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N.Y. LOSS. COMMITTEE HAS 
SAVED INSURERS $1,236,420 
IN THIRTEEN ARSON CASES 


Crooked Claims Of That Amount 
Defeated; Companies Actually 
Received $12,800 On Losses 


15 PERSONS SENT TO JAIL 
Former Chairman Herbert E. Max- 


son Prepares Compilation Of 
Cases Giving Pertinent Details 








Herbert E. Maxson, vice-president of 
the Continental, and who, until recently, 
was chairman of the loss committee of 
the New York Board of Fire Underwrit- 
ers, has had prepared a compilation of 
thirteen leading cases handled by the 
committee. They included  Bishop’s 
Warehouse, Moscahlades, Wilson Ware- 
house, Dachis and Mirabelli. .These cases 
involved claims totalling $1,236,420. 

The companies concerned in_ these 
cases, instead of paying out money on 
these claims, received cash in the net 
sum of $12,800. 

It may be remembered that in the Mos- 
cahlades case, Socrates Moscahlades not 
only received an eight year term in At- 
lanta Penitentiary, where he is now domi- 
ciled, but actually paid to the insurance 
companies on this loss $40,000 in cash as 
part retribution for the damage which 
he had caused in arranging for the in- 
cendiary fire in Bishop’s Warehouse. 

Many in Jail ~ 

Fifteen of the persons involved in these 
thirteen claims were convicted of arson, 
or conspiracy, or using the mails to de- 
fraud, either in the Federal or state 
courts, and some of them in both courts. 
Most of these defendants are still in 
prison serving their sentences. The min- 
imum sentence in these various cases was 


a year and a day, and the maximum twen- 
ty-five years in Sing Sing. At least 
three organized gangs of arson racketeers 
were put out of business as a result of 
these prosecutions and such firebugs as 
Charlie Carmen, Joe Eisenstein and Kal- 
man Tenner are now either in Sing Sing 
or in Atlanta under sentence on their 
convictions in these cases. 

some of the figures in these cases are 
illuminating as witness the. following: 

In the Bishop Warehouse case the 
claims filed by the defendants, who were 
subsequently sent to prison, amounted to 
more than $300,000, not only was nothing 
paid to the assured, but $40,000 was re- 
ceived by the companies from Moscah- 
lades. 

_ In the Wilson Warehouse case, which 
is not yet completed, although Kalman 
Tenner, the confessed firebug, is now in 
Atlanta, claims of $100,000 were aban- 
doned by the assured. 
_ In the Beacon Lamp case, although the 
msurance was $290,000, no cla‘ms were 
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-PHOENIX 


Assurance Company, Ltd. 
of London 








150 William Street, New York 


A Corporation which has stood the test 
of time! 148 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








Excellent Service and Facilities 


DEPENDABLE 
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- Indemnity Company 


55 Fifth Avenue, New York 
Metropolitan Department, 150 William Street 
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PENN MUTUAL 
JULY MOMENTUM 


Compared with July, 1929 


Gain in Number of Paid-for Policies 39% 
Gain in Paid-for Volume 284% 


(Exclusive of Annuities) 


These gains are the more notable 
because they follow the expansion in paid-for 


business of two remarkable years. 


EVIDENCE OF THE INDUSTRY OF OUR 
SUMMER MOMENTUM CLUB 
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COLGROVE SYSTEM CASE 10 
GO BEFORE SUPREME COURT 
OF ILLINOIS FOR DECISION 


Appeals Court at Springfield Makes 
Colgrove’s Temporary Injunc- 
tion Permanent 


DEPARTMENT WILL FIGHT 


Attorney General Ruled System 
Was Against Public Policy When 
Plan Was Launched 





Determination in the Supreme Court 
of the right of C. W. Colgrove to de- 
velop his “Mutual Estate Association” 
is assured as a result of the action of 
the Circuit Court of Sangamon County, 
at Springfield, Ill, making permanent the 
temporary injunction under which Mr. 
Colgrove has been operating. 

The injunction was obtained by Col- 
grove when the Illinois Department of 
Trade and Commerce, in putting into ef- 
fect an opinion of the attorney general, 
ruled against the Colgrove system as in- 
compatible with public policy. 

Leaves Way Open For Appeal To 

Supreme Court 

Mr. Colgrove then took the case to 
the courts for determination, where he 
obtained the temporary injunction. How- 
ever, the Circuit Court about two weeks 
ago gave the opinion that the Colgrove 
system is in the nature of a wagering 
transaction, thus upholding the state in- 
surance department. 

The court permitted the appeal when 
it made effective the temporary injunc- 
tion, pending the prosecution of this ap- 
peal. This later action has just been 
taken by the court. 


Will Come Up Next Month 


Colgrove expects to have his brief 
ready for submission to the Supreme 
Court in about a month. 

Under his system 100 or less policy- 
holders aré grouped in Mutual Estate 
Associations with the understanding that 
a portion of the proceeds of the policies 
of members of the groups dying within 
the first five years shall be used in de- 
fraying the premium expense of the sur- 
viving members. 

In view of the fact that his minimum 
policy is $25,000 and that the groups usu- 
ally are made up of substantial business 
men, Colgrove contends that his system 
promotes the purchase of adequate in- 
surance. 

Rejected in New York 

An effort was made to introduce the 
Colgrove system in New York state but 
the superintendent of insurance refused 
approval of the plan, one of the reasons 
given being that there was a “tontine” 
element in the plan that was prohibited 
in this state. ‘ 

The Colgrove system is in use in Penn- 
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Where Has Business Gone? 


THERE ISN’T ANY SANTA CLAUS! 


ae business men have just discovered that truth. And they 
are all hot and bothered about it. For years “the stockings hung 
by the fireside” have been filled with satisfying regularity and 
liberality. Large juicy orders spiced the morning mail. Everybody 


) | was having a wonderful time. 
Lees. . 


But something has happened. And the bewildered ones are 
asking each other, “Where has Business gone?” 


4 QO Well, where has Business gone? 
The plain truth is that Business hasn’t gone anywhere. It is 
a if 3 er right here. Always has been. Always will be. But Business 


nowadays is operating on the “cafeteria” plan. You've got to “help 
yourself.” The chap who sits around waiting for “table service” 
7 7 s is doomed to disappointment—and lots of it. 


As John Wanamaker used to say, “There is always someone, 
someplace who wants to buy—and CAN buy—what you want 
to sell.” If this “someone” no longer walks in the front door, it 


is plainly up to us to go out AFTER him. Find him! Tell him! 
Sell him! 


We have no patience with Pollyanna platitudes and baseless 
bunk. Let’s face the facts. Nobody is going to hand us anything. 
The folks who go after orders intelligently and earnestly will reap 


the rewards. The wailers and the waiters are on the way out. 
This is the day of the Doers! 


—Organized Service— 


THE KEANE-PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 

LEYENDECKER BRANCH JOHN STREET BRANCH WHITE PLAINS BRANCH 
295 Broadway 60 John Street 226 Main Street 

Telephone: Barclay 3670 Telephone: John 4107 Telephone: White Plains 9086 


Telephone Chickering 2384 
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Hold Hundred Million Dollar 
Convention Of American Life 


Prominent Insurance Men From Many Parts of Country At- 
tend Banquet of Company at Yacht Club, Near Detroit; 
Claris Adams Toastmaster at Dinner; Governor 


a Speaker 


Prominent life insurance men from all 
parts of the country were in Detroit 
this week to attend the dinner given to- 
night by the American Life of Detroit. 
the occasion being the One Hundred 
Million Dollar convention of the com- 
pany. The banquet is at the Grosse 
Point Yacht Club. This club overlooks 
Lake St. Clair. 

The toastmaster of the banquet is 
Claris Adams, executive vice-president of 
the company. ‘Those scheduled to make 
banquet addresses were James V. Barry, 
who was commissioner of insurance when 
the company was formed twenty-three 
years ago, and who is now a vice-presi- 
dent of the Metropolitan Life; Frank 
W. Blair, Detroit banker; Governor Fred 
W. Green of Michigan; and C. M. Cart- 
wright, newspaper man. 

One feature of the banquet was a 
huge birthday cake with one hundred 
candles and a special table for the ten 
leaders in number of applications in the 
One Hundred Million Dollar. contest. 

Those at Banquet 

Among those accepting invitations for 
the banquet are the following: 

Commissioner Livingston; Charles W. 
Gold, president, American Life Conven- 
tion; L. E. Zacher, president, Travelers; 
Herbert M. Woollen, president, Ameri- 
can Central Life; Colonel C. B. Robbins, 
president, Cedar Rapids Life; John M. 
Laird, vice-president, Connecticut Gener- 
al; Harry L. Seay, president, Southland 
Life; E. O. Burget, president, Peoples 
Life; Frank P. Manly, president, Indi- 
anapolis Life; Edward B. Raub, vice- 





CLARENCE L. AYRES 


ican Life Convention; George A. Bois- 
sard, president, National Guardian Life; 
F. Alexander, president, Lafayette 
Life; Robert E. Sweeney, vice-president, 
State Life; Lee J. Dougherty, president, 
Guaranty Life; Wendell P. Coler, secre- 
tary, American Life Convention; C. A. 
Palmer, former Michigan insurance com- 








MANAGER AT WASHINGTON 


R. M. Waldron in Charge of Penn Mu- 
tual Agency at Capital; Formerly 
in New York 


Romayne M. Waldron has been ap- 
pointed a manager for the Penn Mutual 
in Washington, D. C. He has had four- 
teen years of life insurance experience, 
all of it with the Bankers Life of Iowa. 
In 1916, after serving four months as a 
special agent, he was appointed general 
agent for the District of Columbia and 
Maryland, which position he held until 
1928, when he removed to New York 
to become assistant to the manager of 
the Bankers Life. He is a graduate of 
the company’s fifth agency - building 
school at the home office, and so assumes 
his duties with Penn Mutual preparation. 

Mr. Waldron graduated from Georgia 
University in 1914. During the war he 
had service in the flying corps, ground 
school, at Ohio State University and at 
Kelly Field in Texas, he having been 
an instructor in the last named _ place. 
He is a member of the Chamber of 
Commerce in Washington, the Board of 


Trade and the Life Underwriters’ As- 
sociation. 





A DU PONT VIEWPOINT 

J. S. Rupert of the Delaware branch 
of the Acacia Mutual says that once 
while soliciting an officer of the du Pont 
Co., Wilmington, he was told: “I am not 
interested in leaving my family in lux- 
ury. However, I recognize that as we 
Progress financially we unconsciously es- 
tablish a plane of living and I am in- 
terested in knowing that my family will 


not have to suffer too much of a come-. 


down from the plane which I have es- 
tablished.” He bought a $15,000 policy. 
nresident, Indianapolis Life: Leonard T. 

ands, vice-president, Michigan Life; 


Tohn A. Reynolds, president, Detroit. 


Life; Byron K, Elliott, manager, Amer- 








JOHN HANCOCK APPOINTMENTS 





Philip N. Eckman Made Assistant Man- 
ager Of Group Department; George 
M. Stevens, Jr., Western Manager 

The John Hancock Mutual Life has 
made appointments to two new positions 
in the group department, necessitated by 
the steady expansion in this end of the 
business. 

Philip N. Eckman is appointed assist- 
ant manager of the group department. 
Connected with this department since its 
inception, Mr. Eckman has contributed 
much to the success of the work. His 
varied experience in group insurance, in 
addition to a long prior service in the 
underwriting and other important de- 
partments of the home office of the com- 
pany, makes him especially well qualified 
to assume the increased responsibilities 
which his promotion entails. 

George M. Stevens, Jr. is appointed to 
the position of Western Sales Manager 
for the group department with offices at 
No. 1 La Salle Street Building, Room 
2051, Chicago, Illinois. Mr. Stevens will 
be responsible for mass insurance _pro- 
duction in the states of Illinois, Indiana, 
Towa, Kansas, Kentucky, Michigan, Min- 
nesota, Missouri, Nebraska, Ohio and 
Wisconsin and will have jurisdiction over 


the home office group representatives 
therein. 





BIG SAN FRANCISCO MEETING 


Dr. S. S. Huebner will be the principal 
speaker at a public luncheon-meeting to 
be held jointly under the auspices-of the 
San Francisco Commercial Club, the 
Chamber of Commerce, San Francisco 
Life Underwriters’ Association and the 
San Francisco General Agents’ and Man- 
agers’ Association, scheduled for Au- 
gust 23. 


missioner, and John J. Mooney, ex-presi- 
dent, Michigan Mutual Life. 
The Convention Program 

The convention proper lasted two days. 
Among those who delivered addresses 
were President Clarence W. Ayres; 
President P. J. Kieffer of the American 
Life Underwriters’ Club; Harold P. Tros- 
per, vice-president of the company; 
Henry W. Owen, Saginaw manager; E. 


H. Marshall, superintendent of agents; 
Loren D. Stark, Oklahoma manager ; Wil- 
liam J. Tiplady, Ann Harbor; A. D. Bro- 
gan, Iowa; C. R. Suffron, estates depart- 
ment; P. J. Crandall, Jackson; E. E. 
Sayles, home office; Russell D. Beadle, 
assistant to the president. 

There were automobile drives about 
the city and a boat trip down the De- 
troit River. 


Priddy Back; Tells Of Lecture 
He Gave Oldest British Company 


Surprised That Equitable of London With Its Age and Prestige 
Doesn’t Do More Business; “It’s Because You Don’t Have. . 


Agents,” He Told One of the Officers 





Lawrence Priddy, former president of 
the National Association of Life Under- 
writers, returned to New York a few 
days ago on the “Majestic” after an ex- 
tended European trip during which he 
had many adventures, including almost 
being arrested for trying to crash the 
gate of a Rome palace in an attempt to 
interview Mussolini. Word has reached 
this country of an interview which Mr. 
Priddy had in the offices of the British 
Equitable Assurance Co., Ltd., the old- 
est life insurance company in the world 
—during which there was rather an ex- 
citing exchange of words. Mr. Priddy 
corroborated the story of the visit. 

‘Naturally, I wanted to visit the offices 
of the oldest life insurance company,” 
he said to The Eastern Underwriter, “but 
I couldn’t believe it possible that a com- 
pany so long in existence and with $100,- 
000,000 of assets could have such small 
quarters and do so little business. The 
company has no agents; expects people 
to come in and buy policies. If they 
come in, all right. If they don’t, all right. 

“I was ushered in to see one of the 
officers and told him my visit was in- 
spired merely by curiosity. ‘I am a frank 
person,’ I said; ‘so I’ll tell you what I 
think of your outfit.” 

Neglect of Opportunities 


Mr. Priddy then informed the officer 
of his amazement at the neglect of op- 
portunities as a company with all that 
prestige and age should be mopping up. 

“You would if you had agents,” said 
the New Yorker. “I notice by one of 
your ads that you announce that your 
insurance is cheap, but what good does 
that do when so few people are buying 
it? I am in a New York City office of 
the New York Life, which is only one 
of a couple of dozen of such offices of 
my¥ company there, and our office does 
more business each year than your whole 
company does. In some years I have 
almost written as much business person- 
ally as is written by your company.” 

“But look at the overhead you have 
in America,” commented the British of- 
ficer. 

“Well, you have an overhead, too, 
haven’t you?” 





LAWRENCE PRIDDY 


The officer informed him that the view- 
point in the different countries differs 
and that the British Equitable was rea- 
sonably satisfied with the way things 
were going. “We have been here a long 
time and expect to be doing business 
for many generations to come,” he said. 
Mr. Priddy responded that the Canadian 
companies were writing business in Lon- 
don by American- Canadian methods 
through agents and it was his opinion 
that there would not be much left for 
the British Equitable and other compa- 
nies operating along similar lines unless 
their methods were changed. 

The conversation concluded amicably 
enough, and, leaving the British Equit- 
able, Mr. Priddy went over to have a 
chat with his friend, Manager Leach of 
the Sun Life, which is doing a large 
business in Great Britain with agents 
and has a wonderful new building there. 








U. S. SUPREME COURT APPEAL 





Rates and Assessment Methods Case of 
Modern Woodmen Goes to High- 
est Court 
The case involving the new rates and 
assessments methods for its mutual ben- 
efit insurance adopted by the head camp 
of the Modern Woodmen of America at 
its June, 1929, meeting has been appealed 
to the United States Supreme Court, 
from the decision of the Supreme Court 

of Illinois. 

The appellants are all persons who be- 
came members of the association prior 
to July 1, 1929. When the suit was be- 
gun, according to the statement filed, 
about 1,100,000 persons from forty-five 
states of the Union and the Dominion 
of Canada were parties by representa- 
tion. 


BEERS & DELONG NEWS 





Mutual Benefit Life Agency Shows Gain 
Over 1929; Roland Mellor Leads 
Producers 

Beers & DeLong, general agents for 
the Mutual Benefit Life in New York 
City, report a paid-for production of $2,- 
687,642 in July, bringing the agency’s 
total 1930 production to $20,520,000. This 
total shows a gain over the 1929 total 
for the first seven months, $19,675,000. 

Roland F. Mellor of the Beers & De- 
Long agency paid for more than $400,000 
during July, thus giving him the agency 
lead for the year to date, with a total 
paid production of more than $1,250,000. 
H. Raymond Homan paid for seventeen 
lives for a total of $300,000 during July. 
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Allowance to N. Y. Aged 
To Cost State $12,000,000 


UNDER OLD AGE SECURITY ACT 





Commissioner Johnson Estimates One in 
Every 200 Eligible; Start Receiving 
Applications 





Allowances for needy elderly residents 
of New York state will be made after 
September 1 under the new public wel- 
fare law entitled “Security Against Old 
Age Want.” Charles H. Johnson, com- 
missioner of the state department of so- 
cial welfare, states that the relief will 
be granted on the need of the individual 


and not as a pension to all persons sev- 
enty years old or more. 

Commissioner Johnson estimates that 
there are in the state one eligible person 


for every 200 persons in the state. 
“Should there be 50,000 eligible appli- 
cants,” said Commissioner Johnson, “and 


an average of $20 per month be grant- 
ed, the entire cost will be $12,000,000 per 
year, and claims will be made by the 
counties and cities to the state depart- 
ment for one-half of the sum expended 
both for relief and for the necessary 
administrative expenses.’ 

Commissioner Johnson has just trans- 
mitted to the county and city commis- 
sioners of public welfare throughout the 
state the regulations which have been 
adopted by the state department of so- 
cial welfare to govern the administration 
of the provisions of the new law. Ap- 
plication blanks are now being printed 
and before September 1 will be in the 
hands of county and city commissioners 
of public welfare, from whom they may 
be obtained by applicants for allowances, 
The department has also prepared a fold- 
er of information as to who are eligible 
for relief under the law. 

Who Is Eligible for Relief 

Old age relief may be given under 
the law to a person who: 

1. Has attained the age of seventy 
years and is unable to support himself 
either in whole or in part; and has no 
children or other person able to support 
him and responsible under the law for 
his support. 

2. Is a citizen of the United States. 

3. Has been a resident of the state 
of New York for at least ten years im- 
mediately preceding his application for 
old age relief. 

4. Has resided in and been an inhab- 
itant of the county or city in which the 
application is made for at least one year 
immediately preceding the date of ap- 
plication. 
5. Is not, because of his physical or 
mental condition, in need of continued 
institutional care. 

No fixed amount has been set for the 
allowance grants, but the rules require 
that they “shall be made with due regard 
to the needs and conditions of the re- 
spective applicants,” and also that when 
practicable payments shall be made by 
check to the individual recipients “at 
such dates not less frequently than once 
per month, as will in the judgment of 
the commissioner of public welfare be 
for the best interests of the recipient.” 

The rules further provide that approval 
by the state department of any claim of 
a public welfare district for partial re- 
imbursement by the state will only be 
given if the public officials of counties 
and cities meet the requirements con- 
tained in the law and the rules of the 
department. 





CHARLES SAYLES DIES 

Charles Sayles, one of the veteran cot- 
ton insurance brokers of the South, died 
last Friday of pneumonia at the South- 
ampton Hospital on Long Island. He 
was sixty-three years of age. He started 
in business forty years ago with. Albert 
Willcox & Co. which has since come into 
Johnson & Higgins through Willcox, 
Peck & Hughes. Mr. Sayles was well- 
known for his kindly personality and his 
charitableness. 


APPENDICITIS DEATHS GAIN 





Metropolitan Life’s Survey Shows Steady 
Upward Trend in Mortality Rates; 
Names Factors 

The Metropolitan Life’s late bulletin 
points out that in the nineteen years 
since 1911 there has been a steady up- 
ward trend in appendicitis mortality 
rates. Mortality from this cause is high- 
er among males than among females and 
in the period 1925, 1929 registered a rate 
83% higher in males than among the 
other sex. More than 18,000 deaths oc- 
curred from the disease during 1928. 


Among the suggested factors the bul- 


letin mentions are infection, abusage of 
“roughage” diets, abuse and self-prescrip- 
tion of laxative medicines and of mineral 
oils which may interfere with normal 
digestion and absorption. 





PITTSBURGH ASKS CONVENTION 

The Pittsburgh Life Underwriters’ As- 
sociation will send an especially strong 
delegation to the convention of the Na- 
tional Association to be held in Toronto 
in September and the Pittsburghers are 
going prepared to put up a fight to 
have the annual meeting next year held 
in the Pennsylvania city. 



































CENTRAL HANOVER'’S 


attitude toward life un- * 
derwriters is strictly im- 
partial. Our procedure 
is to ask the client forthe 
name of-his own under- 
writer and then 
touch with him. 


CENTRAL HANOVER 


BANK AND TRUST COMPANY 
NEW YORK 


15 Offices in 15 Manhattan Centers 


Representatives in London, Paris, Berlin 
and Buenos Aires 


NO SECURITIES FOR SALE 


Capital, Surplus and Undivided Profits Over 105 Million Dollars 


get in 
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Simon Asks Company 


Aid On Twisting Wave 


SEES PRACTICE ON INCREASE 





President of Life Underwriters’ Associa- 
tion of N. Y. Says Company Co-op- 
eration Is Necessary 





President Leon Gilbert Simon of the 
Life Underwriters’ Association of New 
York City sent to the president and 
the agency vice-president of each com- 
pany admitted to do business in New 
York state a copy of the report of the 
association’s business conduct committee 
in which attention was called to the in- 
crease in twisting and he sent a letter 
with the report in which he asked the 
co-operation of the companies to check 
the twisting activities. 

President Simon’s letter follows: 

“The problem as to the conservation 
of business is becoming more and more 
important, and our association is again 
reiterating its traditional stand of try- 
ing to do everythi ng in its power to as- 
sist the companies in keeping existing 
insurance on the books. 

“There seems to be another wave of 
‘twisting’ going on by unscrupulous 
agents, which, try as we may, we cannot 
control without the very active co-opera- 
tion of the companies themselves. 

Want Conference With Companies 

“The executive committee has adopted 
the report that the business conduct com- 
mittee made to them and are passing it 
along to you for your information in 
the hope, first, that if you have not al- 
ready the questions suggested in your 
blank, you will give the matter your con- 
sideration to see if it cannot be worked 
out and, secondly, if you do. to see that 
the information is exchanged with the 
other companies on the cases that the 
questions are supposed to cover. 

“We feel that with this information, 
the insurance fraternity will soon be able 
to place their hands upon what we call 
the “abstractors” and “twisters” that go 
from one company to another and tear 
down the constructive work of years ot 
other agents. 

“We would also appreciate having a 
conference with some committee repre- 
senting the companies to talk about the 
conditions as they appear to exist here 
in this field and to suggest other rec- 
ommendations which might be discussed. 

“We feel by acting in close co-opera- 
tion with the companies that much good 
can be accomplished in reducing, if not 
entirely eradicating. the bad _ practices 
which are so harmful to the business.” 





J. C. McNAMARA AGENCY RECORDS 





Guardian Life Agency Places Fourteen 
Among Company’s Seventeen Leading 
Producers; Philip F. Broughton Leads 

The John C. McNamara. organization 
of the Guardian L'fe in New York City 
is proud of the fact that fourteen of its 
members placed among the first seven- 
teen on the company’s agency honor roll 
for the past club year of eleven months 
which ended June 30. 

Philip F. Broughton led the agency in 
individual production with his eleven 
months paid business totaling $1,375,000 
He ranked second nationally in th 
Guardian ranks. Donald Russell. a joint 
manager of the organization’s Graybar 
agency in New York, paid for in excess 
of $1.250,000 during the eleven month 
period. Among the other fine records 
made in the agency were those of: Johii 
H. Brady, Julius Fligelman, Walter E. 
Knowlton, and Julius M. Eisendrath. 





TAYLOR AGENCY PRODUCTION 

The Harold L. Taylor agency of the 
Mutual Life in New York City had paid- 
for business during July amounting to 
$497,206 compared with $424,500 for the 
same month last year. .The agency” s paid 


business for the year to. date is $4,259,- 
486 as compared ‘with $2,581,160 for the 
same period in 1929. 
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Completes Half Century 
With Hartford Company 


RECORD OF CAPT. R. H. KELLOGG 





Veteran Ohio Agencies Supervisor Start- 
ed With Company August 1, 1880 
As Agent in Connecticut 





Captain Robert H. Kellogg, one of the 
oldest and best known of Connecticut 
Mutual men and the supervisor of agen- 
cies in Ohio for the company, last week 
celebrated the completion of a half cen- 
tury of service with the Hartford com- 
pany. He received many felicitations, in- 
cluding a bouquet of fifty roses present- 
ed by Samuel K. Coffman, general agent 
in Columbus, on behalf of the officers 
of the company. Dr. Charles D. Alton, 
medical referee, who has been with the 
Connecticut Mutual five years longer 
than Captain Kellogg, was one of the first 
to extend congratulations. 

Born in Erie, Pa., March 5, 1844, Rob- 
ert Kellogg went to Connecticut as a boy. 
He joined the 16th Connecticut Volun- 
teers when he was eighteen years old 
and spent the next three years in South- 
ern campaigns in the Civil War, at the 
close of which he had won the rank 
of sergeant major. 

He wrote and published in 1865, at the 
age of twenty-one, a book “Life and 
Death in Rebel Prisons,” an account of 
his experiences. Mr. Kellogg later be- 
came captain on the staff of General 
Charles H. Prestiss of the National 
Guard. 

Because he was a typical soldier, Cap- 
tain Kellogg’s portrait was erected in 
bronze on the Capitol grounds in Hart- 
ford “in memory of the men of Con- 
necticut who suffered in Southern mili- 
tary prisons, 1861-1865.” 

Captain Kellogg became an agent for 
the Connecticut Mutual Life on August 
1, 1880, and less than a year later was 
appointed general agent with an office 
in Hartford, for all of Connecticut with 


the exception of New London and Wind- 
ham counties and the city of New Haven. 

On January 1, 1883, he was sent to 
Cincinnati as general agent for the state 
of Ohio. He became district superin- 
tendent of agencies October 1, 1886, with 
his office at that time in Cincinnati. He 
later moved to Delaware, Ohio, in 1902. 
Five years later he was appointed su- 
pervisor of agencies, in which capacity he 
has served the company ever since. 

Captain Kellogg was honored by the 
company on October 14, 1925, when he 
laid the corner stone of the present home 
office building. He also made an address 
on that occasion, 


CONTINUES RECORD BUSINESS 








Phoenix Mutual Follows Record June 
With a July Production 46% Ahead 
Of Same Month Of 1929 
Several weeks ago the Phoenix Mu- 
tual reported a record-breaking month 
of business in June, shattering all the 
company’s previous records. Apparently 
the business depression has had no ef- 
fect on the Hartford company because 
it has announced that its sales of life 
insurance during July exceeded by $3,- 
343,000 the best July total in the com- 

pany’s history. 

Colonel D. Gordon Hunter, in com- 
menting on this gain, said: “This gain 
is all the more interesting when you con- 
sider that the company finished the first 
six months of the year with a clear gain 
of 25% in new business written. This 
July total represents a gain of 45.8% over 
July of last year and seems to indicate 
that we shall continue to find business 
good throughout the remainder of the 
year, 





IVES & MYRICK FIGURES 

The paid-for business for Ives & My- 
rick, Mutual Life, for the month of July, 
1930. was $3,521,250 as compared with 
$3.698,125 for 1929.. For the year the total 
naid-for business amounted to $28,808,- 
811.88 as compared with $30,501,716 in 
1929. 


HOME LIFE AGENCY OFFICERS 





John H. Scott of Brooklyn President; 
Committee Headed by Mervin L. Lane 
Sending Out Sales Ideas 
The Home Life Agency Association, 
made up of the general agents and man- 
agers of the Home Life of New York, 
has instaled its officers for the new year. 
John H. Scott, Brooklyn, is president; 
Bernard Weber, Buffalo, vice-president; 
Raymond C. Ellis, New York City, sec- 
retary-treasurer; W. A. R. Bruehl, Jr., 
Cincinnati, chairman, executive commit- 
tee, this latter committee consisting of 
the following men: Bryan L. Bowers, 
Oklahoma City; Warren H. Preble, Bos- 
ton; Sigourney Mellor, Philadelphia; 
Russell M. Simons, New York City; and 

William B. Stark, Syracuse. 

There are two special committees, one, 
the contest committee, headed by Wil- 
liam B. Stark, and the other, a newly 
formed one, the publicity committee, 
headed by Mervin L. Lane, New York 
City. This latter committee will func- 
tion as a central clearing house for ideas, 
and will forward bulletins each month to 
all agencies of the company, giving new 
and effective agency-building material. It 
will also serve as a means of broadcast- 
ing selling plans and ideas, gathered from 
all sections of the country. 





ANOTHER DREWRY PUPIL 


John Latham Evans, newly appointed 
general agent at Los Angeles for the 
Atlantic Life of Richmond. started his 
insurance career as an agent for the 
Penn Mutual at Bristol, Tenn-Va. He 
was later with the Phoenix Mutual do- 
ing supervisory work in eastern Tennes- 
see. working out of the Nashville office 
of that company. He was also with the 
L. D. Drewry office of the Mutual Ben- 
efit for a time at Chattanooga, doing 
the same type of work. 


HOMER O. WILHELM DEAD 





Throat Disease Ends Career of Another 
Insurance Man; Prominent in North- 
western National Life Circles 


Homer O. Wilhelm, head of the H. O. 
Wilhelm & Co., general agents in Ne- 
braska’and Western Iowa for the North- 
western National Life, died last week 
at his sister’s home in Denver, at the age 
of forty-three. In February he under- 
went an operation because of an infec- 
tion of the throat and he has been in 
failing health since that time. He went 
to Denver several weeks ago with the 
hope of recuperating. ; 

His death came as a great shock to 
the Northwestern National home office 
and field alike by whom he was held in 
high regard. He built up a remarkably 
loyal organization in Nebraska. Mr. 
Wilhelm first joined the company in 
1916. His agency which is now produc- 
ing about $4,000,000 annually, has always 
been among the leaders. At the time of 
his death he was vice-president of the 
National Association of Life Under- 
writers and National Committeeman rep- 
resenting the Omaha Association, a di- 
rector of the Y. M. C. A., chairman, in- 
surance committee of the Omaha Cham- 
ber of Commerce and a trustee of the 
Central United Presbyterian Church. He 
belonged to many clubs and associations. 

President O. J. Arnold represented the 
Northwestern National home office, and 
a number of general agents of the Min- 
neapolis company, also attended the 
funeral. 





ONLY 25% OF LOANS REPAID 

Only about 25% of the National Life 
of Vermont’s policy loans are ever re- 
paid in cash, according to the “National 
Messenger” which says: “The largest 
percentage of these loans is paid back 
in surrender values—and this is the great 
problem facing all life companies, the 
conservation of this business abandoned 
because the interest payments plus the 
premium payments seem too great a bur- 
den to the policyholder.” 
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2: That this Agency should join in making their plans come true and 
will to the best of our ability. 


J. ELLIOTT HALL AGENCY 


Penn Mutual Life Insurance Company 
New York 


50 Church Street 


The Kangarowl Feels:— 


That our business should be humanized and wants to 
publicly express appreciation for the leadership which KEANE- 
PATTERSON General Agency of the Massachusetts Mutual Life 
in New York City is showing in this effort by making it possible 
for youngsters of this teeming metropolis to enjoy the great outdoors! 
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Five Day Meeting of 
British Medical Ass’n 


SUBJECTS UNDER DISCUSSION 





National Health Insurance Service; Birth 
Control, Hospitals and Ethics to 
Be Reviewed 





The British Medical Association, which 
meets in London for a five days’ confer- 
ence, will discuss insurance matters of 
great importance, including the family 
service proposal and tests for motor 
drivers. 

On the first day of the meeting there 
will be a discussion on the recommenda- 
tion of the Council of the Association: 

“That the time is now ripe for the medical 
profession to ask for the inclusion under the 
National Health Insurance Service of the de- 
pendents of insured persons.” 

This proposition, it is admitted by the 
executive of the association, is likely to 
give rise to very considerable discussion, 
as is also the foundation of the proposals 
of the association for a general medical 
service for the nation to be discussed on 
the second day. 


Hospitals 


It has been arranged to take, first, the 
discussion on the hospital policy of the 
association, a matter of very consider- 
able complexity and importance having 
regard to the new position caused by the 
taking over of the old Poor Law hos- 
pitals by the County and County Bor- 
ough Councils and the increasing num- 
ber of contributory schemes throughout 
the country. 

This will be followed by a discussion 
on the general medical service proposals 
of the council of the association, which 
were promulgated for discussion in the 
divisions of the association in April last. 
These proposals do not take the form 
of a detailed scheme, but are in the na- 
ture of a contribution by the association 
to the discussion of a subject of great 
public importance, namely, on what lines 
should the medical service of the coun- 
try be developed—as a service becoming 
more and more officialized, or as one 
which, while making available everything 
medical that any member of the com- 
munity requires, shall retain as far as 
possible the independence of the medi- 
cal profession and the right of the pa- 
tient to choose his or her own doctor. 

Another discussion of public interest 
will be under the recommendation of the 
council that where advice on birth con- 
trol is given at any maternity or child 
welfare centre, whether voluntary or mu- 
nicipal, it should be given on medical 
grounds only and at the discretion of 
the medical officer in connection with 
any individual case, and not merely be- 
Cause it is asked for by the patient. 

Here, again, there is likely to be a 
clash of opinion, which will not be with- 
out repercussion in lay circles. 

Under the head of “Medical Ethics,” 
the very difficult question of whether a 
medical practitioner who makes an in- 
vention or discovery in the medical field 
Should derive financial benefit from a 
patent or from royalties will be dis- 
cussed, 

Another discussion of more than mere- 
ly professional interest will take place 
on a report on tests as to medical and 
physical fitness of motor drivers. 





TRINKLE TO MAKE ADDRESS 


E. Lee Trinkle, vice-president of the 
Shenandoah Life, will speak tomorrow at 
the second annual meeting of the Vir- 
ginia Blue Grass Trail Association at 
Eggleston, Va. As former governor of 
Virginia, Mr. Trinkle is credited with 


——— the present road system in the 
state, 





FRASER AGENCY INCREASE 


The Fraser Agency, Connecticut Mu- 
tual, for July shows a total of $2,119,000 
paid-for business, a decided increase over 
the same period last year. This is the 
first month for the agency under the 
leadership of J. M. Fraser. 





Prospect’s Objections 
Turn Against Lapser 

SUGGESTIONS BY W. F. BROOKS 

New England Mutual Conservation Su- 


pervisor Gives Different Twist to 
Familiar Phrases 





Objections that a prospect makes when 
being solicited can frequently be used 
against a policyholder who wishes to 
lapse, according to Warren F. Brooks, 
conservation supervisor of the New Eng- 
land Mutual Life. Writing in the com- 
pany bulletin, the “Pilot,” he gives these 
as illustrations: 

“Consulting the Wife.”—An occasional 
prospect, trying to forestall you, has said 
he would talk it over with his wife. If, 
on your service calls you meet one who 


MERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 


Established 1899 
HERBERT M. WOOLLEN, President 


contemplates lapsing, tell him “you want 
to talk it over with his wife.” Some- 
times this suggestion is a sufficient pre- 
ventive in itself; but, if absolutely nec- 
essary, go through with it. Most wives, 
having once experienced the feeling of 
security rendered by a policy, are loathe 
to let it go. This is especially true if 
children are named as contingent bene- 
ficiaries, or if the major contract ad- 
vantages are carefully explained, empha- 
sizing the wife’s grave responsibility 
should she consent to the calcellation of 
the company’s obligations. 

“Costs Too Much.”—Show. him the 
price he pays for lapsing his insurance 
—his son or daughter may be forced to 
give up a college education; his wife may 
be forced to neglect the children during 
their vital dependency period and to 
take a job to support the family. Is not 
this too great a price? Furthermore, to 
lapse now makes the cost of his protec- 
tion excessive; it also costs him the 


(Continued on Page 12) 
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On July 16, 1860, The Guardian Life com- 


In its seventy years of service, the Company 
has won and held an ever increasing number of 
friends among both the buyers and the sellers of 


We appreciate these friendships, and from them 
derive added enthusiasm for and confidence in a. 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


50 UNION SQUARE - +: NEW YORK CITY 











Borden Tells How To 
Assure Conservation 


A PURPOSE FOR EACH POLICY 





Equitable Society Official Cites Illumi- 
nating Case Showing How Agent 
Prevented Lapse 





The great advantage of selling each 
policy for a distinct purpose rather than 
merely selling a large lump sum policy 
is portrayed strikingly in a pamphlet, 
“Preventive Conservation,” written by 
Albert G. Borden, second vice-president 
of the Equitable Society. Mr. Borden 
points out that if a policyholder initial- 
ly has his life insurance properly set up, 
that very fact will tend to best serve 
the client and thereby conserve the busi- 
ness, 

He relates an interesting case that 
came under this observation several years 
ago. A policyholder rang up the agent 
one morning and asked the latter to 
call. The agent did so, of course, won- 
dering what was up, and with his appetite 
quickened for some possible new busi- 


ness. When he arrived the policyholder 
said: 


“Mr. Man, I am sorry my business has not 
been very good for some months, and I am 
afraid I will have to shorten sail in respect to 
my life insurance. I would like to go over 
my various policies with you and see just which 
one I had best drop.” 

The policyholder had bought several policies 
during the previous ten years, and the agent 
having brought with him a digest of the insur- 
ance, said, after of course expressing regret: 

“Well, let me see, Mr. Brown, just which 
policy you can let go. Here is the policy that 
provides cash as a clean-up fund at your death. 
Shall we let this one go?” 

“No,” he said. “I guess we had better let 
that one stand—it is a small policy.” 

“Here is the policy for your mortgage. May- 
be we can dispense with this.” 

“No,” he said, “I should hate to leave my 
wife with a mortgage on the house; you had 
better let that one stand.” 

Then the agent got around to the educational 
policies. 

“No,” he said, “with this money I want both 
children to have a chance to get a real educa- 
tion.” (They were quite young at the time.) 
“What about this income for your little daugh- 
ter?” (calling her by name.) “No,” he said, 
“bless her heart, I wouldn’t deprive her of that 
little sum for anything.” 

“Well, then, here is the $300 monthly in- 
come for your wife. Perhaps we might cut this 
in two.” 

He thought quite a long while on that, and 
the agent suggested that she could get along 
probably on less than $300, taking into con- 
sideration his other estate. He said: 

“No, business might happen to be bad at the 
time I die and for quite a while she might have 
to depend entirely on the insurance”’—he was 
an intelligent man—‘‘No, I guess we can’t cut 
that down; she certainly could not live on less 
than $300 a month.” 

That left only one more policy, the policy 
for the boy, and the agent suggested that his 
boy was a healthy, robust youngster of 12, who 
could probably “muddle through” for himself 
in some way, so they discussed what they might 
do there. He finally suggested that it be cut 
in half, and when the agent told him how much 
his deposit would be reduced, say a matter of 
$200 or $300 out of a total premium deposit in 
the neighborhood of $6,000 to $7,000, he decided 
that he had better think it all over a little fur- 
ther, for after all, that reduction was rather 
a small one. .A day or two later he called the 
agent up and told him that he thought he would 
not make any change at all. 


Mr. Borden points out that if this 
policyholder has had a large amount of 
cash lump sum insurance, instead of a 
definite program, he probably would nev- 
er have figured out how greatly a reduc- 
tion would have affected the future of 
each member of the family, and undoubt- 
edly he would have “dropped” some of 
his coverage. But when each policy was 
definitely related, as it was, to a particu- 
lar purpose, and an income purpose for 
the most part, he realized that he did not 
want to surrender any of his insurance. 





DROPS PRODUCTION LEAD 


After establishing a record of 328 
straight weeks of production, Fred Blatt- 
ner, Jr., general agent of the Continen- 
tal Life of St. Louis at Wellsville; Mo., 
and oldest member of the company’s 
Weekly Producers’ Club, has voluntarily 
taken a vacation, dropping from the head 
of the week production list. 
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Practical Suggestions fo Help the Man With the Rate 
Book Increase His Income and General Effickency 


Possibly too many 


Value Of life agents worry 
Personal about not having 
Observation enough prospects; at- 


: tribute this fault to 
their weak system of prospecting. <A 


method that never fails to bring con- 
tacts and which is always possible to 
use is the “personal observation meth- 


od.” A Chicago supervisor of the Aetna 
Life, R. F. Wagenhorst, recently told a 
story which well illustrates its value: 

“A friend of mine who is in the life 
insurance business in a distant city made 
me realize the value of personal observa- 
tion. It was Saturday morning and pour- 
ing down rain, and like all good sales- 
men he thought going out in such a 
storm was almost beyond consideration, 
and decided to wait until the rain had 
ceased and the storm subsided. About 
the middle of the forenoon he strolled 
down the stairway of the rooming house 
where he was staying and soon was en- 
gaged in conversation with the owner 
of the house, who was having some in- 
terior decorating done. Both the owner 
of the house and the decorator were con- 
genial and very shortly they drifted to 
the subject of life insurance. The re- 
sult of that conversation was a $10,- 
000 policy from the owner of the house 
and a promise from the decorator which 
resulted in a $5,000 contract.” 

* * * 


Many well-to-do 
men still hesitate 
about buying insur- 
ance to cover their 
estate taxes; often- 
times probably because they do not un- 
derstand the ease with which it can be 
done. A sensible comeback against a 
prospect who objects to tax coverage is 
offered in “The Cook Book.” 

“You wouldn’t send your wife a bulky 
present and express it to her collect, ex- 
pecting her to pay the charges? Not 
even if it seemed to you that she would 
appreciate getting such a gift, for there’s 
the question of whether or not she is 
prepared to pay the collect charges. . . 
But many men send their wives just 
such gifts in the form of the estates 
they leave without sufficient life insur- 
ance to cover the 20% charges levied 
by state and government.” 

* * * 


Sending The 
Wife Money 


There are a consid- 


A Word For erable number of 
Instalment people today who are 
Buyers instalment - buying 


addicts, who buy any 
number of things of little consequence 
by this easy method and yet fail to take 
advantage of such a valuable thing as 
life insurance, which can be bought with 
such convenience to the buver. 

“Pacific Mutual News” says: “Tell this 
to the man who buys everything on cred- 
it. Insurance is a fortune bought by in- 
stalments. It always increased in value, 
is always at par, never goes out of style; 
if the purchaser dies, the life insurance 
becomes an asset instead of a liability.” 





“What happens to 


Convenient your Printed Sales- 
Printed men when they call 
Salesmen at the Wrong Hour” 

is the thought-pro- 
voking title of a pamphlet recently 


issued by the S. D. Warren Co. of Bos- 
ton. The article says that no matter 
what kind of mailing is sent out or at 
what time it is sent, a certain percentage 
is bound to reach prospects at the wrong 
hour. It adds, however, that the 
chances of survival of the _ printed 
pieces, provided they are interesting, are 
dependent on remembering certain spe- 
cific rules for sizes, emphasizing the fact 
that printed pieces should be convenient 
for the people who receive them, and 
convenient in one respect above all oth- 
ers, convenient for people to put away 
in customary places, for future refer- 
ence, if they cannot read or act on them 
immediately. 

For instance, if the pieces are going 
to offices and carry important authorita- 
tive reference material, they should be 
sizes that fit files or bookshelves. These 
are file sizes 9% x 12%; 8% x 11; 7% x 
105%. 

If the printed matter is going to the 
home and if it is going to include ma- 
terial of lasting value, it should be in 
sizes that fit bookshelves. These are 
bookshelve sizes: 6 x 91%; 51% x 83%; 5% 
x 7%. 

If the pieces are merely part of a 
regular program designed to build up ac- 
ceptance or to hold attention and good 
will and are designed to be read but once 
and then thrown away, sizes that fit 
pockets or handbags or any of the hun- 
dred and one places people have for 
tucking things away until they can pick 
them up a little later and look at them 
will often serve the purpose to better 
advantage. These are convenient small- 
er sizes: 4% x 6; 3% x 64%; 3 x 5%; 
4x 9%. 

Important also is the fact that all the 
sizes mentioned are economical to pro- 
duce; they cut without waste from paper 
sheet sizes usually available without de- 
lay from stocks of paper merchants. 

* * -* 


A diplomatic reply 


Answering to an objection often 
“I Am encountered, “I am 
Too Old” too old,” is suggested 


by Allen J. Stanley, 
Des Moines agent of the Connecticut 
Mutual. When his prospect says that 
at his age the premium is too high, he 
counters: 

“It is quite true the premium.is higher 
than it would have been had you started 
earlier. But you have been lucky to beat 
the mortality table up to this time. Had 
you started a long time ago you would 
have a good deal of money wrapped 
up in the policy by this time. As it 
is, your insurance may prove more prof- 
itable to your estate if purchased now, 
than it would have, had you owned it 
for a long time. At any rate, you will 


admit that we all will have funeral ex- 
penses some day. 

“T have an uncle who died leaving a 
farm all paid for. Yet there happened 
to be no ready money on hand when he 
died, so the children mortgaged the place 
to pay the undertaker. 

“What is the difference to vou whether 
you put a few dollars a year into insur- 
ance or wait and make your wife or 
children take your last expense out of 
what you leave? You must pay it one 
way or the other.” 





H. C. LAWRENCE STANDS THIRD 

Howard C. Lawrence, general agent in 
Newark for the Lincoln National Life, 
was third in the entire agency force of 
the company for the first six months of 
1930 in personal production, while the 
agency stood seventh for the first half 
of the year for written and paid for 
business. E. Robert Grauert, Jr., stood 
twelfth of the entire agency force of 
the company for paid-for business for 
the month of June. On Monday, Aug- 
ust 18, Edward Diggs, trust officer of the 


Federal Trust Co., of Newark, will ad- 
dress the Newark agency on the “Co- 
operation between Trust Companies and 
Life Insurance Companies on Trusts.” 
At the same meeting arrangements will 
be completed for the “minute-men” drive 
of the company for the last four months 
of the year. 





COVER TAXICAB DRIVERS 


The Metropolitan Life has written a 
group policy covering the employes of 
the Hamilton-Peters Operating Co., Inc, 
operators of a fleet of 250 taxicabs in 
New York City. The coverage totals 
$250,000 on which the employer pays the 
entire premium. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 
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New Business 1929 
$34,302,551 


“A Good Company to Represent” 


Over 117,000,000 Dollars in Force 


THE COLONIAL LIFE INSURANCE CO. 
. Of America 
All Claims Paid Promptly 
Policy Holders Pleased 
Ordinary Exceeds 23,000,000 Dollars 
HOME OFFICE—JERSEY CITY, NEW JERSEY 


Industrial in Force 
January 1, 1930 
$93,782,760 


“Represent A Good Company” 




















to Age 65 next birthday. 


Independence Square 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


Home Life Agents are equipped to serve every need for protection. 
Modern policies are issued on both Industrial and Ordinary plans from birth 
The Home Life sales-kit means a whole family of 
potential policyholders back of every door-bell. 


THERE IS A HOME LIFE POLICY FOR EVERY PURSE AND PURPOSE 
OVER ONE HUNDRED MILLIONS IN FORCE 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 























34 Nassau Street 


DAVID F. HOUSTON 
President 





The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes 

care of him. Life insurance field work is a business, and subject 

to the principles of general business. Those who achieve in this 
work are those who give it their undivided and full thought and effort. 
Isn’t this merely natural and logical? 


Life insurance field work under satisfying conditions is a career 
giving opportunity for achievement and profit according to ability and 
undivided effort. THe Mutuat Lire InsuraANcE Company OF New YorRK 
affords such conditions to its field workers. Life insurance in all stand- 
ard forms, annuities, disability and double indemnity benefits, prompt 
and equitable dealings, and facilities for serving policyholders in 
practical ways combine to make its agency force successful. 


Earnest-minded men and women of character and ability contem- 
plating a career in full-time field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd hi epee 


Manager of Agencies 
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Philadelphia Life Managers of HomeCity Agency 








JESSE PRATT 


Jesse Pratt and Frank Wight, the new 
managers of the city agency of the Phil- 
adelphia Life at Philadelphia, bring to 
their larger responsibilities an unusual 
background of equipment. Mr. Pratt was 
assistant to John A. Stevenson of the 
home office agency of the Penn Mutual 
and later manager of the Ledger building 
branch of the Penn Mutual. He rose 





FRANK WIGHT 


from office boy at the Connecticut Mu- 
tual home office under Griffin M. Love- 
lace, then superintendent of agencies of 
the company. Mr. Wight came into 
life insurance from the exporting busi- 
ness and was a large personal producer 
with the Penn Mutual in the John A. 
Stevenson agency, having supervisory du- 
ties, procuring and training agents. 








GENERAL MUTUAL STARTS WELL 





Half Million Applied for on First Day 
of New Van Wert, Ohio, Company; 
C. A. L. Purmort President 
The General Mutual Life of Van Wert, 
Ohio, wrote $529,500 the first day of its 
existence. The company. started last 
week. Volunteer solicitors wrote that 
amount mostly on residents of Van Wert, 
which is a town of 8,500 inhabitants. 
The company is headed by C. A. L. Pur- 
mort, who is also president of the Cen- 
tral Manufacturers’ Mutual. Judge C. S. 
ounger, Ohio superintendent of insur- 
ance, delivered the license of the com- 
pany personally, and spoke at the din- 
ner celebrating the breaking of ground 


for a new building to house the com- 
panies. 


OHIO NATIONAL APPOINTMENT 

Glenn S. Kies, former district man- 
ager in Lansing, Mich. for the Peoria 
Life, was formally named a general agent 
for the Ohio National Life at a meeting 
held last week in Lansing attended by 
several company executives and agency 
leaders. E, E, Kirkpatrick, superintend- 
ent of agencies for the company, tend- 
ered Mr. Kies his appointment. 





USING NEW OPTION 

The Bankers Life of Des Moines an- 
nounced a new special settlement option 
which is the fifth now available under 
Bankers’ Life policies. It provides for 
joint survivorship annuities and may be 
added on request, not only to new poli- 
cies but also to any existing policy, with- 
out additional cost. 





JOINS NEWARK AGENCY 
_William B. Collins, who was asso- 
ciated with the Imperial Life of Canada 
in St. Catherine, Canada, has moved to 
Maplewood, N. J., and joined the New- 
ark agency of William H. Masterson for 
the Equitable Society. 





MICHIGAN SURVEY 


An interesting survey showing the 
vast development of the Michigan ter- 
ritory in the past twenty-five years and 
its almost unlimited future prospects has 
just been prepared for the Mutual Ben- 
efit Life and for Johnson & Clark, 
State agents of Detroit, by J. Arthur 

ino, Lansing agent. Mr. Pino is a 


leading producer for the company and 


an outstanding figure in state and na- 
\Honal association circles, 


EDUCATORS BUSY 


The Penn Mutual’s educational de- 
partment had a busy time in July. There 
was a two weeks’ school, July. 7-14, in 
the J. Elliott Hall Agency, with James 
A. Preston as the instructor. The Al- 
bany agency had a two weeks’ school 
ending July 12, with William A. Conway 
as instructor. Osborne Bethea and Ed- 
win H. Norene recruited new prospects 
in the Louisville agency from July 7 
to July 12. William A. Conway and Ed- 
win H. Norene did similar work in the 
New Haven agency from July 14 to July 
19. A three-day school was held in the 
Harrisburg agency July 21-23. It was 
conducted by Director of Education Cof- 
fin and three of his assistants, Messrs. 
Preston, Conway and Norene. The same 
members of the faculty conducted a sim- 
ilar school in the Syracuse agency July 


24-26. John E. Gibbs, another repre- 
sentative of the educational department, 
conducted a two weeks’ school in Den- 
ver from July 21.to August 2. Messrs. 
Preston and Norene are this week re- 
cruiting prospects in the Charlotte, N. 
C., agency, and S. F. Thompson is spend- 
ing three weeks, on similar work, in the 
Lee M. Gillette agency in Detroit. 





E. H. MAYTAG’S ENDORSEMENT 


Many in number have been the en- 
dorsements of life insurance made lately 
by prominent American business men. 
They have proved to be a wonderful 
advertisement for the business. One of 
the most recent, made by E. H. Maytag, 
president of the Maytag Washing Ma- 
chine Co., is printed in the current “Equ- 
iowa.” Mr. Maytag says: “The fact that 
I have already taken out $1,000,000 of 
insurance on my own life is ample proof 
that it means much to me and that I 
would recommend it to all business men 
everywhere.” 





GETS BRANDENBURG LIFE 

The Brandenburg Life, one of the com- 
panies of the Stettmund group which 
recently got into difficulties when. the 
South German Reinsurance and _ the 
Deutsche See failed, was recently ‘sold. 
According to “Versicherungspresse” the 
shares held by the Stettmund interests 
have been acquired by an attorney, Fass- 
bender-Oberhausen, who is chairman of 
the board of the Deutsche Krankenver- 
sicherungs A. G. (German Health In- 
surance Co.). 





BROKERS’ MANAGER 


Life insurance sales executive with proven organizing ability 
and ten years’ experience as Supervisor and Assistant Manager 
now seeking a position as Manager of a large brokerage office or 


as an Agency Manager. 


Large personal producer with considerable following amongst 


brokers. Address 


The Eastern Underwriter, 110 Fulton Street, N. Y. 


“BROKERS’ MANAGER” 











Intelligent Progression 


HE MUTUAL BENEFIT. was organized in 1845, and for 
upwards of eighty years has been administered by a succession 
of directors and officers whose conduct of its affairs has merited 

and received the confidence and approval of hundreds of thousands of 


policyholders. 


Not only has its history been marked by the fidelity, 


ability, and integrity of the officials who from time to time have 
been responsible for the Mutual Benefit’s financial management, but 
the Mutual Benefit has also been distinguished throughout its history 
for intelligent progression in the provisions of its contracts which, 


wi 


roken adherence to sound actuarial principles, have made 


the Mutual Benefit a leader in life insurance underwriting. As 


improvements in contracts have been developed, liberalizing their 
provisions, the new benefits have been uniformly extended to earlier 
outstanding contracts, in so far as possible, thus securing to the 


earliest policyholders the benefits enjoyed by the latest. 


The Mutual Benefit Life Insurance Co. 


NEWARK, NEW JERSEY 

















THE LAST WORD 


9. 


If interested in a general agency write in confidence 


Ie SP MM 


Retirement Annuities 
Educational Endowments 
Life Income Endowments 
Continuous Monthly Income 
All policies participating 
Juvenile with payor feature 


2-Year Endowment 


A $5,000 Special that sells itself 


Investment 





Family Income, either 10-Year or 20-Year 


Tue AGENcy DEPARTMENT 


The Midland Mutual Life Insurance Co. 


Assets $19,000,000 


Columbus, Ohio 


In force $111,000,000 
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Assignment Questions 
Draw Quebec Interest 


DISAGREEMENT SEEN IN LAWS 








Whether Wife Is Entitled To Join In 
Assignment As Outlined In Section 
30 Involved 





A question of considerable interest to 
life companies in the province of Que- 
bec, Canada, has arisen, as to whether an 
assignment on a life policy may be made 
in a case prohibited by either Article 
1265 or 1301 of the Civil Code. Brooke 
Claxton, lecturer on the Law of Insur- 
ance, McGill University, has made a 
study of the question. He says that the 
Husbands’ and Parents’ Insurance Act, 
Chapter 244, of the Revised Statutes of 
Quebec permits a husband to name his 
wife as beneficiary and the last para- 
graph of Section 3 of this act permits 
the insured and the beneficiary to join 
in assigning such insurance. 

However, Articles 1265 and 1301 read 
as follows: 

C.C. 1265—“After marriage, the mar- 
riage covenants contained in the con- 
tract cannot be altered, (even by the 
donation of usufruct, which is abolished), 
nor can the consorts in any other man- 
ner confer benefits inter vivos upon each 
other, except in conformity with the pro- 
visions of the law, under which a hus- 
band may, subject to certain conditions 
and restrictions, insure his life for his 
wife and children.” 

G.C. 1301I—“A wife cannot bind herself 
either with or for her husband, other- 
wise than as being common as to prop- 
erty; any such obligation contracted by 
her in any other quality is void and of 
no effect, saving the rights of creditors 
who contract in good faith.” 

Paramount Questions 


The questions presented by the appli- 
cation of these Articles are as follows: 

If in the typical case the wife joins 
her husband in assigning to a bank a 
policy of insurance payable to her as 
security for or in payment of his ac- 
count, does the wife thereby either (1) 
confer a benefit on him during marriage 
contrary to C.C. 1265; or (2) bind her- 
self either with or for her husband other- 
wise than as being common as to prop- 
erty, contrary to C.C. 1301; and (3) in 
the event of the assignment being found 
to be contrary to C.C. 1265 or 1301, does 
Section 30 of the Husbarids’ and Par- 
ents’ Insurance Act nevertheless permit 
the assignment to be made? 

These questions have arisen in several 
reported cases. The first of these was 
Crawford v. Canadian Bank of Com- 
merce (1908) 12 O.W.N. 401 which al- 
though decided in Ontario, applied the 
law of the Province of Quebec which 
governed the assignment in question in 
that case and which was established by 
the evidence of several eminent members 
of the Bar of this Province and in this 
case, it was held that the assignment was 
an absolute nullity. In Cote v. New 
York Life Insurance Company (1923) 
62 S.C. 283, Lemieux C. J. gave a holding 
to similar effect, basing himself oa C.C. 
1265. However, in Lupien v. Lupien 
(1925) 63 S.C. 146 which was the last 
reported decision on the subject, Archer 
J. held that such an assignment was not 
invalidated by C.C. 1265 and 1301 which 
did not apply. 

Decision On C.C. 1301 


Insofar as the effect of Section 30 
on C.C. 1301 is concerned, the question 
has been thoroughly reviewed and au- 
thoritatively decided by the Supreme 
Court in the recent case of La Banque 
Canadienne Nationale v. Dame Carrette 
and Aetna Life. The judgment decided 
the following points: 

(1) R.S.Q., c. 244 does not derogate 
from the general law of the province 
except insofar as it does this expressly; 
and although section 30 permits an as- 
signment of a life insurance policy by 
the assured and his wife, this assignment 
may only be made if it complies with 
C.C. 1265 and 1301. 

(2) Such an assignment by the wife 


Unemployment Cover 
Now Much Discussed 


MAY EVOLVE INSURANCE PLAN 





Ideas Stimulated by Recent Governors’ 
Conference; Several Investiga- 
tions On 





{n all parts of the country investiga- 
tions are being made on the subject of 
unemployment insurance, discussion be- 
ing stimulated by the recent address of 
Governor Roosevelt of New York at the 
National Conference of Governors in 
Utah and the announcement of Gerard 
Swope, president of the General Elec- 
tric Co. of a plan to make funds avail- 
able for employes in times of unem- 
ployment, 

In Detroit an Unemployment Insurance 
League has been organized to agitate 
for an amendment to the state constitu- 
tion whereby all workers except farm- 
ers are to be paid unemployment insur- 
ance benefits, the employers to pay the 
entire cost. A similar idea is being pro- 
posed in Massachusetts. Since 1916 bills 
have been introduced in Massachusetts, 
Wisconsin, New York and Minnesota, but 
all failed. Most of these bills were mod- 
eled after the Huber bill, which almost 
passed the Wisconsin legislature in 1921. 

The Industrial Relations Counselors, 
Inc., is about to issue a report on un- 
employment insurance. 

The General Electric plan covers 75,000 
workers. According to the plan the em- 
ployes are to pay 1% of their wages 
into a trust fund and the company will 
make similar payment. Payment is to be 
made into the fund for three years in 
order to build the fund, but is to be 
made only so long as the individual’s 
earnings are 50% or more of his aver- 
age full-time weekly or monthly earn- 
ings. Benefits to employes laid off will 
be 50% of their average full-time earn- 
ings but in no case more than $20 a 
week, and such payments will not ex- 
ceed ten weeks in any twelve consecutive 
months. Employes working part time 
and receiving less than 50% of their av- 
erage full-time wage may be eligible for 
payments amounting to the difference 
between the amount being received as 
wages and the maximum to which the 
individual is entitled under the plan. 





GET SIMON’S BOOK 

At a recent luncheon of the Rosenstein 
Agency (New York) of the Equitable 
Life Assurance Society each of the 
agents present were presented with a 
copy of Leon Gilbert Simon’s book, 
“Business Insurance.” The luncheon was 
in honor of Mr. Simon. 





TEXAS SECURITY LIFE 
A new life company has been incor- 
porated at Dallas, Texas, the Texas Se- 
curity Life, with capital of $150,000 and 
$150,000 paid-in surplus, shares of $10 par 
coming out at $20. 








and husband has no effect as regards the 
wife if made as security for a debt of 
the husband. 

(3) But an assignment by the wife 
which is absolute in fact as well as in 
form and made in payment of the debts 
of the husband may be valid. The ques- 
tion whether the assignment is absolute 
in fact as well as in form depends on 
the circumstances of the case. 

(4) Although invalid as regards the 
wife, the assignment here was valid as 
regards the husband, and the creditor in 
possession of the policies might right- 
fully retain them if the husband had 
himself retained certain rights under the 
policies, such as the right to dividends 
or the right to the cash surrender value. 
_ GS) The possession of the policies of 
insurance does not in itself carry with it 
the right to receive payment of the in- 
surance as policies are only the docu- 
mentary evidence of contracts. 








1851 1930 
BERKSHIRE LIFE INSURANCE COMPANY is justly 
proud of its record for past year. 
The marked gain of insurance in force has resulted principally 
from the success and efforts of its loyal field force. 
New policy contracts—keeping pace with public demand. 

“ASK ANY BERKSHIRE AGENT.” 

BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 




















FRIENDLY COOPERATION 


A Good Company with which to Work 
Personal Attention to Agent’s Problems 
Paid-for New Insurance advanced 30% in 1929 
Standard Policies—Strong Assets 
Conservative Investments 


Established 1848 


Union Mutual Life Insurance Company 
Portland, Maine 
























A. INTERESTING COMMENT ON OUR 
NEW SALES PROGRAM FROM PRESIDENT 
We should be remiss in a great obli- 
gation if we failed to provide our agents 
with means of gaining personal financial 

independence! oe 








111 North Broad Street, Philadelphia, Pa. 
INSURANCE COMPANY 








CLIFTON MALONEY: 
For full information address yf E 
Sudeatanibiias of Agencies j ] 
PHILADELPHIA LIFE q 




























Spectacle 


CSurrennes .«» dazzling 
... a City transformed into 
a fairyland of brilliance... 
Chicago in 1933 ...a city 
of splendor ... engineers 
and architects .. . artists 
and artisans ... combined 
energies directed toward 
adefinite goal...Chicago’s 
second World’s Fair... 
the nations of the world 
will be the welcome guests 
of a great city... a great 
city in her party dress ... 
Chicago promises in her 
enthusiasm . . . and her 
promises are being backed 
with good old-fashioned 
hard work. 


1933 will find Chicago 
ready for her guests. And 
the Illinois Life will cele- 
brate with its city. Forty 
years going and growing. 
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OUR BUSINESS: 
GOOD: 


ISO ae 
Tet Week FPO 


ILLINOIS LIFE 
INSURANCE CO. 1 


CHICAGO 
Illinois Life Building 1212 Lake Shore Drive 


Raymond W. Stevens, President 
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F. W. Ganse, Boston, Now 
Has Degree of C. L. U. 


NEW LIST OF DEGREE WINNERS 
Nelson F. Davis, Jr, T. C. Bolton, C. H. 
Orr, J. H. Reese, Marion Scott and 
H. W. Wolters On List 








Franklin W. Ganse, Boston, one of the 
best known insurance agents in America, 
an authority on the scientific and taxa- 
tion side of the business, and an active 


figure at conventions of the National As- 
sociation of Life Underwriters, is one of 
the new Chartered Life Underwriters. 
He is with the John Hancock. As a re- 
sult of the 1930 examinations of the Am- 
erican College of Life Underwriters the 
present charter list of C. L. U.’s amounts 
to 209. Among the new title holders of 
C. L. U. in the East are the following: 

H. Sheridan Baketel, Union Central Life, Bay- 
side, N. Y.; T. C.. Bolton, professor of insurance, 
Syracuse University; Daniel H. Boyd, Equitable 
Society, Paterson, N. J.; John W. Brooks, 
Northwestern Mutual, Syracuse; A. W. Bru- 
baker, Columbus Mutual, Lancaster, _Pa.; 
Vaughan C. Chambers, Mutual Benefit, Lans- 
downe, Pa.; Philip Cohen, Northwestern Mutual, 
Buffalo; Nelson F. Davis, Jr., Equitable Life 
of Iowa, Philadelphia; Harold A, Dodge, Union 
Central Life, New York City; Glenn B. Dorr, 
Equitable Society, New York City; J. Carn 
Hilliard, Penn Mutual, New York City; William 
R. Irving, Phoenix Mutual, Providence, R. L; 
John F. Jeremiah, instructor in insurance, Uni- 
versity of Pennsylvania, Philadelphia; Ernest E. 
Johnson, Equitable Society, Pittsburgh, Fas 
Edward L. Kurtz, Manhattan Life, Wayne, Pa. 

Clifford B. Lehmann, Union Central, New 
York City; Leonard L. Lentz, Equitable So- 
ciety, Syracuse, N. Y.; Loran L. Lewis, 3rd, 
Mutual Life, Buffalo, N. Y.; Howard C. Mason, 
John Hancock, Needham, Mass.; Archibald D. 
McGlashan, Massachusetts Mutual, Rochester, 
N. Y.; Clifford H. Orr, Massachusetts Mutual, 
Hatboro, Pa.; Ellen M. Putnam, National Life 
of Vermont, Rochester, N. Y.; Joseph H. 
Reese, Penn Mutual, Philadelphia, Pa.; Donald 
Russell, Guardian Life, New York City. 

Dwight H. Sayward, John Hancock, Portland, 
Me.; Marion Scott, Penn Mutual, Brookline, 
Mass.; Wilson M. Slick, Reliance Life, Johns- 
town, Pa.; John B. Slimm, Connecticut General, 
Utica, N. Y.; Gordon K. Smith, Equitable So- 
ciety, Syracuse, N. Y.; Lloyd D. Somers, Mas- 
sachusetts Mutual, Rochester, N. Y.; Fitzhugh 
Traylor, Equitable Society, Wayne, Pa.; Lyman 
L, Tremaine, Massachusetts Mutual, New York 
City; Simon D. Weissman, Equitable Society, 
Boston; Frank H. Wenner, Provident Mutual, 
Utica, N. Y.; Edwin H. White, Aetna Life, 
Worcester, Mass.; Farley J. Withington, Mutual 
Life, Rochester, N. Y.; Henry W. Wolters, 
Union Central, New York City. 





PASSES $100,000,000 MARK 





Continental American Life Achieves Goal 
Ahead of Schedule; Family Income 
Policy a Big Factor 
With the closing of July, Continental 
American Life of Wilmington, Del., pass- 
ed the $100,000,000 mark in outstanding 
insurance. This is six months ahead of 
the expected time and is due to the 
large gains resulting from the company’s 
Family Income Policy as illustrated by 
the fact that the net increase of insur- 
ance in force so far this year is more 
than twice as great as for the same pe- 

riod last year. 

President Philip Burnet is greatly 
pleased with the achievement and sent 
a letter this week to the company’s field 
force thanking them for their efforts. 





SWEDISH COMPANIES MERGE 


The wave of mergers which has been 
taking place the last few months in this 
country and more acutely in Germany, 

as now reached the Scandinavian coun- 
tries too. The report of the merger of 
the two Swedish life insurance compa- 
nies “Oden” and “Allmanna Lif” has now 
been confirmed. 





TAYLOR OPTIMISTIC 


The country is in better shape finan- 
ally than for some time and so-called 
business depression is largely a state of 
mind. That was a statement Hillsman 
Taylor, president of the Missouri State 
Life, made to reporters when returning 
from the Hundred Thousand and Quar- 


ter Million Dollar Clubs of the Missouri 
State. 
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N ARCHITECTURAL LANDMARK OF 
DIGNITY AND BEAUTY, this building is 
primarily an ideal workshop. Its 3,800 em- 
ployees enjoy the maximum of good air, 
sunlight and quiet possible in the intense life of Man- 
hattan, as well as 20th Century utilities and con- 


venience that multiply human efficiency in the day’s 
work. 


SF 


New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 


Darwin P. Kingsley, President 
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Howard Potter Agent In 
$60,000,000 Group Cover 


TRAVELERS COVERS 35,000 LIVES 





Line on National Dairy Products Goes 
Through Office of Marsh & McLen- 


nan; Life, Accident, Sickness 


Marsh & McLennan have written the 
biggest new group of the year. It is 
the National Dairy Products Corpora- 
tion, 120 Broadway, New York, covering 
35,000 employes in more than one hun- 
dred and fifty subsidiaries throughout 
the country. The insurance, which is 
provided by the Travelers, will involve 
about $60,000,000 life insurance and more 
than $500,000 weekly benefits for sick- 
ness and non-occupational accidents. The 
agent who sold the insurance is Howard 














HOWARD POTTER 


Potter, life insurance manager in Chi- 
cago of Marsh & McLennan. Benefits 
are provided through the plan, ranging 
from a minimum of $1,500 life insurance 
and $15 weekly accidents and sickness 
benefits, depending upon earnings of the 
employes. 

National Dairy has built a nation-wide 
system of operating companies distribut- 
ing milk and ice cream, has subsidiaries 
in almost every state in the Union and 
is one of the recognized leaders in this 
field. Its growth has been phenomenal 
and testifies to the value placed by the 
consuming public upon the assurance of 
the improved and uniformly high qual- 
ity products which a large company of 
this character offers. Already the largest 
company in the dairy products industry, 
the recent acquisition of Kraft-Phenix 
Cheese Corporation brings its 1930 esti- 
mated sales volume to an amount in ex- 
cess of $400,000,000 larger than that of 
any other company in its field and ex- 
ceeded by only a few corporation sell- 
ing direct to the public. 3 

“New employes will qualify for in- 
surance under this plan after completing 
six months of service.” said President 
McInnerney of the National Dairy Prod- 
ucts. “The life insurance contract pro- 
vides protection for the families of the 
employes in the event of death and in 
addition provides that the employes who 
become totally and permanently disabled 
before the age of sixty shall receive the 
full amount of their life insurance in 
monthly instalments with interest. We 
are fully conscious of the importance of 
having -a contented group of employes 
and believe that this liberal plan now 
effective uniformly in all of our subsidi- 
aries should help, as far as possible, in 
relieving each individual from economic 
worries,” 
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NELSON PHELPS PROMOTED 





Northwestern Mutual Makes Young 
Education Director Assistant Su- 
perintendent of Agencies 
Nelson Phelps has been appointed as- 
sistant superintendent of agencies of the 
Northwestern Mutual Life under Super- 
intendent of Agencies Charles H. Par- 
sons. Mr. Phelps, who is twenty-six 
years old, is a graduate of the University 
of Michigan and joined the company 
about five years ago. He has had charge 
of the educational division and will con- 

tinue with this work. 





WIDOW SUES UNIVERSAL LIFE 





Chicago Woman Charges Misrepresen- 
tation Was Used in Selling Com- 
pany’s Stock to Her 
A Chicago widow, Mrs. Sophia Boesche, 
sixty-five years old, has filed suit against 
the Universal Life of St. Louis. Her 
attorneys stated that the suit would 
charge misrepresentation was used in 
selling Mrs. Boesche $50,000 worth of 
the company’s stock. It was stated that 
she has not received any dividends for 

two years. 

Harry W. Shafer, secretary of the Uni- 
versal Life, in commenting on the suit, 
said he knew nothing about it and did 
not know of any transaction between the 
company and Mrs. Boesche. 

Several days ago Herbert J. Schaff- 
ner of St. Louis filed a suit in the St. 
Louis circuit court to set aside a sale 
of 500 shares of the Universal Life’s 
stock to him at $30 a share. His suit 
was directed against the company and 
two of its directors, Edward Rolwing 
and John T. Stephens. 





CHESTER C. NASH, JR., RESIGNS 

Chester C. Nash, Jr., associate editor 
of “The National Underwriter,” and for 
sometime life insurance news correspond- 
ent in New York, has resigned. He had 
been with that paper for eight vears and 
before that was in salesmanship. Mr. 
Nash is a graduate of Northwestern Uni- 
versity. 





G. S. McCARTER APPOINTMENT 

G. S. McCarter, for five years Alabama 
supervisor for the Aetna Life, has been 
named superintendent of agencies of the 
Lincoln Reserve Life of Birmingham, 
Ala. 





AEROPLANE EXHIBITION 


One feature of the Hartford conven- 
tion of the insurance commissioners will 
be an exhibition of aeroplanes at Brain- 
ard Field in Hartford, which will be made 
for the guests and delegates to the con- 
vention. The exhibition will be under 
the auspices of General Ladd and Major 
Johnson of the 118th Aero Squadron of 
the Connecticut National Guard. The 
demonstration will include formation fly- 
ing over the city, dead stick landings, 
acrobatic stunts and a parachute jump. 





Make a desperate effort to get an ap- 
plication on Monday, is the advice of 
B. L. Hollis, Atlanta representative of 
the Connecticut Mutual. It not only 
drives away the “Monday Blues,” he 
says, but puts the agent in a proper 
mental attitude for the rest of the week 
—“Conmutopics.” 











DR. AND MRS. PEARCE 








SUCCESSFUL BLIND AGENT 





Possession of Policy With Disability 
Benefits Started Dr. J. H. Pearce of 
Peoria in Insurance Field 
A blind agent of the Connecticut Mu- 
tual who has made a success in life 
insurance is Dr. J. H. Pearce of Peoria. 
A few weeks after returning from his 
honeymoon in 1916 Dr. Pearce, a gradu- 
ate of the Dental School of Chicago Uni- 
versity, suffered from an eye infection 
which he got while working at his den- 
tist chair. and went blind. Specialists 
were unable to save him. His chief asset 
was a $2,500 policy in the Connecticut 
Mutual, with disability income benefits. 
It was the possession of this policy which 
started him in the life business. His 
wife has been a great help to him and 
every policy they have written has in- 
cluded disability benefits. The Connecti- 
cut Mutual has been doing business in 

Peoria for sixty years. 

















| Established 1879 


356,988 Prospects 


received advertising letters in first five months of 1930 


$19,000,000 of Business 


| sold on lives of “advertised” prospects in same period. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 





Des Moines, Iowa 
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NEW PAID INSURANCE 1929 
$147,858,997 


INSURANCE IN FORCE 
$1,202,101,059 





New England Mutual Life Insurance Co. 
Boston, Mass. 
Chartered 1835 

















Prospects’ Objections 


(Continued from Page 7) 


younger age advantage, and, should his 
later application be declined, it costs him 
the incalculable advantage of the right 
to require the company to accept his 
premium on its due date. 

“A Friend in the Business.”—In you 
the policyholder has a real friend. Your 
financial interests in his continuing this 
particular policy is comparatively small. 
The course you are urging is one that 








AS WE SERVE 
WE PROGRESS 


Insurance in Force 


1923 - $1,000,000,000 
1927 - $1,500,000,000 
1930 - $2,000,000,000 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 








$$ _____ 
TESTA A SAMRAT 


would be heartily endorsed by the best 
friend he has, for you are sincerely try- 
ing to render a service to him and his 
dependents. He is bound to realize this 
later, if he does not now, for no man 
ever lived long enough to be glad he 
lapsed a policy. Refusing to quit has in- 
variably given complete satisfaction in 
old age, and a substantial contribution 
to peace of mind at death. 

“Overloaded.”—Being behindhand fi- 
nancially, as he says he is now, makes 
this the poorest time for him to die 
without this insurance, for he would 
leave his estate overloaded with debts 
and obligations. The needs- which or- 
iginally prompted him to buy still ex- 
ist, and in addition, he has these extras 
which form another problem for him. 
But think of the complicated problem for 
his widow—with this insurance taken 
from her, the insured dead, and all these 
debts and obligations pressing for at- 
tention even more acutely than they 
press now! 





Colgrove Case 


(Continued from Page 1) 


sylvania and several other states. The 
insurance commissioner of Pennsylvania 
decided that there was no law which 
would prohibit its use in that state but 
Commissioner Taggart in giving this 
opinion stated that he did not approve 
of the system. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. 


OF 
AMERICA 





Home Office, 50 Union Square, New York City 





Uptown 


420 Lexington Ave.—LEXington 671/ 
245 Fifth Ave.—ASHland 1772 

















August 8, 1930 
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Foust & Haley Agency, Now Four 
Months Old, Fast Steppers in South 


Two Young Men Take Over North Carolina for Massachusetts 
Mutual and, Not Having Heard About the Business Depres- 
sion, They Open New Branch Offices and Make New Pro- 
duction Records; Have Own Direct Mail Department 
and Circulating Library; Henry P. Foust and Alvin 
T. Haley Make Fine Team 


One of the fastest growing agencies 
of the South‘is that of Foust & Haley 
of Greensboro, N. C., who have charge as 
general agents of the entire state of 
North Carolina for the Massachusetts 
Mutual Life. Although the agency as 
at present constituted is but four months 
old, new high paid-for production records 
for the Massachusetts Mutual in North 
Carolina have already been made by the 
agency. A letter from the home office 
says their agency is the only one of the 
company that has set new production rec- 
ords three consecutive months this year. 

Foust & Haley have started out to de- 
velop the state more intensively and have 
just opened a new district office at Char- 
lotte with William M. Harrell in charge 
as district manager with offices in the 
First National Bank building. In addi- 
tion to the office at Charlotte the agen- 
cy has branches in Raleigh, Wilmington 
and Rocky Mount and they expect soon 
to open other branches at Winston-Sa- 
lem and Asheville. 

An unusual feature of the agency is 
that it has its own direct mail depart- 
ment with addressing multigraph equip- 
ment, which functions under the personal 
direction of Mr. Haley, who had charge 
of all advertising for the Jefferson Stand- 
ard while he was with that company. 
Mr. Haley has attended many conven- 
tions of the Insurance Advertising Con- 
ference. 

A cirenlating library. containing prac- 
tically all the well recognized books on 
life insurance. including the C.L.U. text 
books, is available for the use of all as- 
sociate members of the agency. 

The general agency firm is comnosed 
of Henry P. Foust and Alvin T. Haley. 
Mr. Foust, although a young man, has 
had many years of field exnerience. Tm- 
mediately after graduating from the Uni- 
versity of North Carolina he entered the 
life insurance business and has been in 
it ever since. He was a member of the 
fourth class at the Carnegie Institute 
School of Life Insurance Salesmanship. 
During the World War he was in the 
adjutant general’s department, helping di- 
rect war risk insurance work. Just prior 
to April 1 he was general agent for the 
Massachusetts Mutual in. the western 
half of North Carolina. 

Mr. Haley was sales promotion mana- 
ver for the Jefferson Standard Life for 
three vears nine months prior to April 
1. Before that time he was a district 
manager for the Equitable of New York 
an? has had more than eight years of 
field and home office exnerience. He is 
a graduate of Wabash College and was 
awarded the Chartered Life Underwrit- 
ers’ degree by the American College of 
Life Underwriters in September, 1929, 
and is a director in the Alumni Associa- 
tion of the American College. The Foust 
& Haley agency recently held its first 
educational conference at Greensboro. 
This was a three-day session and the 
headline speaker was Dr. Solomon S. 

uebner, professor of insurance at the 
Wharton School of Finance, University 
of Pennsylvania. Eight of the visual ed- 
ucational films prepared by the Life In- 








AMERICANS BUY GERMAN CO. 

According to “Versicherungspresse” 
the majority of the shares of a North- 
ern German Life has been sold to Am- 
erican interests. This makes the third 

erman life insurance company acquired 
by Americans. 


surance Sales Research Bureau were 
shown at the conference. The agency 
expects to hold these educational con- 
ferences from time to time. 

Mr. Harrell, who has just been put in 
charge of the Charlotte office, is an ex- 
perienced underwriter, having been office 
manager for the John W. Yates agency 
of Detroit, just prior to his new connec- 
tion with the Foust & Haley agency. 
Mr. Harrell is a native Georgian and 
prior to entering the life insurance busi- 
ness was a bank cashier at Pelham, Ga., 
and in the past has served as a member 
of the Georgia state legislature. 


GROWING IN BROOKLYN 





Melvin J. Sackerman and Gibson Lewis 
Building Up Agency for Massachu- 
setts Mutual Life 
The Sackerman & Lewis general agen- 
cy of the Massachusetts Mutual Life 
in Brooklyn is a young agency which is 
making substantial growth. Melvin J. 
Sackerman and Gibson Lewis have both 
had considerable life insurance experi- 

ence. 

Mr. Sackerman is a Baltimore man. 
Up to the time of the World War he 
had been engaged in the advertising bus- 
iness as sales and advertising manager 
of one of the largest candy manufac- 
turers. After a year in the army he en- 
tered the insurance business with Fraser 
& Abry, Connecticut Mutual, as a full- 
time man. After the death of Mr. Abry 
Mr. Sackerman became instructor of full 
time men as well as continuing in writing 
production. During his ten years with 
the Connecticut Mutual he qualified for 
every leaders’ club convention. When 
the uptown New York office was opened 
he was made its manager, later being 
transferred to the downtown office as 
production manager. In August, 1929, he 


was made associate general agent of the 
Massachusetts Mutual in Brooklyn. 

Mr. Lewis is a New Yorker who has 
been in the insurance business seven 
years. Before that he was with the 
Guardian Trust Co. He joined the Con- 
necticut Mutual and was a large writer. 
He, too, was made associate general 
agent of the Massachusetts Mutual in 
Brooklyn in August, 1929. He is on the 
membership committee of the Life Un- 
derwriters’ Association of New York. In 
the National Guard he is a captain in the 
7th Regiment. 





SENATOR ALLEN’S OPINION 


An endorsement of life insurance by 
Henry J. Allen, former governor of Kan- 
sas, United States Senator, and interna- 
tionally known editor, is printed in a 
recent issue of “Equiowa.” It reads: 

“My first life insurance policy was sold 
me when I was very young. ... It was 
sold me by a persistent and persuasive 
insurance agent whose argument over- 
came me. I did not, at that time, have 
any particular feeling upon the subject. 
With mature responsibility there came a 
business-like appreciation of the unan- 
swerable logic of the insurance policy. I 
am now grateful for the executive brains 
that evolved and standardized the phi- 
losophy of insurance.” 














MISSOURI STATE LIFE 
The Progressive Company 














More than 
$1,240,000,000.00 
of insurance in force. 


The Missouri State Life is sincerely striving to render 
progressive service. Its Executives, Officers and Department 
Heads are constantly on the alert to give helpful cooperation 
of the most practical character. 
value of Agents—it is fully aware of their problems, and 
seeks at all times to maintain a close relationship and sym- 
pathetic understanding between its Home Office and Field 
forces with a view of rendering service that will make it 
easier for the Agent and enable him to give complete satis- 
faction to his clients. It is this progressive spirit—this spirit 
of cooperation-and service, extending through every Depart- 
i ment and every Agency of the Company, that is responsible 
for the Company’s wonderful growth. It is the principal 
factor that gives to the Missouri State Life the distinction of 
being “The Progressive Company.” 


The Company knows the 


MiIssouRI STATE LIFE INSURANCE COMPANY 


Hillsman Taylor, President, St. Louis 
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Grant Investment Co. 
Claim on Toombs Loan 


ALSO INTEREST FROM 1929 





Toombs Got Loan On Over-Issue Certifi- 
cates for 3,000 Shares of Interna- 
tional Life Stock 





Former Judge Conway Elder, special 
master in the International Life receiver- 
ship in his fifth report to the United 
States District court has recommended 
that a $105,000 claim presented by the 
Southern Investment Co. of New York 
City be allowed with interest at 6% from 
June 1, 1929. The basis for the allowed 
claim was a loan made by G.M.P. Mur- 
phy & Co., New York brokers, to Roy 
C. Toombs, former president of the In- 
ternational Life who is now serving time 
in the Missouri State penitentiary at Jef- 
ferson City, having been convicted of two 
charges of causing the issuance of fraud- 
ulent stock certificates by the life com- 
pany. 

The loan to Toombs was made on an 
over-issue certificate for 3,000 shares of 
International Life stock, the transaction 
being handled by James Bruce, head of 
the Southern Investment Co., through a 
marginal account with Murphy & Co. At- 
torneys for the receiver of the Inter- 
national Life had opposed the claim on 
the grounds that Bruce had prior deal- 
ings with Toombs and should have in- 
quired as to the validity of the stock 
certificate. 

Master Elder held, however, “that re- 
gardless of Bruce’s prior business rela- 
tions with Toombs there was no circum- 
stance attending the loan in question, or 
preliminary to making thereof, which 
were sufficient to call for a particular 
inquiry by either the claimant or Murphy 
& Co., and claimant became bona-fide 
holders thereof as pledges for value with- 








Emancipator Policy 
q/ves more protection 
per dollar of premium 
The Lincoln National 
Life Insurance Company 


Fort Wayne, Ind. 





out notice and in good faith.” The cer- 
tificate in question is said to have been 
issued and signed at Toombs’ request 
by accredited officers of the life company. 
Bruce never saw the certificate but the 
evidence indicated that he believed it to 
be genuine and Murphy & Co. accepted 
it in the due course of business as a 
valid certificate. 


Reviews Case 


In his report to the court Master 
Elder reviewed the business relations be- 
tween Toombs and Bruce. It revealed 
that in 1927 Toombs as a broker for T. J. 
McReynolds and associates made appli- 
cation to the International Acceptance 
Co., of which Bruce was then vice-presi- 
dent, for a loan of $3,500,000 which was 
to be secured by certain mortgages 
owned by McReynolds and his crowd. 
The loan-was being made to purchase the 
2,000 shares of common stock in the In- 
ternational Co. of St. Louis, a holding 
corporation which controlled the Inter- 
national Life. The National Surety was 
asked to guarantee the performance of 
certain provisions of the agreement under 
which the $3,500,000 loan was being made. 
The money was sent to St. Louis and 
deposited in the First National Bank of 
St. Louis to carry out the deal, but the 
transaction was called off at the last 
minute when the legality of certain 
phases of the agreement was questioned. 

Later Toombs personally opened nego- 
tiations for the purchase of the insurance 
company and with his brokerage house 
of Toombs & Daily, Chicago, finally se- 
cured a loan of $2,000,000 at the Balti- 
more Trust Co., using as security for 
the loan the 2,000 shares of common 
stock in the International Co. of St. 
Louis. Bruce was then a director of the 
Baltimore Trust. Toombs is said to have 
paid a commission of $125,000 for the 
$2,000,000 loan. 

After sécurity the big loan, Toombs 
is said to have discussed with Bruce 
plans for acquiring the stock of minor- 
ity stockholders in the International Life 
and to liquidate the holding company. 
The report ind‘cates that it was under- 


RECEIVER FOR GATE-WAY LIFE 


A receiver has been appointed to liqui- 
date the business of the Gate-Way Life 
of East St. Louis, organized in 1928, 
but not having qualified in the division 
of insurance to transact business within 
the two years allowed by law. 





CAPITOL LIFE AD 


The Capitol Life of Denver, Colo., using 
the newspapers, shows a heavy woodland 
in the confines of a horse-shoe road and 
at the “toe” point two automobiles col- 
lide. The ad reads: “Even horse-shoe 
curves may prove unlucky at times. 
Don’t start vacationing without seeing 
us. There are many such curves on the 
hills.” 





ECKERT TO VISIT BRITAIN 

Walter H. Eckert of Loucke, Eckert 
& Peterson, insurance lawyers, Chicago, 
has been elected by the American Bar 
Association as a member of the delega- 
tion of lawyers who will go to England 
to bring back distinguished members of 
the British, Scotch and Irish bar who will 
attend the American Bar Association an- 
nual meeting in August. 





R. H. KEFFER FIGURES 
The agency of R. H. Keffer, general 
agent agent for the Aetna Life in New 
York City, paid for $2,772,600 in July, 
thus bringing the total paid-for produc- 
tion for the year up to $23,026,425. 








stood Bruce was to arrange for payment 
of the minority stock upon security to 
be furnished by Toombs and that he was 
to share in whatever profit was finally 
realized out of the sale and recapituali- 
zation of the insurance stock. 

The $105,000 loan was requested by 
Toombs in a long distance conversation 
with Bruce in New York, Toombs saying 
he needed cash to complete the purchase 
of the 3,000 shares of stock. 
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FyUUOD ope 


Now is the Time to Sell 
Accident Insurance 


Never before has the public been so thoroughly 
awakened to its need for disability protection. 
The volume of business in June in both the Com- 
pany’s life and accident departments was unusu- 


ally large. 


With unequalled disability provisions and a full 
kit of accident contracts, Connecticut General 
men are in a very favorable position. 


Send for new rate folder including description 
of disability provisions and for “Brokers’ Outline 


of Accident Insurance.” 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Over a Billion in Force 














WHY The 
Travelers? 


ANY MORE 
men would enter the busi- 
ness of selling insurance 
and especially with The 
Travelers if they fully under- 
stood the force and effect of 
our branch office plan of 
organization. 


Branch offices of The 
Travelers are conducted en- 
tirely by salaried people 
who are specialists in their 
respective lines and whose 
entire time and attention is 
centered upon the produc- 
tion of business through 
the Travelers representa- 
tives. Managers, assistant 
managers, and field assist- 
ants are trained solicitors 
and closers of business, yet 
receive no commission ‘on 
the business they write or 
assist in writing. The full 
commission goes to the 
agent or broker in whose in- 
terest the risk was solicited. 


All of this means that the 
Travelers representative, 
whether just beginning or 
experienced, can secure ex- 
pert knowledge, assistance 
and practical help in solicit- 
ing a risk in more than fifty 
lines of insurance written 
by The Travelers. 


NRO 


If you know a man who 
ought to be in the insurance 
business, aman who should 
get started right, who would 
profit from Travelers train- 
ing, put him in touch with 
the nearest Travelers-branch 
office, or Walter E. Mallory, 

Agency Secretary of The 

Travelers Companies |. - 





Hartford 
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GENERAL AGENT IN IOWA 





C. V. Shepherd Appointed by National 
Life of Vermont; L. J. Zoeckler Re- 
duces Responsibilities 
The National Life of Vermont has ap- 
pointed C. V. Shepherd general agent 
for the company for the territory covered 
by the Davenport agency, Leon J. Zoeck- 
ler, who for many years represented the 
company in eastern Iowa, having asked 
to be relieved of agency building respons- 

ibilities. 

Charles A. Kuttler will be in charge 
of the Davenport office as agency super- 
visor. Mr. Kuttler was previous to 1927 
mathematics instructor in the Davenport 
High School.. 





HUEBNER’S CANADIAN TOUR 

Following his August speaking tour 
throughout the western United States, 
Dr. S. S. Huebner, well known educator, 
will return to the East via western: €an- 





ada and the following Canadian Life Un- 
derwriters’ Associations have made ar- 
rangements to have Dr. Huebner address 
their meetings on the dates specified: 
Vancouver, B. C., September 2; Calgary, 
Alta., September 4; Edmonton, Alta., 
September 5; Saskatoon, Sask., Septem- 
ber 6; Regina, Sask., September 8. 


AT GLENS FALLS FOR PENN. 

Harry W. Albright, the Penn Mutual’s 
general agent at Albany, announces the 
appointment of Arthur J. Marlow as his 
representative at Glens Falls, N. Y. Mr. 
Marlow has had thirteen years’ experi- 
ence with the Metropolitan, eight of 
which were spent as its manager in Glens 
Falls. 








IN $1,000,000 CORPS 
Fred S. Goldstandt of the Riehle agen- 
cy of the Equitable Society has again 
qualified: for the Society’s Million Dol- 
lar Corps, 





JOHN HANCOCK SERIES 


Keane-Patterson Holds 
5th Anniversary Party 


AT CRESCENT ATHLETIC CLUB 





Dewey Mason and James M. Blake Ad- 
dress Massachusetts Mutual Agency; 
July Campaign Successful 





The Keane-Patterson agency of the 
Massachusetts Mutual Life in New York 
celebrated its fifth anniversary last Fri- 
day with an outing and dinner at the 
Crescent Athletic Club, Bay Ridge, over- 
looking the Narrows. At the dinner the 
speakers included Dewey Mason, assist- 


ant superintendent of agencies of the 
Aetna Life, and James L. Blake of the 
home office of the Massachusetts Mu- 
tual. Lloyd Patterson presided. 


In the afternoon a baseball game was 


played between the main office at 225 
West Thirty-fourth street and the branch 
offices, the main office winning, 11—4. 
Guests were taken to the club on the 
boat “Miramar.” 


During July the company sent twenty 
New York children to camps in the coun- 
try for two weeks, one child going for 
each $100,000 of business submitted. The 
business for the month was $400,000 more 
than the quota set in the drive. 


Messrs. Keane and Patterson were 
congratulated not only upon their anni- 
versary but upon their “humanizing” of 
last month’s production campaign. Don- 
ald Keane is now traveling through Scot- 
land and England. An attempt was made 
to reach him by telephone, but the con- 
nection could not be made. 

The agency has placed $72,000.000 on 
the books of the company. Following 
the dinner there was a party at Coney 
Island, 








~ We Release to Business Men 


this story showing how life insurance guar- 
anteed and discharged payment of preferred 
stock and enhanced credit of a corporation. 





HEN the Lord Baltimore Hotel in Baltimore, 

Maryland, was financed in 1927, Harry Busick, 
hotel man of experience, was selected as President and 
Manager. 

First mortgage bonds of $3,200,000 were issued 
against the property itself. 7% cumulative first pre- 
ferred stock amounting to $1,150,000 was sold to the 
public at par, and in addition 20,000 shares of common 
stock were issued without par. 


To safeguard the hotel company against the possi- 


bility of losing Harry Busick’s expert direction by 


death, the bankers who financed this corporation plan 
required that $1,150,000 Life Insurance be issued on 
Harry Busick’s life as the first requisite, the proceeds 


of the insurance in the event of his death to be deposited _ 


with the Union Trust Company of Baltimore, Trustee, 
for the purpose of retiring the preferred stock. 


Business Insurance may be applied to large or small cases, and may cover a variety of conditions. 


With others interested in the management, Mr. 
Busick invested his personal funds in the common stock 
on which there was no quoted market value. 


Harry Busick’s accidental death two and one-half 
years later demonstrated the wisdom of this arrange- 
ment. The first preferred stock was retired with the 
Life Insurance proceeds by the Trustee, and the com- 
mon stock immediately acquired a market value of ap- 
proximately $55 per share. 


The hotel company suffered no impairment in its 
financial condition, and was relieved of a liability of 
$1,150,000, which mitigated in large measure the con- 
sequence of loss through the death of an important per- 


sonality. The family of Mr. Busick and others who had 
invested in the common stock also benefited by its sub- 
sequent appreciation. 


q This 


Company writes all forms of business partnership and corporation life insurance. We gladly answer all 
inquiries from those interested in these or any other forms of life insurance or annuities. 
Address Inquiry Bureau, 197 Clarendon Street, Boston, Mass. 


Sixty-seven years in business. 
$3,300,000,000 Insurance in force. 
Assets, $542,140,978. 

Liabilities, $502,453,577. 

Surplus, $39,687,401. 





OVER SIXTY-SEVEN YEARS IN BUSINESS 


LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 
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MORAL HAZARD IN LIFE AND 
DISABILITY INSURANCE 


Along with business depression always 
comes an increase in insurance moral haz- 
ard, and this accounts for the fact that 
never in the history of the business are 
applicants for large policies being more 
scrutinized than at the present time. 
Three recent news events in Virginia 
are significant as to what is too fre- 
quently happening in this country when 
insurance companies are suddenly called 
upon to pay the freight. 

William J. Carney, well-to-do Norfolk 
county (Va.) farmer, who was found dead 
recently beside his automobile with a 
pistol shot wound in the chest, carried 
a total of $290,000 life insurance. Ap- 
proximately one-fifth of that amount had 
been taken out within the past year. The 
major portion of the insurance carried 
double indemnity. The only portion not 
carrying this extra protection was in a 
company which not include this 
clause in its policies. Members of the 
family claim that Carney died accident- 
ally. Companies have been withholding 
settlement pending inquiry into the case. 
Carney was fifty-four years old. 

Three life companies which have been 
paying French M. Boggs, Goochland 
county, Va., farmer, a total of $800 a 
month under disability provision in poli- 
cies for the past three years have com- 
promised the case by agreeing to pay 
$100,000 in full settlement of his claims. 
Boggs lost one of his legs as a result 
of shooting himself accidentally. He 
claims to be totally disabled, saying that 
his injured limb is still incapacitating 
him. He is said to have been gunning 
for rats when his leg was shot off. 

Gus M. Schwarzschild, Richmond busi- 
ness man, who committeed suicide re- 
cently by inhaling gas, carried $210,000 
life insurance. Originally payable to his 
estate, his wife and children were named 
beneficiaries not long before his death. 
Brooding over losses in his stock market 
was blamed for his act. 


does 





MERCHANDISE SALVAGING 


In a talk about the Underwriters Sal- 
vage Co. G. F. Stratton, addressing the 
Fire Underwriters Association of the 
Pacific, said that the duty of repricing 
and revaluing inventories has expanded 
to the point where it is not an uncora- 
mon thing for the salvage company to 
be called upon to supply (but not from 
its own ranks) men qualified to act as 
formal appraisers or ex-party appraisers. 
Whereas originally it was the intention 


to have the salvage company sell prop- 
erty, the title to which had passed to 
the insurance companies through a pay- 
ment under the policy contract, and al- 
though the majority of cases are still 
handled this way, the salvage company 
many times advances to the assured the 
difference between the insurance and the 
agreed sound value. Sometimes it is 
asked to handle the property for the 
joint account, the title resting partially 
in the assured and partially in the insur- 
ance company. In one year the Under- 
writers Salvage Co. handled and sold 
property which, prior to its damage was 
worth $8,500,000. It recovered, in gross 
sales, for this property, $4,045,000. The 
expense was approximately eight cents 
on the sound value dollar involved, of 
which four and a half cents were spent 
for reconditioning and protecting the 
merchandise from further deterioration, 
three and a half cents being the cost of 
selling the property. The figure may be 
compared with the fact that the average 
department store must in order to exist 


mark up its merchandising approximate- 
ly 35%. 





NEW BAIL BOND BUREAU 


Just when every one thinks that there 
are sO many organizations in the insur- 
ance business that there is no room for 
more another comes along which fills 
a definite need, illustrating also that in 
a business where so much of its welfare 
is dependent upon co-operation there 
can’t be too much co-operation. The 
latest association is the Bail Bond Bu- 
reau of New York City composed of 
eighteen companies, many of them lead- 
ers in the business. This Bureau is de- 
cidedly in the public interest. The daily 
newspaper attacks upon bail bond prac- 
tices and practitioners were not only se- 
vere but frequently justified. It was a 
bad situation. Something had to be 
done, not only for the protection of sure- 
ty insurance reputation, but also to safe- 
guard the victims of the bail bond rack- 
et. Disclosures of the county and feder- 
al grand jury investigations demonstrat- 
ed that practices used in obtaining bail 
could to a large degree be stopped by 
the companies themselves if they got 
together and formed a bureau where the 
public could obtain a bail bond without 
delay and at reasonable cost. The New 
York Insurance Department was sympa- 
thetic towards a get-together movement. 
As a result the Bail Bond Bureau came 
into being. 
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The Human Side of Insurance 




















Underwood & Underwood 
C. M. MARTINDALE 


WALTER F. BEYER 


C. M. Martindale, who for years has been automobile manager of the Home 
Insurance fleet, and who is generally regarded as one of the greatest salesmen in 
the whole insurance business, is now in temporary charge of production of the 
Home Indemnity of which company he is vice-president. Mr. Martindale came with 
the Home in 1916 from the United States Fidelity & Guaranty at a time when the 
Home and the U. S. F. & G. had a joint policy contract. Then he was made 
manager of the Home’s automobile division. He has been an active figure in the 
constructive side of automobile insurance company organization matters for some 
time. 

Walter F. Beyer is now acting head of the automobile division of the Home 
fleet where for some time he has been assistant manager. A graduate of the Uni- 
versity of Minnesota he went with the automobile department of the St. Paul Fire 
& Marine. During the war he was a captain overseas. He joined the Home in 1919 
and in 1928 was made assistant secretary. He has one of the best heads in the 
business and stands exceptionally well with the fraternity. He is also office manager 


of the Home. 











Captain Robert H. Kellogg, one of the 
most venerable of Connecticut Mutual 
men, celebrated the completion of a half 
century of service with the company on 
August 1. Captain Kellogg, a supervisor 
of agencies and resident of Delaware, 
O., on that day was congratulated by 
many friends and associates who have 
known and highly respected him for 
years. One of the first to offer felicita- 
tions was Dr. Charles D. Alton, medical 
referee, who has been with the com- 
pany five years longer. On behalf of 
the officers of the company, Samuel K. 
Coffman, general agent at Columbus, O., 
presented Mr. Kellogg with a bouquet 
of fifty roses on his anniversary. 


* * * 


George L. Williams, vice-president, 
and Robert M. Green, treasurer, of the 
Union Central Life, have both been 
elected alumni members of the board of 
trustees of their respective alma maters. 
Mr. Williams is a graduate of Ohio Wes- 
leyan and Mr. Green of Princeton. 

* * * 


George M. Paul, cashier in the John 
Hancock Mutual Life home office in Bos- 
ton, recently celebrated his fortieth anni- 
versary with the company. He joined 
the Hancock as a clerk in July of 1890. 
It has been said that there is probably 
no one in Boston who can equal him in 
speed and accuracy in counting large 
sums of money in a given time. 

ae ee 


F. Robertson Jones, manager of the 
Association of Casualty Chief Executives, 
will return from Europe the end of next 
week, 

* * * 

P. R. Garrison, manager for The Pru- 
dential at No. 217 Broadway, New York 
City, left last week for Point Pleasant, 
N. J:, where he will vacation during 
August. 


A. E. Cotterell, vice-president of the 
American Surety, in an address recent- 
ly made before that company’s repre- 
sentatives, said that a new division is 
being created within the home office 
fidelity department of the American 
Surety which will analyze the coverage 
of bonds several months before renewal 
date, and make suggestions by way of 
several propositions, offering means of 
better protecting its assureds. 

es 


Richard Delafield, chairman of the 
board of the National Park Bank of New 
York and descendant of one of New 
York’s oldest and most prominent fami- 
lies, who died last Sunday at his home in 
Tuxedo Park, was at various times on 
the boards of several large insurance 
companies, including the National Surety 
and the American Surety. 


Gustav C. Wuerth, associate general 
agent with the McWilliam & Hyde agen- 
cy of the Penn Mutual in New York City, 
has been spending part of his vacation 
in Edgartown, Mass. He will be back 
in New York next week. 


Thomas J. Grahame, vice-president of 
the Globe Indemnity, left this week for 
his vacation at his Adirondack Mounta‘n 
camp. 

* * * 

M. L. Jenks, vice-president of the Am- 
erican Surety, has been elected a man- 
aging director of the New York Board 
of Trade. eel 


Gov. Caulfield of Missouri is to be one 
of the headliners at the White Sulphur 
convention of the International Associa- 
tion of Casualty & Surety Underwriters. 


William H. Kingsley, vice-president, 
Penn Mutual Life, returned a few days 
ago from an European trip. Among 


other places he went to Baden-Baden. 
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On the Job at Age 85 


I know no one in the insurance busi- 
ness who is held in higher respect than 
Mrs. J. P. Moore, assistant secretary and 
librarian of the Fire Underwriters Asso- 


ciation of the Pacific. When around 
us we hear so many complaints of trivial 
irritations and annoyances, Mrs. J. P. 
Moore at the age of 85 is on the job 
with a disposition so sunny that it puts 
the grouches to shame. I greatly appre- 
ciate a letter I have from her, two pages 
long and written in ink. It is full of good 
wishes and at the same time not forget- 
ting to mention the latest news of her 
library. I had asked her to tell some- 
thing about her 85th anniversary and the 
celebration given in her honor by the 
F're Underwriters Association of the 
Pacific. One birthday gift from the As- 
sociation was a gold pen, signed, “From 
Your Gang.” 

“The library was thronged all day with 
well-wishers,” she said. “Radios, tele- 
grams, letters and telephones. Some of 
the messages came from quite a distance; 
the room was full of beautiful flowers. 
It was very unexpected and very grati- 
fying because I thought that this t'me 
they had forgotten me, but they never 
do, bless their hearts. No one can say 
‘soulless corporation’ to me.” 

* * * 


Present Status of New York Co- 
operative Insurance Building 


I am informed by the interests back of 
the proposed co-operative insurance sky- 
scraper, which would have for its tenants 
a number of insurance companies, each 
of which is to have a unit of ownership, 
and which is planned to be in the heart 
of the New York insurance district, that 
the final decision as to whether the build- 
ing will be built or not will be arrived at 
within the next month. There has been 
considerable interest in the proposition 
on the part of companies. 

* oe x 


Philadelphia Skyscrapers 


That was almost taking a mean advan- 
tage of the Insurance Company of North 
America when the Pennsylvania Railroad 
erected an office building just a few feet 
higher than the North America’s struc- 
ture next door to it. Until this was 
done the Insurance Company of North 
America had one of the most outstanding 
and striking locations of any insurance 
company in this country. The architec- 
ture of the building symbolized Georgian 
and Colonial designs—the company hav- 
ing been established in 1792 when one of 
the Georges was on the British throne 
and the American colonies had come into 
their own. 

. The beautiful structure, a model build- 
ing in every way, is at the beginning of 
the Philadelphia Parkway and stood out 
almost as prominently as the Washington 
Monument in Philadelphia. It seemed 
too good to be true that such a building 
Could continue monarch of all it sur- 
veyed, and such proved to be the fact 

















when the neighboring building went up. 
The Insurance Company of North Amer- 
ica Building continues to exercise con- 
siderable domination over the sight, 
however, with the result that the Penn- 
sylvania Railroad Build’ng gives passers- 
by the appearance of being an annex of 
the insurance company’s structure. 


* * * 


Colleague Gives Estimate Of Late 
E. Roger Owen 


E. Roger Owen, who for years headed 
the Commercial Union group, had many 
friends in the U. S. A. because of his 
many visits to this country in years gone 
by. Easily one of the most distinguished 
of the insurance men of the past half 
century, he began his insurance career 
in the Liverpool branch of the Alliance 
in 1866 and was appointed manager of 
the Yorkshire branch in 1871 and to the 
head office in London in 1883. 

In 1855, while traveling for the Alli- 
ance in South America, he was offered 
by cable the managership of the fire de- 
partment of the Commercial Union. Dur- 
ing his active service with that company 
it acquired twenty-eight other compa- 
nies, and when he retired the fire premi- 
um income had risen from £767,000 to 
£6,033,000, and the life premium income 
from £118,000 to £855,000. During his 
association with the company tke assets 
increased from £2,392,000 to #£61,450,000. 
Mr. Owen was a former president of the 
Chartered Insurance Institute and the 
first president of the Insurance Officials’ 
Society. He was the founder of the 
British Insurance Association, and _ its 
first chairman in 1918. He served on 
various Government Committees, includ- 
ing that which advised the Government 
on the scheme for insurance against dam- 


age caused by enemy aircraft and bom- _ 


bardment, and the Advisory Committee 
on investments under the National In- 
surance Act. He was also chairman of 
the Insurance Red Cross Fund during 
the War. 

A business colleague has written the 
following appreciation of Mr. Owen in 
“The Times”: 

“May I recall the work which the late 
Mr. Roger Owen did for the Fire Offices 
Committee, the body which is concerned 
with the regulation of fire insurance bus- 
iness in this country and abroad? From 
1885 to 1920, when he ceased to be gen- 
eral manager of the Commercial Union, 
he attended most of the meetings of this 
committee and took a leading and active 
part in their work. Endowed with a 
keen intelligence. fortified by a thorough 
knowledge of his business, he had the 
happy knack of being able to grasp at 
once the salient points of a situation and 
to indicate immediately the appropriate 
method of dealing with it. Blunt and 
decis ve. he never wasted time. He was 
particularly happy in his association with 
the men he met at the Fire Offices Com- 
mittee—managers, like himself, such men 
as Alcock. Dove, Fothergill, R. Lewis. 
Pipkin, and Rutter, all of whom have left 








their mark on the business, and not one 
of whom did not look up to Owen as 
‘primus inter pares.’ 

“Owen was not a man who wore his 
heart upon his sleeve, but he was always 
ready to come to the rescue of those who 
needed his help, and when he ceased 
to attend the meetings of the Fire Of- 
fices Committee ‘he had so shaped his 
course,’ to quote the resolution passed 
by the Committee on that occasion, ‘as 
to have won, and he will surely retain 
for the rest of his days, the sincere ad- 
miration and warm esteem of all the 
members of the Committee.’ This proph- 
ecy was certainly fulfilled, indeed his 
name became to many a synonym for all 
that is worthy in insurance, and as time 
went on and smoothed out some of the 
acerbities which were due to his strong 
character and pugnacious temperament, 
he gained, in addition to the regard and 
esteem, the genuine affection not only of 
his old confreres, but of those who came 
to know him later.” 


* * * 


E. M. Mountain To Devote More 
Time To Insurance 


Sir Edward M. Mountain, chairman of 
the Eagle, Star & British Dominions, 
has resigned from the chairmanship of 
the United Dominions Trust, Ltd., and 
J. Gibson Jarvie, the managing director, 
has been elected chairman in his place. 
At the recent annual meeting of the 
United Dominions Sir Edward said he 
thought the company would, in future, 
require the services of a whole-time 
chairman, which he could not give, hav- 
ing regard to his other duties. 

* * * 


Golf Holes In One 


The refusal of Lloyd’s to insure the 
risk of Bobby Jones winning the quad- 
ruple golf crown this year—the English 
amateur, English open, American open 
and American amateur—for a premium 
of less than 124% was justified, by the 
result of the American Open Champion- 
ship. I do not know how many holes 
Jones has done in one, but few people 
can equal the record of J. B. Batley, 
the Pinner Hill (Eng.) professional. He 
has seventeen to his credit and has just 
missed the eighteenth. In a recent match 
his tee shot at the seventeenth—268 yards 
—finished on the lip of the hole, gyrated, 
and then balanced perfectly on the rim. 
The slightest jar in removing. the pin 
would have sent the ball into the tin. 
The removal of the flag savored of a 
sacramental rite, so carefully was it 
done, and the ball remained exactly bal- 
anced on the rim. 

* * * 


Rain Insurance Tip 


Here is a rain insurance tip from Cra- 
vens, Dargan & Co., Houston, Tex.: 

“As one goes from point to point in 
Texas, he is impressed with the myriad 
of miniature golf courses that have 
sprung up all over the state, from the 
smaller towns to the larger cities. Even 
more impressed is the observer, how-. 
ever, with the number of persons who 
are playing on these courses, and con- 
sequently with the large income that is 
accruing to the operators. 

“Of course the income is cut off en- 
tirely in the event of rain; accordingly 
each of these golf courses presents a 
good prospect for rain insurance, par- 
ticularly on Saturdays, Sundays and holi- 
days. Rain insurance is a simple line to 
handle and we shall be glad to outfit our 
agents to take advantage of the new 
field thus opened to them.” 

The National Union in its agency pub- 
lication, current issue, also has an article 
on the insurance of miniature golf 
courses. The company calls attention to 
the opportunities for general liability and 
property damage solicitation and says 
that the National Union Indemnity is 
providing protection as follows: 

Against assured’s liability, because of 
personal injuries sustained to the public, 
the rate in the company for standard 
limits is twenty-five cents per $100 of 
gross receipts, with a min'mum premium 


of $25. Property Damage coverage can 
be afforded in conjunction therewith, at 
a rate of twelve and a half cents per 
$100 of gross receipts; minimum pre- 
mium, $12.50. The regular form of Gen- 
eral Liability contract is used in writing 
such hazards. 
reine le 


Still Seeking Egypt’s Gold 

Lloyd’s underwriters are watching with 
interest the efforts now being made to 
locate the P. & O. liner “Egypt,” which 
foundered off Ushant early in 1922. In 
the wreck there is a little over $5,000,000 
of gold, all of which was insured in “the 
Room.” The salvage operations are 
being undertaken by an Italian concern, 
which has already made one or two ef- 
forts to recover the sunken treasure. Last 
year one wreck was located, but it proved 
to be a Greek cargo vessel. The “Egypt” 
sank in deep water, and, it is thought, 
may have drifted a considerable distance 
before finally settling down. 


* * * 


Sues Because of Unquenchable Thirst 

The District Court of Budapest recent- 
ly gave judgment in a case which is said 
to be unparalleled in the annals of juris- 
prudence. 


While a joiner, named Becker, in the 
course of his business, was driving a 
motor-cycle, with his assistant, named 
Almassy, in the side-car, the motor- 
cycle ran into a milestone and was 
smashed to pieces. Both men were hurt, 
and Almassy received an injury to the 
liver which made him unconscionably 
thirsty. He therefore sued his employer, 
whom he held responsible for his af- 
fliction. 

The judge who tried the case was a 
man of understanding and sympathy. He 
asked Almassy, who said he felt as if 
he had a red-hot brick in his stomach, 
how much he had to spend a month on 
cooling down this unquenchable fire in- 
side him (for water, it appeared, was no 
good). The man said it cost him no less 
than 600 pengos (about $100) a month. 
A doctor called for Almassy said the 
complaint was justly grounded. 

_ After speeches for the defence the 
judge summed up as follows: Becker 
was guilty of having caused, by his inat- 
tentive driving, an augmentation in the 
natural desire of Almassy to quench his 
thirst. Consequently he will have to pay, 
for a period of twelve months, 320 pen- 
gos, equal to about $53, a month to Al- 
massy, who, in his turn, will have to re- 
port after a year to the court, in order to 
be examined by the medical officer, upon 
whose evidence this sum will be either 
diminished or increased, according to the 
condition of the plaintiff. 

a6: <# 


Issues Subway Construction 
Compensation Rating Plan 


The Compensation Inspection Rating 
Board of New York has issued its re- 
vised plan for rating subway construc- 
tion risks. Each subway must be cov- 
ered under a separate policy. 

et ae 
Britain’s Octogenarian Insurance 
Director 


Sir Guy Wilson, who will soon ctle- 
brate his eightieth birthday, is a director 
of the North British & Mercantile and 
of the Midland Bank, one of Britain’s 
five great banking combines. Before 
entering London finance Sir Guy had a 
long and distinguished career in the 
British Civil Service. 

He was at one time principal private 
secretary to Prime Minister Campbell- 
Bannerman, and was financial adviser to 
Lord Kitchener during the Boer War. 
Later he went to India as Finance Mem- 
ber of the Supreme Council and was 
Vice-President of the Legislative Coun- 
cile for some years. His activity of 
mind is shown by the fact that when 
over seventy he took up authorship, and 
has since published three books, one of 
which has the intriguing title, “Green 
Peas at Christmas.” 
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N. Y. Fire Premiums 
Show Big Decline 


GAINS ARE THE EXCEPTION 


Home and Continental Reported In- 
creases; Decreases Range from Less 
Than 1% to Over 30% 


Net fire insurance premiums for Man- 
hattan and the Bronx in New York City 
for the first six months of 1930 as re- 
ported to the New York Fire Patrol in 
most cases show the definite decline that 
was expected from the figures of the 
same period of last year. A few of the 
larger companies have reported premi- 
um increases, but the vast majority of in- 
surers show a falling off. The declines 
run all the way from less than 1% to 
over 3%. 

The Home, due in some measure to a 
large amount of term business renewing 
in the first half of the yéar, increased 
its premium income nearly $16,000 and on 
June 30 reported a net fire premium in- 
come of $811,640. However, this is less 
than during the productive years of 1927 
and 1928, when the company showed over 
$900,000 in local fire premiums. The 
Continental’s figures are attracting wide 
notice. The local office, headed by Vice- 
President Herbert E. Maxson, reported 
premiums of $534,137 against $463,076 last 
year. The Fidelity-Phenix, on the other 
hand, showed a decline to $156,404 from 
$270,531 last year. The American Eagle 
reported a small increase. 

Following are the figures for some of 
the leading companies: 

Net 


Premiums 


Net 
Premiums 

1929 
$795,972 
766,255 
463,076 


Company 
Home 
Great American ... 
Continental 
U. S. Fire 
American Equitable 
North River 
Globe & Rutgers... 
Niagara .. 
National Liberty... 
Ins. Co. of N. A... 
Royal 
Commercial 
| ae es 
Automobile 
Aetna 


265,659 
255,288 
241,467 
241,014 
American Eagle.... 232,662 
City of N. Y 230,712 
London & Lan’shire 209,615 
Concordia 

Knickerbocker 

Phoenix of London 
National 

Fidelity - Phenix 

Phila. F. & M..... 


Sun of London.... 

Hartford 

Phoenix of Hartford 

Springfield 

Firemen’s 

Westchester 

Standard 

Fire Association.... 

Franklin 

Bronx 

Glens Falls ........ 107,696 

Peoples National... 99,308 

Northern of London 94,688 

Pennsylvania 

Fireman’s Fund.... 

Tokio , 
131,198 





INSURANCE SOCIETY DINNER 

The Insurance Society of New York 
will celebrate its thirtieth anniversary on 
Thursday evening, February 26, 1931. A 
dinner and meeting will be held in the 
grand ball room of the Hotel Astor here. 


Nat’l Board Ads Will 
Start Here August 26 


IN EVERY DAILY NEWSPAPER 


Campaign Committee Meets With New 
York Suburban Fieldmen; Ads _ to 
Run Every Month for Several Years 


The National Board of Fire Underwrit- 
ers’ daily newspaper public relations cam- 
paign will start in New York state, New 
Jersey and several other nearby states 
where the plan is not already in opera- 


tion on Tuesday, August 26. On that 


day and once a month every month there- 
after for at least three years the daily 
newspapers of this state, with a circula- 
tion of approximately 7,300,000 copies, 
will carry a message on stock fire in- 
surance to the reading public. In New 
York City alone twenty-nine daily news- 
papers will carry these advertisements of 
the National Board. This campaign is 
being extended this year to each state in 
the country with every daily newspaper 
from the Atlantic to the Pacific partici- 
pating. 

The public relations campaign commit- 
tee of the National Board met Monday 
morning of this week with the members 
of the Suburban New York Field Club 
and of the New Jersey Special Agents’ 
Association in the board room of the 
New York Board of Fire Underwriters 
to get the fieldmen’s co-operation in mak- 
ing the drive for better public relations 
with stock fire insurance a thorough suc- 
cess. W. Warren Ellis of the public 
relations department of the National 
Board, and Wallace Rogers and Walter 
G. Pietsch of the Chicago advertising 
firm of Gale & Pietsch, Inc., explained 
the purposes and details of the cam- 
paign. 

President Warren Buell of the Sub- 
urban New York Field Club presided. 
There was a large attendance of special 
agents and also several fire organization 
men including Manager Harold M. Hess 
of the New York Fire Insurance Ex- 
change and George B. Muldaur of the 
Underwriters’ Laboratories, and Carroll 
L. DeWitt of Fred. S. James & Co. 

_Last week Messrs. Ellis and Rogers 
visited the fieldmen in Albany, Syracuse 
and Buffalo so that the specials may pre- 
pare the local agents of the whole state 
for the splendid opportunity to advance 
the cause of fire insurance before the 
campaign actually starts. 

Giving Complete Story to the Public 

In outlining the plan to the specials, 
Mr, Ellis said that stock fire insurance 
was now ready to go to the public with 
a complete story of its business, with 
no sinister mysteries or facts hidden 
from open scrutiny. 

“We know that stock fire insurance is 
doing a great public service work but 





STABLISHING The Alliance 
Agent as the insurance expert 
of his community. 


THE ALLIANCE INSURANCE COMPANY 
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the public generally doesn’t know it and 
we deserve to get some public credit 
and recognition of our constructive ef- 
forts,” Mr. Ellis said. “We cannot make 
calls on all the editors and legislators 
of the country, desirable as that would 
be, but we can and are reaching them 
through the medium of the advertise- 
ments which we have used elsewhere 
and will use in this state soon. 

“This public relations drive will cre- 
ate a defense against unjustified attacks 
on our business. We are warning our 
attackers through the material we are 
furnishing the public and editors that 
they had better have real facts and not 
just hearsay before they come after us 
in some effort to get political notoriety. 
This newspaper publicity is giving us a 
voice and real strength.” 

Mr. Ellis asked the special agents pres- 
ent to form a committee to co-operate 
with the National Board in several ways. 
This committee is to present the plan 
to every local agent in the territory of 
the field club; invite the agents either 
individually or as groups to advertise 
their own services along with the Na- 
tional Board ads, and in this connection 
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INSURANCE COMPANY 
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Head Office: 
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G. Z. DAY, Vice-Pres. and Secy. 


STATEMENT DECEMBER 31, 1929 


2,319,515.19 
4,937,706.22 


the National Board has advertising ma- 
terial ready to supply free to local agents, 
and finally the committee is to act as a 
speakers’ bureau to provide speakers on 
stock fire insurance subjects to local 
meetings of civic organizations. 

Mr. Rogers explained the actual ad- 
vertising campaign and showed copies of 
the advertisements which are to appear 
month by month in this state. The first 
will be headed “Your Cheapest Necessity 
—Stock Fire Insurance” and goes on to 
explain the low cost of this valuable pro- 
tection to invested capital. Others bear 
such headings as “Just How Safe Are 
You At Home?” and “Here’s a Man You 
Ought to Know About—Your Local 
Agent.” Subsequent advertisements dis- 
cuss insurance taxes, arson, the Under- 
writers’ Laboratories, etc. These adver- 
tisements are written in such a way so 
as to attract the attention of both the 
casual and careful readers. 

The campaign in this state is not being 
tried out as an experiment. Such news- 
paper publicity has been carried on in 
about seventeen other states for the last 
year or two, including Massachusetts and 
Pennsylvania in the East, and one of the 
proved results has been a drop in the 
hostile bills introduced in the legislatures, 
Mr. Rogers said. Special publicity in ad- 
dition is carried on in some states where 
peculiar problems exist, such as in Mas- 
sachusetts, where the compulsory auto- 
mobile insurance fight has upset the pub- 
lic for some time. 

Mr. Pietsch gave a talk on the sub- 
ject of public relations, telling of the ef- 
forts of the public utilities and the rail- 
roads to secure the friendship of the 
public by advertisements, stock selling to 
customers and increased courtesy. He 
said the National Board committee had 
benefited by the gains and mistakes made 
in these other public relations drives and 
as a result the fire insurance companies 
were well prepared in their gigantic ef- 
forts to place the business before the 
public in its true light. 











of the 
in the 
atures, 
in ad- 
where 
Mas- 
auto- 
e pub- 


e sub- 
the ef- 
le rail- 
of the 
ling to 
e- Heé 
ee had 
s made 
yes and 
npanies 
itic ef- 
re the 





August 8, 1930 








Page 19 





Types of Evidence Required 


To Secure Arson Convictions 
By LEO T. PARKER, Attorney 


During the past few weeks several 
higher courts have rendered unusually 
important decisions involving the sub- 
ject of arson, particularly that branch 
of the law relating to convictions of per- 
sons accused of the crime of arson. 


The importance of the outcome of 
these cases can be readily appreciated 
when one realizes that every state legis- 
lature has enacted laws making arson 
a crime, and the difficulty which always 
arises in litigations of this nature in es- 
tablishing proof of the guilt of the ac- 
cused person. . 


Conviction Must Not Rest on Suspicion 


In almost all litigations involving the 
crime of arson it is necessary, for a 
valid conviction, that the accused confess 
his guilt or the testimony shows beyond 
a reasonable doubt that he is the guilty 
person. In other words, a conviction 
cannot rest on mere suspicion. 


For instance, in Williams v.-State, 169 
N. E. 698, it was disclosed that the own- 
er of a store insured it for, full value. 
The testimony revealed that soon after- 
ward he purchased three gallons of gas- 
oline and took it upon the second floor 
of the building. During the night the 
building partly burned. After the fire 
was extinguished a rag saturated with 
kerosene was found on the second floor. 
Also, straw, torn paper, etc., was found 
on this floor. 


In view of this testimony the lower 
court convicted the store owner of ar- 
son, but the higher court reversed the 
verdict, explaining the law in the follow- 
ing language: 

“The fact that a rag having about it the 
odor of kerosene was found in one of the rooms 
of the building proves nothing. It was not 
used to kindle the fire and was not in the room 
where the fire was burning. The presence of 
the straw and shredded paper and other rubbish 
is fully satisfactorily explained by the use that 
was being made of the building. There are 
many suspicious circumstances connected with 
this fire, but a conviction cannot rest on sus- 
picions. . In cases of arson it is now rec- 
ognized as the universal rule that it is not only 
necessary . . . that the evidence disclose the 
burning of the building as charged, but ‘it must 
appear that the burning was by the willful act 
of some person criminally responsible, and not 
the result of natural or accidental means’ 

The law implies that the fire was the result 
of accident or some providential cause, rather 


than a ‘criminal design, unless the evidence 
Proves otherwise.” 


When Circumstantial Evidence Proves 
Arson 


On the other hand, frequently, a prop- 
erty owner may be convicted of the 
crime of arson by circumstances or testi- 
mony which indicated to a jury beyond a 
reasonable doubt that the accused person 
is guilty, An example of this situation 
is supplied by the records of the recent 
case of Commonwealth v. Sorval, 169 N. 
E. 790, 

In this case a property owner was ar- 
rested and charged with setting fire to 
his house for the purpose of obtaining 
the insurance money. During the trial 
he testified that he was not at his home 
when the fire started. However, the 
testimony of other witnesses was in- 
troduced showing that the man actually 
was home when the fire started. In 
view of this contradictory evidence, when 


considered with other testimony pointing 
to the guilt of the accused, the jury con- 
victed him. He appealed to the higher 
court on the grounds that the conviction 
was illegal because no evidence was in- 
troduced proving conclusively that he 
had purposely set the building afire. 
However, it is interesting to observe 
that the higher court upheld the jury’s 
decision, saying: 

“Tt is a circumstance which, together with the 
other links of circumstances in this case, may 
be considered as an inference as to whether or 
not - Rpts owner) is telling the truth 

f the testimony of the defendant (prop- 
erty dis respecting his whereabouts at the 
time the fire was set were believed to be so 
improbable as to be unworthy of belief, the jury 


could reject it. In such circumstances it might 
be found to affect his credibility.” 


Jury Infers Guilt 


Generally speaking, a higher court will 
not reverse a verdict rendered by a jury, 
which convicts a person charged with 
arson, unless the testimony shows con- 
clusively that the judgment beyond a 
reasonable doubt is improper. The va- 
rious facts and testimony, when con- 
sidered collectively, may establish the 
guilt of the accused to such a degree 
that the higher court will sustain a con- 
viction based purely upon circumstantial 
evidence, although the testimony posi- 
tively indicates. that the accused person 
did not actually set the building afire. 
In other words, if the testimony proves 
beyond a reasonable doubt that he em- 
ployed another to set the building afire, 
he is equally liable to conviction. These 
important points of the law, relating to 
convictions of persons charged with ar- 
son, are discussed in the recent case 


of Commonwealth v. Alba, 171 N. E. 
458. 


_ In this case it was shown that a fire 
in an apartment building was discovered 
at about 2 a. m. When the firemen 
arrived no one was in the building and 
the outside front and back doors were 
e.ther open or unlocked. Moreover, the 
doors to each apartment inside the build- 
ing were open. According to the testi- 
mony given by the firemen, the fire was 
of undoubted incendiary origin. The evi- 
dence proved that the fire started in 
the kitchen on the first floor, and that 
a separate fire was gaining headway in 
the hallway leading to the second floor; 
that a box in one apartment contained 
alcohol with a cotton batting trailer lead- 
ing from it into the corridor, and that 
in another room a box contained turpen- 
tine which had been spilled. The prepa- 
rations for a fire were confined to the 
apartments on the first and second floors, 
and to the stairway leading there-be- 
tween. 

The owners of the building were ar- 
rested and convicted by a jury on an 
arson charge. It was shown that the 
building was heavily insured. They ap- 
pealed to the higher court, contending 
that the jury’s decision was erroneous, 
since the testimony proved that the own- 
ers were not in the city when the fire 
started and that they had taken pre- 
cautions to lock their doors before they 
left. Notwithstanding this testimony, the 
higher court upheld the lower court’s 
verdict, saying: 


“A natural and probable consequence of the 
fire was that the insurance companies would 
be injured by it. In cases of this kind the 
principle that all men intend such consequences 
of their own acts may be invoked. . . . Even 
though there was no fire in the apartment of 
the defendant Alphonse (owner) and no ma- 
terials indicating a preparation therein for a 
re, the conduct of both defendants, both be- 
fore and after the fire, and the circumstances 
were such that the jury could infer that they 
were acting together in the matter and were 
both guilty of being accessories as charged. 7 
The testimony of the defendants as to locking 
the doors when considered with the evidence of 
those who responded to the fire alarm that the 
doors were found unlocked would justify an 
inference that the person who set the fire had 
gained access to the building and apartments 
with keys of one or both of the defendants.” 


Photographs Good Evidence 


While it is true that oral testimony 
may prove the presence in the building 
of inflammable material, upon which con- 
viction is based, yet a photograph is con- 
sidered the best evidence and it is ad- 
missable although it was exposed a con- 
siderable period after the fire was ex- 
tinguished. 

For illustration, in State v. Katz, 146 
Ath. 351, the owner of property was con- 
victed of arson primarily upon the evi- 
dence of a photograph which showed 
that inflammable materials had been dis- 
tributed in the interior of the building. 
The accused objected to use of the pho- 
tograph on the grounds that several 
changes were made in the interior and 
various pieces of furniture were moved 
before the picture was made. 

However, the higher court upheld the 
lower court’s verdict, saying: 

“The photograph was properly received. Such 
slight changes in the conditions at the time 
of the fire from those existing at the time the 
photograph was taken were not such as to preju- 


dice the defendant . . . and did not make the 
photograph inadmissable.”’ 


Motive of Crime Leads to Conviction 


It is well established that testimony 
tending to prove the motive of arson al- 
ways is admissable as circumstantial evi- 
dence for the purpose of convicting the 
perpetrator of the crime. 

For instance, in State v. Henderson, 
122 So. 591, it was shown that a per- 
son was convicted of setting fire to a 
house owned by another. He appealed 
to the higher court, contending that evi- 
dence pertaining to a revengeful act was 
improperly admitted during the trial. 

It was proved that the day before the 
fire was discovered the owner of the 
burned property had caused the arrest 
on a minor charge of the person con- 
victed of the crime. His conviction re- 
sulted primarily from the effect on the 
jury of testimony of this arrest, since 
the jury was convinced that he had set 
fire to the building for revenge on the 
property owner who had caused his ar- 
rest. The higher court upheld the jury’s 
verdict, saying: 

“The evidence in the case was wholly cir- 
cumstantial. . In cases of circumstantial 
evidence motive is a circumstance bearing on 
the identity of the accused as the perpetrator 
of the crime, and evidence tending to show mo- 
tive on his part is relevant and admissable.” 

Obviously, the most convincing evi- 
dence that an accused is guilty of the 
crime of arson is where the testimony 
shows that his burned property was 
over-insured, or that he removed some 
or all of the insured property from the 
building previous to the fire. 

For example, in Gamble v. ‘State, 19 
S. W. (2d) 279, it was disclosed that 
a property owner held an insurance pol- 
icy on his house and furniture amount- 
ing to $4,500. By reason of the location 
the house had become undesirable as a 
residence. One night the neighbors dis- 
covered the house to be on fire and 
a fire alarm was turned in. The fire 


department responded promptly and 
found the house burning in three dis- 
connected places. The firemen detected 
an odor of kerosene in the building. 
Subsequent investigation disclosed pieces 
of partially burnt kindling around the 
place where the fire was burning. 

A search of the house by the fire 
marshal showed that it had been stripped 
of a great part of its furnishings of 
value. The tableware, bed clothing, rugs, 
curtains and practically all of the wear- 
ing apparel had been removed. Some 
of this merchandise was found in a trunk 
at one of the railroad stations, and some 
was found at the home of a relative in 
another city. No satisfactory explana- 
ton was offered as to why all these 
things had been removed from the house. 

In view of this evidence the higher 
court promptly upheld the conviction by 
the lower court. 

Rule of Indictments 


Generally speaking, where an acces- 
sory is indicted for arson he may be 
tried and sentenced whether the prin- 
cipal has or has not been convicted. 
However, where the accused is charged 
with a dependent offense, the common- 
law rule is that he can be tried with 
the principal or separately after his con- 
viction, but he cannot be tried before the 
principal unless he consents to be so 
tried. 

An example of this legal situation is 
found in Kauz v. State, 124 So. 177. In 
this case a person who had committed 
arson was informed by the prosecutor 
that “if he told the truth he would go 
free.” The accused person admitted that 
he had set fire to and burned a build- 
ing, but that he. was assisted by another 
party. The person who assisted him 
was arrested and convicted of the crime 
but the principal was set free. The high- 
er court promptly rendered a judgment 
which also set free the accessory, stating 
the following important law: 

“An accessory indicted in the common-law 
mode may be tried with the principal or there- 
after, and a verdict of guilty may be lawfully 
rendered as to the accessory before a judgment 
of guilt is actually pronounced upon the prin- 
cipal by the court. . Under these circum- 
stances, the accessory being charged only with 
the dependent offense in the mode of the com- 
mon law, no valid judgment of conviction can 
be entered against the accessory.’ 

Incrimmating Testimony 


All states have enacted laws which 
make it unlawful for any person to com- 
pel a person accused of crime to answer 
incriminating questions. Therefore, con- 
victions based upon such testimony are 
void. This is true although the testimony 
was given to a fire marshal or other 
fire department. official. 

For illustration, in State v. Rixon, 231 
N. W. 217, a dwelling burned. It was 
heavily insured, part of the insurance 
was payable to the owner and the bal- 
ance to his sister to secure an alleged 
debt. Because of suspicious circum- 
stances the fire marshal subpoenaed the 
owner and his sister as witnesses. Sepa- 
rate hearings were had at which they 
were sworn and persistently cross-ex- 
amined by two deputies of the marshal. 
This testimony was taken by a competent 
stenographic reporter, and transcribed. 
The transcripts so made were placed be- 
fore the grand jury, which returned an 
indictment. 

Suit was filed to quash, or invalidate, 
the indictment on the grounds that the 
accused were required by the fire ‘mar- 
shal to answer incriminating questions. 
In’ declaring the indictment void, the 
court stated the following important law: 

“From these transcripts it clearly appears that 
it was not an investigation for the purpose of 
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Calls Premium Notes 
Copyright Violation 
STEVENS WRITES N. Y. AGENTS 


White Plains Company Head and Agent 
Doesn’t Want His Note Generally 
Available To Agents Everywhere 


Allan C. Stevens, president of the 
Great Eastern Fire of White Plains, N. 
Y., and also a well-known local agent 
there, has informed State Association 
Service, Inc., the premium financing sub- 
sidiarv of the New York State Associa- 
tion of Local Agents, Inc., that the in- 
stalment note used by the S. A. S. is 
technically an infringement upon his 
own copyrighted note. Mr. Stevens had 
his copyrighted on February 5, 1925. He 
is rot objecting to State Association 
Service continuing the use of its present 
note but he asks that the Association 
notes henceforth bear the information 
that they are copyrighted by Mr. Ste- 
vens. 

This action has been taken by Mr. 
Stevens because individual local agents 
in other parts of this state and other 
state associations and local boards in 
seeking some successful plan for financ- 
ing insurance premiums are for the most 
part copying the essential features of 
the New York State Association plan. 
Mr. Stevens claims that he wishes to 
protect his own instalment business and 
does not care to make his successful 
trade acceptance instalment note gener- 
ally available to everyone. In a letter to 
the State Association Service, Inc., head- 
quarters at Rochester Mr. Stevens says 
in nart: 

“When your association commenced 
financing insurance premiums for local 
agents and announced the method pur- 
sued and the conditions outlined in your 
note, I have always thought that there 
was an infringement on my Trade Ac- 
ceptance Instalment Note, on which I 
personally own a copyright dated Febru- 
ary 5th, 1925, bearing No. C1A819971. 
Many company officials, as well as my 
agent friends now using my note, have 
noticed the similarity and have taken 
the trouble to call it to my attention, and 
advised me that I should protect my 
copyright.* * * 

“Considering the fact that other local 
agents associations of other States con- 
template forming finance companies sim- 
ilar to yours and will naturally use a 
form of note similar to the one you are 
using, I have felt it advisable to consult 
Stockbridge & Borst of New York City, 
copyright attorneys, and they have ad- 
vised me as follows: 

“‘Upon reviewing the two notes used 
in financing premiums by your office and 
the State Association Service Inc. wish 
to state that they have copied your 
form sufficiently closely to make a case 
of prima facie infringement. You have 
a legal right therefore not only to ad- 
vise the State Association Service Inc. 
that its instalment note is an infringe- 
ment but also to advise others that you 
so consider it.’ 

“I trust you will understand that I 
have no objection to your continuing the 
use of your present note, but am obliged, 
after this legal advice and as a protec- 
tion to my copyright to ask that all the 
present notes you have on hand and any 
future ones be printed as follows: Copy- 
righted February 5, 1925, No. C1A819971, 
Allan C. Stevens, White Plains, N. Y.” 





HOME OF N. Y. VETERANS 


The Home of New York now has 1,218 
local agents who have represented the 
company for twenty-five years or more. 
Twenty-four of these veterans have 
passed the half century mark of service. 
All those who have written for the com- 
pany for twenty-five years receive silver 
medals in recognition of fine work and 
those who reach the fifty year mark get 
gold medals. In addition to the agents 
the Home has awarded silver medals to 
thirty-five fieldmen and seventy home of- 
fice employes. 

Of those possessing the gold service 


WRITE SMUDGE RISKS HERE 


New York Rating Organization Files 
Form and Rate for Territory Out- 
side of N. Y. Exchange Limits 
The New York Fire Insurance Rating 
Organization this week filed a supple- 
mental contract with the New York state 
insurance department covering smoke 
damage from stationary oil heating 
plants. This permit for fire companies 
to write smoke damage is, however, not 
yet effective in the territory of the New 
York Fire Insurance Exchange, the pres- 
ent filing covering the state outside the 
New York metropolitan area. 
The rate for this insurance, to be is- 
sued only on dwellings and not permit- 
ted for farm property or business build- 
ings, is four cents a year for each $100 
of protection. The minimum premium is 
$2.00. 
There is likely to be a good demand 
for oil burner smoke damage coverage 
because the present fire insurance policy 
does not cover this. Smoke damage ot 
this nature is the result generally of a 
friendly fire in a furnace and therefore 
is excluded under the standard fire con- 
tract. The new form will not be writ- 
ten seperately but solely in connection 

with a straight fire policy, 





“4. TWO ARE PROMOTED 





Commercial Union Makes Louis Mickel- 
sen and W. B. Burchell Secretaries; 
Their Careers 


Louis Mickelsen and W. B. Burchell 
have been appointed secretaries of the 
Commercial Union and its affiliated com- 
panies. They have also been appointed 
assistant secretaries of the Commercial 
Union Fire of New York and the Califor- 
nia Insurance Co. 

Mr. Mickelsen has been with the Com- 
mercial Union since 1921, serving in vari- 
ous capacities in Middle West territory 
first as examiner, then as a fieldman; 
and from 1928 as general agent. Mr. 
Burchell was an office boy with the Com- 
mercial Union and has never worked for 
any other company. He rose to general 
agent in charge of New England busi- 
ness. 





NEW ORLEANS CHANGES 


J. B. Ross Joins Godchaux & Mayer, Re- 
signing as Head of New Orleans 
Underwriters’ Agency 


James B. Ross, prominent New Or- 
leans agent, has resigned as head of the 
New Orleans’ Underwriters’ Agency and 
has been elected active vice-president of 
Godchaux & Mayer, Ltd. This agency 
has been in existence for about twenty- 
five years and is general agent in Louisi- 
ana, Mississippi and Alabama for the 
American Central, Eagle Star & British 
Dominions, Detroit F. & M., New Bruns- 
wick, Harmonia, Universal, Potomac, 
Guaranty Fire of Providence, Maryland 
Casualty, General Accident and the Home 
Life of New York. Mr. Ross was with 
the New Orleans Underwriters’ Agency 
for about seventeen years. 

J. W. Alexander of Alexander & Bol- 
ton of Alexandria, La., succeeds Mr. 
Ross as president of the New Orleans 
Underwriters’ Agency. Louis J. Rare- 
shide, former assistant to Mr. Ross, suc- 
ceeds him as manager of the agency. 








medals the following live in Eastern 
states: Lucius H. Fuller, Putnam, Conn.; 
Isaac C. Howland, Abington, Mass.; Wil- 
liam S. Bradley, East Vassalboro, Me.; 
P. S. Humphrey, Tonawanda, N. Y.; Wil- 
liam A, Jones, Beacon, N. Y.; Joseph E. 
Wood, Gloversville, N. Y.; Warren Fow- 
ler, West Lebanon, N. Y.: Oliver Walker, 
Northampton, Mass., and William D. Sip- 
pell, Boonville, N. Y. 





ACKERMAN EXTENDS COURSES 

Prof. C. B. Ackerman of New York 
University who conducts the insurance 
courses there, will also be the principal 
instructor of the class in the New Jersey 
Society of Insurance this fall. 








3 








August 8, 1930 SS Pe a 


Si may win the argument but~ 
will he win in court ? 


Many drivers are depending on their ability to 
blame the other fellow in case of accident. 
When they fail——they discover that it is much 
safer to depend upon adequate insurance. J 


Our 12-in-One Automobile policy is designed to 
give complete protection. Sell it to your clients 
and they will not have to argue—or worry! 
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Says Commissions Are 
Low Rather Than High 


GOODWIN TALKS TO AGENTS 





National Association Official Urges 
Agents of Washington State to Join 
Organized Producers 





Local agents’ commissions are too low 
rather than too high, Percy H. Goodwin, 
chairman of the executive committee of 
the National Association of Insurance 
Agents, told the members of the In- 
surance Agents’ League of Washington 
at Tacoma, Wash., last Saturday in the 
course of a talk he made urging greater 
organization of local agents in that state. 
Washington is one of the few states 
with a comparatively small membership 
in the National Association, there being 
only ninety-two members from that state 
and eighty-five of them are located in 
Seattle alone. 

Citing some of the achievements of 
the National Association to show why 
local agents need organization, Mr. 
Goodwin said: 

“It has brought discredit to overhead 
writing. 

“lt has given your agency a monetary 
value by establishing the right of the 
agent to ownership of expirations. 

“It has virtually put an end to rate 
wars. 

“It has brought about almost complete 
elimination of underwriting annexes, the 
excuse for multiple appointments. 

“It has secured establishment of uni- 
form blanks. 

“It has held in line appointment. of 
bank agencies—something that strikes 
close to the heart of every West Coast 
agent. 

“Through winning of the famous 
Chrysler Palmetto case, it has established 
in the Supreme Court of the United 
States the constitutionality of resident 
agents’ laws, preventing invasion of your 
field by any outside agent or broker who 
could control a big line. 

“These things the National Assocation 
has accomplished for the benefit of every 
insurance agent in this country. What 
has the non-member done to deserve 
them? 

“The association is now going through 
one of the most active and most con- 
structive periods of its history. It is 
making itself felt as a stabilizing force 
in the insurance business as never be- 
fore. To one who is familiar with the 
details of its day by day progress,: it 
seems beyond all reason that any agent 
should not be acquainted with the af- 
fairs in which it is engrossed, but the 
fact that the state of Washington is not 
affiliated makes me know there must 
be many of you who fail to appreciate 
the service you are receiving without 
money and without price.” 





PACIFIC COAST CHANGES 

The New Hampshire Fire is by mutual 
agreement with the Providence Wash- 
ington, Boston and Old Colony retiring 
on August 31 from the Pacific Coast de- 
partment which the four companies have 
operated jointly. The New Hampshire 
on that date will transfer to John A. 
Whalley & Co., managers for California, 
Nevada and Arizona, and the Providence 
Washington, Boston and Old Colony will 
continue their department at San Fran- 
cisco under the present management of 
Charles A. Colvin with Philip R. Wein- 
mann as assistant manager. 





OIL REFINERY RATES CUT 


The Underwriters’ Association of the 
Middle Department has made drastic 
modifications in its basic schedule for oil 
refineries located in Pennsylvania, These 
changes will have the effect of reducing 
use and occupancy rates in the territory 
affected by 25% to 30%, the Pennsylvania 
insurance department has announced. 
This will result in an estimated annual 
savings to oil refineries of about $100,000, 
it is believed. 
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Gov. Moody of Texas 
to Speak to Agents 


IS ON NAT'L AS: ASS’N PROGRAM 





Ernest Palmer to Be Toastmaster at 
Dallas Convention Get-Together Din- 
ner; Entertainment Plans 





Governor Dan Moody of Texas has 
definitely accepted an invitation to ad- 
dress the get-together dinner at the an- 


nual convention of the National Asso- 
ciation of Insurance Agents to be held 
in Dallas on October 7. The toastmaster 
at this banquet will be Ernest Palmer, 
general manager of the Chicago Board 
of Fire Underwriters. 

The governor has shown deep interest 
in the forthcoming meeting and months 
ago when the idea of holding the con- 
vention in Texas was first advanced he 
wired in a cordial invitation. The gov- 
ernor will appear as principal speaker 
at the get- together dinner. 

Mr. Palmer is famous as a toastmaster 
not only in the insurance business but 
throughout the entire country, and his 
appearance will be greeted cordially by 
the convention. When President Clyde 
B. Smith of the National Association 
retired a few years ago from’ the presi- 
dency of the Michigan Association, Mr. 
Palmer was one of the featured speak- 
ers, and it was upon his personal solicita- 
tion that Mr. Palmer agreed to appear 
at the National convention which Mr. 
Smith will conduct as president. 

C. L. Duncan, Mount Pleasant, who 
has just retired as president of the Texas 
Association, will be another one of the 
official greeters and there will also be 
an official of the Dallas Insurance Ex- 
change on the program of the get-to- 
gether dinner. 

The Dallas committee, with R. W. 
Thompson as general chairman, is rap- 
idly perfecting plans for the convention 
and has secured the services of Burton 
Shannon as -convention manager. Mr. 
Shannon is operating under direction and 
supervision of the general committee. 

Plans for entertainment features of the 
convention are taking shape rapidly. On 
Sunday evening preceding the convention 
the Dallas Exchange will compliment the 
officers and executive committee with a 
dinner at the Dallas Country Club. Plans 
are made for elaborate entertainment of 
the convention ladies. There will be 
bridge parties, style shows, drives and 
golf. According to Fred M. Burton, 
Galveston, member of the executive com- 
mittee, the convention ladies may look 
for no quiet moment during the entire 
convention. 

The Past Presidents’ dinner will be an 
important feature of the convention. It 
is scheduled to precede the annual ban- 
quet which will take place on Wednes- 
day or Thursday evening. 

While the Adolphus Hotel will be of- 
ficial headquarters, some of the official 
meetings will be held at the Baker Hotel 
and some of the guests will be registered 
there. Members and visitors who expect 
to attend are urged to make their res- 
ervations promptly. W. R. Ellis of Dal- 
las is chairman of the hotel committee 
and it is of importance that reservations 
not be delayed. 





“NEW FRANKFORT FIRE CHIEF 


The Kentucky State Department of 
Fire Prevention and Rates of Frankfort 
has received notice that the commission- 
ers of Covington, Ky., have decided to 
employ Joseph W. Fisher of Dubuque, 
Iowa, as their chief of the fire depart- 
ment in that city. He is the choice of 
Oscar A. Kratz, who came to Covington 
as city manager from Dubuque, and he 
is regarded by Kratz as the foremost fire 
chief in the Middle West. He will re- 
ceive a salary of $4,800 a year, which 1s 
$2,100 more than any fire chief has 
ever received in that city. Kratz claims 
that he is well worth the money. He 
is to be one of the principal figures at 
the meeting of the fire chiefs in Paducah 
September 2. 
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NEAL — Presiden JOHN a SAY, Vice-President and Treasurer 
. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$60,811,870 $14,495,225 $18,777,000 $27,539,645 $46,316,645 


NEAL BASSETT, Chairman of Board 
HENRY yh GRATZ, President JOHN KAY a 


INGER, Vice-President WELLS T. BASSETT, Vice-President - ARCHIBALD KEMP, 2d Vice-Pres’ 


THE GIRARD F. & M. INSURANCE CO. 
$ 6,252,740 $ 3,401,657 $ 1,000,000 $ 1,851,083 $ 2,851,083 


NEAL BASSETT, Presi : JOHN eh Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 
$ 5,078,813 $ 3,335,593 $ 600,000 $ 1,143,219 $ 1,743,219 


NEAL BASSETT, President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL - BEN FRANKLIN FIRE INS. CO. 
$ 5,233,116 $ 3,070,630 $ 1,000,000 $ 1,162,486 $ 2,162,486 


NEAL BASSETT, President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d ‘Vice-Pres’t 


SUPERIOR FIRE INSURANCE CO. 
$ 3,061,200 $ 1,000,000 $ 1,012,676 $ 2,012,676 


NEAL BASSETT, Chairman of Board 
W. E. WOLLAEGER, Presi JOHN KAY, py teewnectient 
A. H. HASSINGER, SVice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


CONCORDIA FIRE INSURANCE CO. 
$ 5,564,987 $ 3,078,063 $ 1,000,000 $ 1,486,923 $ 2,486,923 


CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


CAPITAL FIRE INSURANCE CoO. 
$ 652,382 $ 13,200 $ 300,000 $ 339,182 $ 639,182 


NEAL BASSETT, Chairman of Board 


CHAS. H. YUNKER, President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS 7. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


MILWAUKEE MECHANICS’ INSURANCE CO. 
$13,045,126 $ 7,886,590 $ 2,000,000 $ 3,158,536 $ 5,158,536 


NEAL BASSETT, Chairman of Board 


J. eg a Presiden - WM. BURTON, Vice-President _ 
J. C. HEYER, V: \ee-President EARL R. HUNT, ‘View Seen WM. P. STANTON, Vie Preis s. iz ee. Vice-President 
JOHN KAY, Vice-President . H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


METROPOLIT AN CASUALTY INSURANCE CO. 
$14,945,383 $10,320,195 $ 1,500,000 $ 3,125,187 $ 4,625,187 
NEAL BASSETT, Chairman of Board 


FEIGENSPAN, Presiden’ W. VAN WINKLE, Vice-Presiden 
’ Wi C. FEIGENSPAN, Vice-President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


COMMERCIAL CASUALTY INSURANCE CoO. 
$14,741,017 $ 9,712,813 $ 2,500,000 $ 2,528,203 $ 5,028,203 


$131,779,040* $58,562,251 $49,400,938 


WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 


844 Rush Street, Chicago, Ill. 10 Park Place San Francisco, California 
H. A. CLARK, Manager Newark, New Jersey C0 Ueiationoeben 


Ass’t Managers CANADIAN DEPARTMENT _ W. W. & E. G. POTTER, Managers 
H. R. M. SMITH 461-467 Bay St., Toronto, Canada Ass’t Managers 


JAMES SMITH FRED. W. SULLIVAN MASSIE & RENWICK, Ltd., Managers "JOHN. COONEY CHAS. H. GATCHEL 




















$ 5,073,876 
























































* Capital and Surplus of affiliated companies owned by Firemen’s, appear in gross assets of both. 
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Richmond Astir Over 
Municipal Insurance 


PRESS HITS CITY COUNCILMEN 


Finds Five of Them Have Placed Cev- 
erage on Fire and Auto Risks; Ques- 
tions Right to Do So 


Disclosure that approximately 12% of 
fire and automobile insurance written on 
property of the city of Richmond, Va., 
is credited to five members of the city 
council will probably hasten the day 
when the city will be carrying all of 
its insurance itself. After City Attorney 
Cannon had recommended last week that 
the practice of placing some of the city’s 
insurance with counucilmen should stop, 
W. Stewart White, one of these coun- 
cilmen, suggested at a meeting of the 
city finance committee of which he is a 
member that the committee act at once 
upon a plan of cancelling policies as 
they expire and covering the risks 
through a special insurance fund. It was 
decided to defer action and lay the mat- 
ter before the new council in September. 

Examination of policies in the office 
of City Comptroller Landon Edwards 
shows that a total of $286,050 of city in- 
surance has been written by members 
of council, Mr. White who is a member 
of the aldermanic branch heads the list 
with $144,650. Robert L. Figg, also an 
alderman, has $17,000 credited to him, 
but the papers show that he placed the 
insurance consisting of two fire policies 
before he was elected in 1928. Three 
members of common council together 
with the amounts placed by each of them 
follow: Wortley Dickie, $76,000; William 
L. Tyler, $25,400; William E. Sullivan, 
$23,000. 

Remainder of the city’s insurance is 
distributed among some _ sixty other 
agents throughout the city. This situ- 
ation was uncovered as a result of efforts 
made by the Richmond “News Leader” 
to ascertain whether any of the city’s 
insurance was being placed with members 
of council. Comptroller Edwards at first 
refused to permit a reporter for that 
paper to inspect records in his office, but 
he finally agreed to make known the 
names of councilmen sharing in the in- 
surance as well as the amounts credited 
to them after the finance committee had 
adopted a resolution authorizing him to 
do so. 

Urge Practice Be Stopped 

While the city attorney was of the 
opinion that it was not a violation of 
law for councilmen to write insurance on 
city property, he recommended that the 
practice be stopped because the state 
court of appeals had not passed on the 
question and might differ with him if it 
were called upon to do so. In that event 
the city’s interest might suffer through 
the voiding of policies placed with coun- 
cil members. 

Both the “News Leader” and its morn- 
ing contemporary, the “Times-Dispatch,” 
were outspoken in their criticism of 
councilmen participating in city insur- 
ance. The “News Leader’ said editorial- 
ly: “Councilmen have no right to act 
as insurance agents for city propertv. 
When thev do so they capitalize their of- 
fice. They get a consideration they 
would not receive if they were not mem- 
bers of council. Nobodv will contend 
that they do not violate the spirit of the 
law which sets forth that no councilman 
shall be a contractor for citv work or 
have any interest. directly or indirectly. 
in any contract. This Virginian law was 
meant to be inclusive in its terms.” 

The “Times-Dispatch” said: “Council- 
men know that they cannot b‘d on city 
work, that they cannot sell the city ma- 
terials to be used in construction work. 
Wherein lies the difference between sell- 
ing the city a steam shovel at a profit 
of $500 and selling the citv an insurance 
contract at a profit of $500? Arcument 
as to whether the law snecifically pro- 
hibits the selling of insurance contracts 
to the city is the veriest quibbling.” 


N. J. SPECIALS’ MEETING 
As August is usually taken up with 
vacations and attendance is rather small 


at the summer meetings of the New 
Jersey Special Agents Association it has 
been decided to hold the August meet- 
ing of the association on Tuesday next 
at the Suburban Country Club, Union, 
New Jersey. The club has tendered the 
use of its golf grounds for the entire 
day and many members of the associa- 
tion will play a tournament but it will be 
friendly contest. The affair will be 
brought to a close with a dinner at the 
club house of the country club which will 
be served at 6 p. m. after which a busi- 
ness meeting will be held. Frank G. 
Voorhies, president of the association, 
will preside at the dinner and meeting. 
The Fall meetings of the association will 


be resumed in September and will be 
held regularly* at the Elks’ Club, Newark, 
and a number of prominent speakers 
have been secured. 





MIAMI LOSS RECORD DROPS 

Miami, Fla., which has had a favor- 
able fire loss record, has improved even 
upon that during the twelve months end- 
ing June 30 according to E. J. Roberts, 
chief of the Division of Fire. During 
the fiscal year there were 1,174 fires of 
which only twenty-seven got beyond the 
building in which they started. The 
value of the property involved in the 
fires was $2,279,722 of which $1,617,722 
was in buildings and $622,000 in contents. 
The insurance loss on the buildings was 
$60,201 and on contents $13,434, a total 
of $73,635. The per capita loss of the 


two previous years based upon a popula- 
tion of 131,900, was $2.33 in 1927-28 and 
$1.61 for 1928-29, while for the fiscal year 
just closed based on a population of 
110,514 the fire loss is only ninety-one 
cents. The change in population comes 
as a result of the 1930 Federal census. 





PROV.-WASHINGTON CHANGES 
The Providence-Washington of Provi- 
dence, R. I., has retired from the gen- 
eral agency of Fess & Smith of Winni- 
peg, Canada. It has appointed John 


A. Whalley & Co. of Seattle as general 
agents in charge of British Columbia. 
Recently the Providence-Washington ap- 
pointed J. W. Tatley of Montreal chief 
agent in Canada, succeeding Robert 
Hampson & Son. 





sya Any 
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confusion. 
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ARMAND JEAN RICHELIEU 
1585-1642 
Cardinal of France and dominating power 
in the government of Louis XIII. 


Ws 
The CIRCLE of PROTECTION 


“Mark, where she stands!” challenged Cardinal Richelieu when the agents 
of Louis XIII attempted to arrest his pretty ward, Julie de Mortemar. 
“Around her form, I draw the awful circle of our solemn church!” 


Terror-stricken by the circle of protection, the King’s men retreated in 


Today, the modern circle of protection— insurance covering Fire, Theft, 
Colliston, Property Damage, and Public Liability—is provided motorists. 


Agents of the Fireman’s Fund fleet sell automobile 


licies with implicit 


faith in the backing of one of the nation’s strongest insurance institutions. 


FIREMAN’S FUND 
INSURANCE COMPANY 


.... and affiliated companies: 


HOME FIRE & MARINE INSURANCE COMPANY, OCCIDENTAL INSURANCE COMPANY 
and on the Pacific Coast the OCCIDENTAL INDEMNITY COMPANY 


SAN FRANCISCO 


NEW YORK 


Fire — Marine — Automobile 


CHICAGO 


BOSTON ATLANTA 


COPYRIGHT 1930--FIREMAN’S FUND INSURANCE COMPANY 
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, AMERICAN EQuiTABLE ASSURANCE Co. 
THE REWARDS == 
vi- * 


Capital, $2,000,000.00 


. Bronx Fire INsuRANCE CoMPANY : 
OF INSURANCE sara Ne to : 
a Capital, $1,000,000.00 
ief 


BROOKLYN FirE INSURANCE Co. 4 
Capital, $1,000,000.00 \ 








Some men are born into the insurance business, some are Gases heusaece Cae Anan 





, ‘ m 7 ; Pittsburgh, Pa. 
attracted by the opportunity it offers for public service, while (Incorporated 1862) 
ae mY Capital, $1,000,000.00 
others just drift in. It offers as one of its fascinating features the "o2 | 
iV1 i 1 i INDEPENDENCE FirE INSURANCE Co. 
privilege of safeguarding the life and property interests of the pv me pow 
nation. Capital, $1,000,000.00 





INDEPENDENCE INDEMNITY Co. 
in i : Philadelphia, Pa. 
So to all engaged in it go rewards, not alone financial, but rig 


Capital, $1,250,000.00 
those resulting from a sense of public duty well done. The satis- ‘iieaaiieeeaemaieaebdemsiaadaeaiate | 


‘ eT ‘ ‘ : . oa Newark, N. J. 
faction of participating in a great contribution to the nation’s Capital, $400,000.00 





welfare extends to all in the business, agents, company men and 





, , ‘ KNICKERBOCKER INSURANCE Co. 
others. For insurance is a business that, perhaps more than any or New York 


ital, $1,000,000.00 
other, combines the practical with the ideal. — 


= 





Liperty Bet. INSURANCE COMPANY 





Philadelphia, Pa. 

This is one reason why it is so intensely interesting to those Capital, $1,000,000.00 
engaged in it. This explains, too, why pleasant, cordial relation- hiiteeeaniaitinnialin i iliai iiinieaiies 
. . Fire INsuRANCE CoMPANY 

ships among companies and agents mean so much. menace 


(Chartered 1849) 
Capital, $1,000,000.00 


It is the constant aim of every company in the Corroon & ee aE A ee OR 


Reynolds’ Group to carry on its business in this manner. And sage so 





Capital, $1,000,000.00 





th: . . . - . 
at is another illustration of what we mean by an agency-minded nica ile ek ots 





attitude, as well as one more reason why agents like to do business oF a 
ittsburgh, Pa. 
with companies in the “C. & R.” Group. (Incorporated 1871) 


Capital, $1,000,000.00 


COORROON & REYNOLDS } 


INCORPORATED 


INSURANCE UNDERWRITERS 


Manager 
92 William Street 2 New York, N. Y. 
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Companies and Agents Co-operate 
To Make Farm Insurance Profitable 


Assured Also Must Be Included in Program to Remove Causes 
of High Loss Ratio, Official of Aetna (Fire) 
Tells Producers 


Fred C. Snapp, superintendent of the 
Western farm department of the Aetna 
(Fire), has made a good analysis of the 
troubles of farm underwriting and also 
suggested means for improving this line 
of business so that the companies will 
still offer insurance facilities on such 
risks. He has put his ideas and sug- 
gestions in the form of an article for 
the current issue of the company ’s pub- 
lication, “The Messenger.” He says in 
part: 

Those companies which determined to 
stem the storm and continue to a better 
day, have been forced to enlist the loy- 
alty and support of their faithful repre- 
sentatives in a program of co- operation 
before unknown in the history of the 
business. Personally, I believe in the 
future success of farm underwriting only 
to the degree that all having any part 
gan be made to realize the absolute ne- 
cessity of putting the “we” into the 
business—working together with fullest 
co-operation and co-ordination of com- 
pany, agent and insured. 

Within the past ten years nearly three 
million people have abandoned the farm 
and gone to industrial centers, thus al- 
lowing the farm to decline. This reduc- 
tion in rural areas and their depopulation 
is not solely an economic problem to be 
left to evolutionary process. It is a so- 
cial problem as well that demands at- 
tention, deliberate action and adjustment. 

This general migation has left many 
farms—houses, barns and farm equip- 
ment—abandoned to those left behind to 
struggle with the situation. Naturally. 
a surplus problem has been originated 
—not particularly of wheat, corn. poul- 
try, live stock and tobacco. etc—but of 
farm lands and buildings. This has prov- 
en a most critical condition incident to 
our business of farm underwriting. Many 
farm homes have been reduced to ashes, 
leaving only a towering chimney or a 
charred foundation as a monument to 
their former occupants. 

This does not mean that agents are 
going about insuring vacant property and 
that as a result loss ratios have climbed. 
But the fact remains that this surplus 
of farm buildings and equipment, cou- 
pled with the inadequate income from 
the farm, has developed a moral hazard 
which requires the utmost care of even 
the most skilled farm underwriters. 


Why the Companies Are Cautious 

You may have complained, no doubt, 
that your company has become too par- 
ticular—too technical in its acceptance 
of farm risks. They refuse to continue 
the same amounts on renewals or con- 
tinually require reductions on _ building 
items that have been carried for years. 
You reply that these same buildings 
could not be replaced for a great deal 
more than insurance applied for. But 
have you stopped to consider reasons for 
your company’s criticism? Have you 
considered conditions as they exist to- 
day? Have you studied the risk you 
are offering? “Would the assured rebuild, 
should he suffer a loss? Does he need 
the same kind of building? Does the 
building suit the present needs of the 
owner or occupant? Is it a converted 
building ? 

Would the farm sell for as much as 
the face of the insurance policy, or, 
perhaps, as much as insurance on barn 
or dwelling alone? Is the farm in gen- 
eral over-improved? Are there isolated 
buildings?. Is the risk remote from the 
highway or improved roads? Would the 
local newspaper report, after the fire, 
“Loss fully covered by insurance?” Is 
the farm now being used for purposes 
objectionable to the community? Does 


the property show willful neglect on the 
part of the owner to keep it in good 
repair? Has your applicant had previous 
fires? Is the farm a trading proposi- 
~ and does the tenancy change year- 
y! 

Could the mortgage be cancelled by the 
payment of the insurance on the dwell- 
ing or barn? Is the mortgagee demand- 
ing insurance for collateral purposes in 
excess of the relative value of the build- 
ings to the land? Is the farm occupied 
by someone unfitted for farm life? 

Program of Co-operation 

Let us turn to our program of co- 
operation, including the insured. What 
is his attitude? Can he be enlisted, un- 
der present conditions, to take steps to 
reduce fire waste and thereby make farm 
business more desirable? As previously 
pointed out, the poor returns from the 
farm leave little for general improve- 
ment. The dwelling may need a new 
roof but the owner does not have the 
money to put one on, or his inclination 
to do so may be restrained when he re- 
members that he has sufficient insur- 
ance to purchase another farm if the 
old house should burn from sparks on 
the roof. Therefore, the company con- 
tinues to carry the risks in the form 
of over-insurance. It must be shown that 
such malicious neglect can only reflect a 
higher premium rate and that ultimate- 
ly the property owner must pay. 

Another important reform on the part 
of the insured necessary to improve farm 
business is the problem of the small 
claim. It will require, perhaps, some 
drastic action and possibly further re- 
striction of coverage to overcome this 
abuse. The large number of such claims 
reported to the companies has become 
an alarming item, and unless the petty 
practice can be checked the insured can 
ultimately expect to pay more for his 
protection. Right here let it be said 
that the agent many times is responsible. 

The selling of farm insurance has al- 
ways required specialized training, even 
during favorable years, and certainly this 
is no time for less qualification and spe- 
cialization. Unless sufficient volume of 
the class is written to necessitate the 
agents becoming fully informed and thor- 
oughly acquainted with its problems, it 
can be expected that farm business will 
prove unsatisfactory not only to the 
company, but the agent as well. 





CANADIAN FIRE RESULTS 

British offices have gained a command- 
ing position in Canada in fire business. 
Last year sixty-seven of these companies 
were operating in the Dominion and the 
aggregate of premiums written amounted 
to $26,201,240, compared with $25,609,320 
for the previous year. Canadian offices 
had a loss ratio of 49.57% and foreign 
companies a loss ratio of 54.95%. 





Arson Convictions 
(Continued from Page 19) 


ascertaining whether the fire was set or not, or 
to discover who might possibly have set it, if 
not accidental. The whole examination was 
conducted by the deputies on the declared as- 
sumption that defendants were guilty thereof. 
‘ . The fire marshal is permitted to furnish 
the prosecuting officer with a one of the tran- 
script of the testimony taken; but the statute 
does not provide that he give it to he grand 
jury as a basis for indicting the person who 
was accused of the arson and compelled by 
subpoena to give the testimony. . .. It is 
settled law in this state that, where a grand 
jury by subpoena compels the accused to at- 
tend and testify concerning his connection with 
the crime under investigation, an indictment 
returned bv such jury against such accused will 
be quashed, because in violation of our con- 
stitutional guarantee that no person ‘shall be 


compelled in any criminal case to be a witness 
against himself.’ ” 


G. T. FORBUSH ANNIVERSARY 





U. S. Manager of Royal Exchange Hon- 
ored by Staff Here; Greetings from 
Manager Connew and Many Others 


Gayle T. Forbush, United States man- 
ager of the Royal Exchange, completed 
twenty-five years of service with the 
company on August 1. To mark this 
occasion his staff here presented him 
with a fine clock. Emil Schaefer, the 
oldest employe of the United States 
branch, made the presentation speech. 
Accompanying the clock was a large 
bouquet of roses and larkspur. 

General Manager Robert Connew ca- 
bled his congratulations from London 
and greetings to Manager Forbush were 
received also from many others includ- 
ing Former U. S. Manager R. D. Har- 
vey, who sent a large bouquet of dahlias. 
Mr. Forbush started with the Royal Ex- 
change in 1905 as New England general 
agent in Boston and since then has held 
the posts of assistant manager, associ- 
ate manager and United States manager. 





LOGUE BROS. & CO., Inc. 


INSURANCE 
HARRY C. FRY, Jr., President 


307 FOURTH AVENUE PITTSBURGH 





INSURANCE STOCKS 


PPP 


FRANK L. BROKAW & C0. 


Incorporated 


Frank L. Brokaw Walter J. Nichols 
Howard C. Hill Stockton Cranmer 


149 BROADWAY, NEW YORK 
Barclay 2720 











219TH YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
i Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
Pacific D 
N. W. Cor. pening: ig Sts. 
San Francisco, Cal. 














O. J. PRIOR, President 


INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


THE STATE ASSURANCE CO., LTD. 
PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 
95 Maiden Lane, New York 























agents. 

















NEWARK FIRE INSURANCE COMPANY 


150 William Street, New York 
Incorporated 1811 
A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 


Agents Wanted Where Not 
Represented 
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Sun Opens New Office 
At Cape Town, Africa 


FINE EIGHT STORY BUILDING 





One of Handsomest Buildings ‘in South- 
ern City; Mayor Praises Company’s 
Courage in Expanding Now 





The Sun Insurance Office recently 
opened a handsome new $500,000 office 
building in Cape Town, South Africa. 
The structure is eight stories in height 


and has a roof garden. The building was 
opened with elaborate ceremonies by the 
mayor of Cape Town in the presence of 
a large number of local insurance offi- 
cials and other business men. G. A. 
Hulme, manager of the Sun for South 
Africa, presided and others there includ-* 
ed Jack Bell, Cape Town secretary of the 
company; S. A. Southwell, Transvaal lo- 
cal secretary, and F. Hugh Hathorn, 
Durban local secretary. 

A cable was received from the head 
office in London expressing the congrat- 
ulations and good wishes of Manager 
W. W. Otter-Barry, Sir William Goschen 
and board of directors, on the opening 
of the new building which, they believed, 
would be an ornament to Cape Town 
and a fitting home. Mr. Hulme said that 
had not the date of the opening cere- 
mony and the annual meeting of the 
company in London clashed, the chair- 
man of the board, Sir William Goschen, 
would have come out to perform the 
opening ceremony. He then welcomed 
the mayor, who was to perform the 
opening ceremony, and the guests. 

“Such a building as this,” said Mr. 
Hulme, “is at once an investment and 
an advertisement, but I feel sure that 
you will agree that in deciding to erect 
such a building, the directors of the Sun 
have shown their confidence in the fu- 
ture progress and success of South Af- 
rica and of Cape Town, a progress in 
which the Sun Office, by the expansion 
of its business, hopes to share.” 


Mayor Praises Company’s Confidence 

The mayor addressed the gathering 
and, after referring to the early history 
of the Sun Office, said: 

“The history of the company in South 
Africa showed that it was established in 
Cape Town in 1883, starting as an agen- 
cy, growing into an office and growing 
still further into one of the most impor- 
tant offices in Cape Town, so that today 
it was a valuable asset in the civic life 
of the city. In the building of this 
structure the company has shown its in- 
terest in the City of Cape Town. Here 
we have a building which pleases the 
artistic sense and which in its propor- 
tions and lines will satisfy the highbrow. 
Then the company has not been niggard- 
ly in the amount of money it has laid 
out upon this building, and at a time 
when there is a set-back, if not a de- 
Pression, we realize the value of that 
to the local community, most important 
of all, the Sun Office has given proof 
of its confidence in the future of Cape 
Town and South Africa. That confi- 
dence, I believe, will meet with the full- 
est realization, because it is the spirit 
of confidence which makes for confidence 
itself.” 

The first floor is to be occupied by 
the company itself, and the third floor by 
the Sun Life of Canada. 





DROUGHT HITS SPRINKLERS 
The Kentucky Actuarial Bureau on 
August 4 reported that a bulletin was 
going out to agents of the state in which 
George H. Parker was discussing the 
serious drought situation in the state, 
and its effect at Richmond, Ky.; Paris, 
y. Hopkinsville, Hazard, and other 
points, especially as regards sprinkler 
equipment, in such towns where water 
is being rationed, and supply cut off dur- 
ing certain parts of every twenty-four 
ours. There has been but few towns in 
which water rationing has taken effect 
as yet but cutting off the supply does 
effect sprinklers. 


OKLAHOMA FIRE RATES 





State to Examine All Sources of Com- 
panies’ Income Before Passing on 
Application for Insurance 

Demand that the State Insurance 
Board consider all sources of income of 
fire insurance companies operating in 
Oklahoma before taking action on the 
application of the Oklahoma Inspection 
Bureau for a 250% increase in fire in- 
surance rates, has been made by the city 
officials. Mayor Dean and City Attorney 
M. W. McKenzie filed a petition to this 
effect in answer to the Inspection Bu- 
reau’s application for the increased rates 
there because of the alleged oil field 
hazard. 

The petition filed by the city officials 
contends that the fire rates in the city 
are already too high and requests the 
board to call upon all companies operat- 
ing in the city to furnish figures show- 
ing all rental receipts, investments, in- 
terest, and all income sources as well as 
dividends to stockholders for a period 
of the last five to seven years. It further 
contends that the board cannot deter- 
mine what is a fair basic rate unless it 
has these facts at its command. A hear- 
ing has been set for August 15 to con- 
sider the Inspection Bureau’s application 
for the increase, but the city’s demand 
will probably defer it as it will be im- 
possible to assemble all of this informa- 
tion in so short a time, L. Roark, sec- 
retary of the board, said. 

The city contention is that no matter 
how long -may be required to accomplish 
this, the people of the state cannot have 
a fair hearing on rates until it is pre- 
sented. About a year ago similar infor- 
mation regarding insurance companies’ 
income was demanded by the Associated 
Industries of Oklahoma in a request for 
reduced rates on workmen’s compensa- 
tion in the state. The question as to 
the legality of the board to consider all 
income of the insurance companies be- 
fore determining a rate, was referred to 
the attorney general for his opinion. His 
opinion was that it was not only within 
the rights of the board, but that it should 
consider all sources of income of insur- 
ance companies before it could justly es- 
tablish a basic rate. 





ARSON RESULTS IN MICHIGAN 





Comparatively Low Fire Loss Last Year 
Attributed to Successful Efforts to 
Arrest and Convict Incendiaries 


Annual report of the fire marshal’s di- 
vision of the Michigan insurance depart- 
ment filed with Governor Fred W. Green 
discloses a slightly higher total fire loss 
in the state during 1929 than in. 1928. 
The loss is estimated on the basis of 
reports to the division by fire department 
authorities and insurance carriers at $12,- 
756,039 as compared with $12,712,697 for 
the previous year. The showing is con-- 
sidered exceptionally good in view of 
the fact that 1928 had the best record 
for low fire loss in this state in two 
decades. 

Charles D. Livingston, insurance com- 
missioner and state fire marshal, says 
in his report to the governor: “I believe 
we have made long strides toward the 
elimination of arson in Michigan and, 
with sufficient support by the legislature, 
can continue to reduce the fire waste and 
destruction of human life in our state. 
Constant and continuous efforts along 
the lines of fire prevention are necessary 
to counteract the carelessness of the 
American people but there is hope drawn 
from the success of the past and the 
awakened public interest in fire preven- 
tion as taught in our schools and all 
safety organizations.” 

The report gives much credit to the 
National Board and the fire prevention 
associations for their work in aiding the 
state authorities in investigating suspi- 
cious fires and in aiding prevention ac- 
tivities. It is pointed out that 305 fires 


“were probed, fifty-five arrests were made, 


forty-eight voluntary confessions were 
obtained and thirty-two convictions were 
secured. 





Failures This Year 
Have Increased 37% 


BRADSTREET’S ON LIABILITIES 





Number of Failures Has Gone Up So 
Far in 1930; Credit Reporting House 
Interprets Figures 





Bradstreet’s, prominent nationally 
known business and credit reporting con- 
cern, will tomorrow issue through their 
own publication the following statistics 
on business failures and liabilities for 
July and for the first seven months of 
this year: 

“July failure returns to Bradstreet’s 
are rather two-sided in that while show- 
ing improvement, that is fewer failures, 
as compared with most of the earlier 
months of this year, they are heavily 
in excess of all July totals of the past. 
When comparison with the same month 
of last year is made, however, it is found 
that while failures are heavily in excess 
of July, 1929, and of the ten year aver- 
age, 1920-29, the volume of liabilities was 
smaller than in July of last and of two 
preceding years. 


“Curiously enough in view of the heavy 
reduction in cotton prices and in con- 
sumption of this staple during the past 
year, it is interesting to note that the 
south alone of the sections reports fewer 
failures and smaller liabilities than a 
year ago. As regards liabilities, this 
showing seems due to the much smaller 
crop of bank failures recorded this year 
than last. Of failures, as a whole, it 
may probably be said with justice, how- 
ever, that considering the fact that July 
was a record period for heat and dry 
weather, that industrial shutdowns were 
longer than in most previous years and 
that trade and industry were probably 
at their lowest ebb for a year past, the 
failure and liability totals contained some 
elements of promise of better things. 

Liabilities $72,212,746 in July 

“There were 1,930 failures reported to 
Bradstreet’s Journal for July while lia- 
bilities were $72,212,746. July failures were 
3% more numerous than in June but 
were below those in any one of the first 
five months of the year and the daily 
average was by a small fraction less than 
in any preceding month of 1930. They, 
however, exceeded Tuly a year ago by 
18.6% and July, 1928, by 32.6%, while 
35% above the July average for ten 
years past. Liabilities for July were 
36.8%: less than in June and 31% less 
than in July a year ago, but were 30.5% 
above the ten-year average. 

“For seven months failures numbered 
14,482, 11% above those of the like period 
a year ago and averaged 482 weeklv since 
January 1, as against 404 in 1929 and 
418 in 1928. Liabilities for seven months 
totaled $556,187,754, 36.9% above a year 
ago and failures and liabilities al‘ke ex- 
ceeded the record totals of the hitherto 
peak years 1922 and 1924 by 3% and 
12.7% respectively. 

“The number of failures, assets and lia- 
bilities for the seven months of this year 
with comparisons for earlier years fol- 
low: 


Number _ Assets Liab'lities 
1930 ..14.482 $310.475.819 $556.187.754 
1929 .-12,136  234.842,225  406.291.898 
1928 ..12,552  169,798.056  314.170.059 
1927 ..12,455  254.290.852 327.438.799 
1926 .-12,249 228,082.101 388.662.815 
1925 ....11.775 167.910,498  303.636.364 
1924 . 12,043 309,754.420 492.933.921 
1923 ....11.321 181,248.767 327.257.537 
1922 ..14,055 256,832,705 438471.555 
1921 10,548 273,122,027 456,788,981 





ASK FOR STATE FIRE FUND 


The State Firemen’s Association of 
California this week adopted a resolution 
asking its officers to sponsor a measure 
advocating that the state create a fire 
insurance fund. ; 





The city of happiness is in the state 
of mind. 


JERSEY CITY LOSSES UP 





$327,700 For First Six Months of This 
Year; Total, However, Is Far 
Below Record of 1927 

Official figures given out by the Jer- 
sey City fire department for fire losses 
for the first half of 1930 shows an in- 
crease of more than $230,000 over the 
same period of 1929 for fire losses in 
Jersey City. The figures as given out 
for the first half of 1930 shows total 
losses of $327,700 while the losses for 
the same period of 1929 was only $92,850. 
The insurance companies however, .are 
finding much consolation in the fact that 
the losses for the first half of 1930 are 
considerably lower than for the same 
period of 1927 when they totaled $1,252,- 

which was one of the worst years 
the insurance companies experienced in 
Jersey City. 

January of this year was the worst 
month of the entire six months when the 
total losses amounted to $186,700. Other 
months of the year were as follows: Feb- 
ruary, $19,400; March, $30,100; April, 
$43,900; May, $20,400 and June, $27,200. 

In 1929 the figures were as follows: 
January, $30,300; February, $33,650; 
March, $3,500; April, $19,900; May, $3,- 
500 and June, $2,000. The losses for 
1928 were: January, $18,850; February, 
$15,250; March, $38,250; April, $79,800; 
May, $31,800 and June, $8,000. 

The figures for 1927 show tremendous 
high losses. For January the fire losses 
were $12,900; February, $10,400; March, 
$1,048,950; April, $34,400; May, $14,550 
and June, $131,200. 





KANSAS RATE REDUCTIONS 





New Inspections Resulting in Decreases 
Likely to Save Policyholders of that 
State $600,000 a Year 


Further fire rate reductions are being 
made in Kansas as the result of the new 
inspections of the Kansas Inspection 
Bureau and it is expected that the an- 
nual saving to policyholders there will 
be over $600,000 a year. This saving is 
in addition to that gained by the com- 
promise settlement of the rate reduction 
order of 1922 which had been fought by 
the fire insurance companies for eight 
years. The Kansas City “Star” last Fri- 
day published a dispatch with reference 
to the additional rate decreases which 
follows in part: 

“The Kansas Inspection Bureau, which 
is making new ‘inspections of all the 
Kansas cities and towns, has completed 
the work and filed the new rate sched- 
ules for nearly one-fourth of the 600 cit- 
ies and towns to be re-rated. In every 
city the savings in insurance costs are 
much greater than had been anticipated 
when the settlement was made and, on 
the basis of the inspections -completed, 
the savings in insurance premiums will 
exceed $600,000 a year on the items for 
which definite comparisons can be made. 

“The settlement provides for substan- 
tial reductions on dwelling houses, which 
reductions ‘were not included in the ori- 
ginal rate order. These savings are due 
to a reduction of approximately 12% on 
shingle roof dwellings; a reduction of ap- 
proximately 26% on approved composi- 
tion roof dwellings; the elimination of 
a charge of $2.50 on each of $1,000 of 
insurance for three years on dwellings 
with garages attached, and the elimina- 
tion of a charge of $2 on each $1,000 of 
insurance for three years for gas explo- 
sion within the dwelling.” 





SECURITY UNION REINSURES 

The Security Union of Houston, Tex., 
is reported to have reinsured all unex- 
pired risks in the Commercial Standard 
of Dallas with the exception of surety 
and fidelity bonds. The Security Union 


anticipates that it can pay all its claims 
in full. It is a stock company which has 
been conducted in connection with the 
Lumbermens Reciprocal Association of 
Houston, The Texas license of the com- 
pany has been temporarily suspended. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








| have a great admiration for con- 
structive work of whatever name or na- 
ture that rises head and shoulders above 
the ordinary so-called high pressure 
school of salesmanship, a lot of which is 
just fol-der-ol but thought of highly by 
production managers of that school. It 
consists mostly of a lot of noise either 
produced by the vocal organs of the 
peppy salesmen or by typewriter “noise.” 
Every once in a while | hear of some 
particularly good constructive salesman- 
ship which is very refreshing as it does 
not follow the beaten path. I will pref- 
ace what I have to say, that many men 
use their eyes physically but what they 
see does not register in their brain. In 
other words their eyes act like a mirror 
but not like a sponge which absorbs and 
retains. 

! am not a casualty man. However the 
following episode follows closely the 
main facts. We will call the gentlemen 
Mr. Ferguson, manager at Syracuse, an 
official of the Planet Casualty Co. 
(that is not that name of the company), 
who was called to Buffalo because the 
district agent there had a bond propo- 
sition that he wanted help on. 

Mr. Ferguson took a day train and as 
is usual with an observing man noted 
among other things an unoccupied 
asphalt plant while passing through 
Schenectady which fact his mind ab- 
sorbed for no particular reason except 
that it was his habit to absorb the 
“scenery.” When he arrived at Buffalo 
he was told that a firm of contractors 
wanted a‘contractors’ bond as they had 
recently obtained a good asphalt paving 
contract which for years had been po- 
litically controlled by others. It is not 
usual as | understand it for casualty com- 
panies to give a contractors’ bond unless 
the contractors have a plant of their 
own in which to do the necessary work 
to fulfill their contract. 

They knew of none that they could 
get. Therefore the casualty man would 
not give them a bond. When Mr. Fer- 
guson heard of this his mind immediately 
recalled the idle plant he had seen on 
the way up and getting in touch with the 
owners at Schenectady was able to tell 
the bond prospects that he could get a 
plant for them. Acting on the latter’s 
advice contractors were able to lease the 
Schenectady plant at once. So the con- 
tractors got the plant through Mr. Fer- 
guson and Mr. Ferguson got the bond 
and other casualty business just because 
he was wide awake enough to look out 
of the windows of a train and observe the 
scenery properly. 

* * * 


Tribute To Charlie Cool 


Mr. Ferguson worked as a clerk in his 
early youth in the insurance office of 
Charlie Cool in Glens Falls, succeeding 
Bill Lenox, now manager of the Albany 
branch office of the General Adjustment 
3ureau who left Mr. Cool’s employ to 
become special agent of the Hartford in 
about 1902. So it seems that Charlie 
Cool’s men absorbed some good horse 
sense from him. 

It has always been a source of satis- 
faction to me to be well received by 
Charlie whenever I called on him. I al- 
ways enjoyed listening to him and 
learned a lot from him. He has a pene- 
tratingly shrewd mind and a stock of 
homely wit and philosophy and a heart 
as large as a saucepan. He covers his 
lightheartedness by an outward show of 


gruffness. He is the kind of man who 
will live in the hearts of his contempora- 
ries long after he has passed on. Fate 
dealt very harshly with him when he 
lost two fine sons but he never whimp- 
ered though what he went through 
would have broken many a man. 
* ££ * 


Negro’s Statement on His Color 


At a rotary meeting at Fulton, N. Y., 
to which I was invited by our agent, a 
college bred negro devoted to religious 
work was asked to address the meeting 
at which he was a guest. He said that 
he had often been asked by white friends 
of his whether he did not regret that he 
had been born a negro, instead of white, 
and he told us that if God had seen fit to 
envelope his soul with a black skin it was 
up to him to do the best with and for 
that soul even though it was contained in 
a black body. I have never heard a 
white man express a beautiful sentiment 
in a more beautiful way. 


When the satelite Knows More 
Than the Boss 


I heard the following story in Syra- 
cuse, N. Y., from a party to whose rela- 
tive or friend it had happened. In a large 
business concern there is a man of bril- 
liant talents who has done most of the 
constructive work in the management 
but has not been fully appreciated by 
his superior, who while also able, would 
not measure up to the abilities of his 
subordinate. He is nevertheless in a po- 
sition to control, criticize and spoil the 
good work being done by his subordinate. 
This is not an isolated instance in busi- 
ness life. 

This subordinate is very modest and 
unobtrusive although he is the brains of 
the concern. He is one of the kind who 
is never appreciated until he is hired 
away by some more wide-awake and ap- 
preciative concern or dies from over- 
work or resigns when suddenly his em- 
ployers realize that it was he who was 
keeping the machinery going. 

One day his employer came from a 
Rotary or Chamber of Commerce meeting 
waving a booklet which had been brought 
to his attention during a business ses- 
sion and told said employe that the man 
who wrote it was a genius and that 
things should be done the way outlined 
in this brochure. He said he wished he 
had someone in his employ who was en- 
dowed with the same brains as the writer 
of that treatise. 

The subordinate quietly stated that 
they were doing things that way. 

“Oh, no, we are decidedly not doing so. 
Please read the article and derive wis- 
dom and information from it.” 

To which the reply was: “Please turn 
to the last page and see who the author 


is. 

“Why should I do that?” was the re- 
joinder. 

“Well, it might be interesting to you.” 

On doing so the boss discovered that 
his subordinate was the author just after 
he had told his employe to thoroughly 
familiarize himself with the treatise. 

IT am told the boss walked away some- 
what chastened and with a greater re- 
spect for and appreciation of his em- 
ploye. Whether he likes him more or 
not is another question. Some people 
do not like to be put into a position like 
his. Their puerile vanity is so great that 
they do not want men around them that 
let them feel that they are not such 


supermen as they think they are. A very 
human trait, of course. But the manner 
in which they take such a rebuff is what 
differentiates the really big man from 
the pseudo-great who generally find 
their level after a while. But some are 
never found out, making good on their 
bluff, and even leaving a reputation for 
greatness behind them. 
* * ok * 


Old Father and Son Agencies 

There have been many changes in our 
business in the last twenty years. It is 
hard to tell now whether some of them 
are for the better or worse. Time only 
will tell. One fine phase of the agency 
side of the business is passing as it is 
bound to with the tremendous growth 
of the business and the companies. And 
that is the personal relationship which 
existed not more than fifteen years ago 
between the agents and the officials of 
a company. 

I remember well the time when be- 
tween the vice-presidents, secretaries and 
general agents of the old Germania, we 
knew personally every agent in the 
Eastern field. The explanation of this 
is that all these officers had entered the 
employ of the company as youngsters, 
had traveled as fieldmen in their respec- 
tive fields for years and had then been 
promoted into the home office. 

Personally in my field I had several 
agencies in which I had done business 
over a period of twenty-five years with 
father and son, and in one case, in 
Poughkeepsie, I came in contact with 
three generations, Grandfather Luckey, 
Father Luckey and Grandson Bill 
Luckey, now one of the oldest agencies 
in the east. 

In Troy, N. Y., there was the Mesnig 
Agency, father and son; in Syracuse the 
Northrup Agency, father and son; also, 
the Loehr Agency, father and son. In 
Buffalo the Wilhelm Agency, father and 
son; in Albany the Porth Agency, father 
and son; in Elmira the Coykendall Agen- 
cy, father and son, and many more whom 
I cannot now remember. These rela- 
tionships made it a pleasure to be on 
the road and to do business. 

The above and other insurance “fami- 
lies” were the salt of the earth and I 
learned a great deal from them and was 
helped over a great many rough spots 
by their advice, admonitions and counsel. 
They stuck to me and favored me all 
through my long career. Whatever suc- 
cess I had as a fieldman I owe part of 
it to these men. 

I think the passing of this feature in 
the agency field is a distinct loss whether 
it can be helped or not. I am simply 
stating the fact. 

+ 4 - Ss 


Where New York Pioneer Stock Came 
From 

It is interesting to note the survival 
of the original pioneer stock in different 
sections in New York state. Our state 
was from the start settled and opened up 
by different nationalities. Unlike New 
England which was wholly settled by 
people from England, eastern New York 
and up to Hudson to Albany was origi- 
nally settled by people: from Holland. 
New Amsterdam on Manhattan Island, 
and Fort Orange (Albany) bear witness 
to this. The Dutch (Holland) settlements 
extended as far as Schenectady. 

The wilderness west of Schenectady all 
the way to modern Utica was originally 
settled by Germans, not Dutch, coming 
from the southern Rhine section from 
where they had been driven out by Louis 
the Fourteenth of France when he dev- 
astated that section and incidentally took 
Alsace and Lorraine from the then Ger- 
man Empire. 

These so-called Palatines, coming from 
Palatinate, so-called (in German Pfalz) 
had been invited to come over by Sir 
William Johnson of Johnstown, N. Y. 
Sir William saw what sturdy, thrifty ag- 
riculturists they were and having large 
property interests for many miles west 
of his holdings of Johnstown conceived 
the idea of having them as tenant farm- 
ers. They came in great numbers in 
the first decade of 1700; and the names 
of the present towns along the Mohawk 


_in the old country “H 


testify to this. The township of Mann- 
heim, in which Little Falls is situated, 
bears the name of the German village 
Mannheim from which these Germans 
came. So does Frankfort. 

Herkimer, also, originally Herkheim, 
eim” meaning 
“home” in the German language. Cana- 
joharie, Fort Plain, and numerous small- 
er villages along the Mohawk and in 
Schoharie valley are still populated by 
the descendants of these sturdy pioneers 
who came over into the wilderness. 

Sir William Johnson could not long 
hold the land owners. This led to a feel- 
ing of hatred against the large land- 
owners on the part of the German scet- 
tlers and when the Revolution came 
there was bloody fighting and hate let 
loose as the large land holders were 
mostly loyalists. The Revolution as 
fought in the Mohawk Valley was very 
bitter, as both sides let loose their venom 
based on the feeling between the large 
landowners and the small landowners, 
This is a phase little known by most 
historians and an interesting side-light. 

As an insurance man and being mixed 
Danish and German descent, I naturally 
was interested in seeing so many Ger- 
man physiques and names in these towns 
which had many agents of that racial 
origin. 

General Herkimer the grandson of one 
of these German pioneers still spoke Ger- 
man and was called General Vorwaerts 
(German for “Forward”) in the cam- 
paign that culminated in the battle of 
Oriskany in 1776 or 1777 which thwarted 
the well and brilliantly laid campaign of 
General Burgoyne who had expected a 
victorious journey from Canada to AIl- 
bany. There he intended to form a junc- 
tion with St. Leger, who was defeated by 
Herkimer at Oriskany thus leading to 
the surrender at Saratoga. 

Some of these Germans settled at Ger- 
mantown, Red Hook on the Hudson, near 
Poughkeepsie, and some came over about 
1720 with French Huguenots whom they 
had befriended when the French Protes- 
tants had been driven out of France and 
sought asylum in the German Palatinate. 
They named their settlement near King- 
ston New Paltz in honor of their Ger- 
man friends, which accounts for German 
names, like Wurtz (meaning “root”), El- 
mendorf (meaning elm-village) and oth- 
ers in that section, among the French 
names like DuBois, LeFever and others. 
It may seem strange and impossible to 
the new fieldman in New York when | 
tell him that I can in many cases tell 
what part of the state a man hails from 
and if his family is native to New York 
state over a hundred years by hearing 
his name. 





DANISH ACTUARIAL EXAMS. 

The University of Copenhagen, under 
the regulations of August 24, 1917 and 
of July 5, 1925, offers examinations in 
the following topics in insurance science 
and statistics: 

(1) Mathematical analysis (including 
analytical geometry); (2) Interpolation; 
(3) Political Economy ; (4) Introduction 
to Danish Statistics; (5) Introduction to 
Danish Civil Law; (6) Mathematics of 
life contingencies; (7) Finance (credit; 
banking; stock exchanges ; social insur- 
ance); (8) Statistics, including statistical 
theory and exercises in Danish statis- 
tics; (9) Investments; (10) Insurance 
Law. Mathematical analysis is taught 
by Professors Bohr and Mollerup; in- 
terpolation, and actuarial mathematics by 
Professor Stefferisen; statistics by Pro- 
fessor Warming and Mr. Nybolle; eco- 
nomic subjects by Professors Birck, 
Nielen and Bramsnaes; and law by Pro- 
fessors Munch- Petersen, Ussing and 
Sindballe. 





CLUBS, SUPPORT BILL 

Pennsylvania’s two leading automobile 
clubs—the Automobile Club of Philadel- 
phia and the Keystone Automobile Club 
—are supporting the agents’ associations’ 
efforts to obtain for Pennsylvania a law 
that would bar suits for damages on: be- 
half of passengers in automobiles figur- 
ing in accidents, 
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Phoenix Answers Agents’ Questions 


On Current Underwriting Problems 


Hartford Company Suggests Form to Insure School Against 
Loss of Tuition Fees; How Much Leasehold 
Should Be Written; Double Coverage on 


Tenant Permanent Betterments 


The Phoenix of Hartford has published 
some unusually pertinent and interesting 
questions and answers with regard to lo- 
cal agents’ problems in the current issue 
of the compariy’s house organ, the “Phoe- 
nix.” They should serve to clear up some 
existing doubts, and are given herewith: 

Question. I desire to secure your opin- 
ion on a matter of cancellation, which 
does not involve your company. The pol- 
icy was written through my office, cover- 
ing three distinct items, with a minimum 
premium requirement. After eight months, 
at the request of the assured, one of the 
items was canceled by endorsement. I 
assumed that there would be a return 
premium allowance on this item, and 
should appreciate your opinion. 

Answer. It is not clear to us whether 
the return premium on the policy you have 
in mind reduced the earned premium be- 
low the minimum requirement. Presum- 
ably it did. Our interpretation would be 
that the minimum premium is all that its 
name implies; that is, the assured would 
be required to pay that amount regardless 
of reduction in liability or shortening of 
the term of the policy by endorsement, 
unless, of course, the cancellation or re- 
duction was effected at the request of the 
company. 

Question. Can you suggest a form to 
protect a school against loss of tuition 
fees which they might be obliged to return 
due to the damage or destruction of any 
of the school buildings? 

Answer. We suggest the following: 

"Sis Cee on net tuition fees which are 
returned and/or not received by reason of 
damage or destruction or any or all of 
the buildings and/or contents occupied by 
ME re , situated 

“It is understood and agreed that this 
company shall be liable under this policy 
for the actual loss sustained of net tui- 
tion fees, not exceeding the amount of 
this policy, nor a greater proportion of 
any loss than the insurance hereunder 
bears to all insurance, whether valid or 
not, and whether collectible or not, cov- 
ering in any manner the loss insured 
against by this policy. 

“It is understood and agreed that this 
ccmpany shall be liable for any loss of 
net tuition fees, as defined, incurred by 
reason of damage or destruction of the 
property described, by fire or lightning, 
during the term of this insurance; even 
though the actual loss of such tuition 

fees occurs after the expiration of this 
policy. 

“It is understood and agreed that if the 
damage or destruction occurs during the 
summer vacation period, or previous 
thereto, any loss of tuition fees for the 
following school year shall be based on 
those actually received for the year pre- 
vious. 

“It is understood and agreed that this 
company shall not be liable under this 
policy for a greater proportion of any 
loss that may occur than the sum hereby 
insured bears to the net tuition fees re- 
ceived or receivable for the school year. 

“The term ‘net tuition fees,’ as used in 
this contract, shall be held to mean the 
total tuition income, less any operating 
expenses that need not be continued after 
the loss of a part or all of the tuition in- 
come by reason of fire or lightning. 

_ “It is a condition of this contract that 
in the event of damage or destruction of 
any of the said buildings, and /or contents, 
the assured agrees to use every effort to 
occupy other buildings in place of those 

amaged or destroyed; also that any such 


additional expense necessarily incurred to~ 


Preserve the tuition income or reduce any 
loss of that income, shall be covered by 
this insurance to the extent that the 


amount of loss under this policy is re- 
duced.” 


Correct Amount of Leasehold 


Question. One of our assured has just 
signed a lease for a certain building for 
a three-year period at a rate of $25U per 
month or $3,000 per year. Will you please 
inform me how much leasehold insurance 
1 should write for him? 


Answer. You do not furnish sufficient 
data on which to predicate a leasehold 
policy, nor, in fact, do you: show that 
there is any leasehold interest to insure. 
lf a lessee has just made a lease for 
three years at $25U a month and that fig- 
ure is a fair price to pay for the prem- 
ises, just what is there to insure? lf the 
property burns, presumably the future rent 
payments are abated. 

On the other hand, if the person you 
have in mind is paying $250 a month un- 
der his lease, and sub-lets the premises 
for the period of his lease to some one 
else at a monthly rental of $300, then 
there would be a profit of $50 a month, 
and this profit could properly be made 
the subjects of a leasehold policy. 

Question. In the case of tenant per- 
manent betterments, is there not double 
insurance if the permanent improvements 
are insured both by the tenant and the 
building-owner? 

Answer. On the face of it, it looks as 
though the building-owner and the tenant 
who installed the betterments would both 
collect on the same subject, but actually 
the subjects. are different. In the case 
of the building-owner, all permanent im- 
provements to the building become his 
when they are made, in the absence of a 
contract or agreement to the contrary. 
In the adjustment of the building-owner’s 
loss, the structural conditions existing at 
the time of the fire are the ones that are 
taken into account; that is, if the ceiling 
had originally been a steel one and was 
subsequently removed by the tenant and 
replaced with a lath and plaster one, the 
less on the ceiling would be based on a 
lath and plaster one and no cognizance 
would be taken of the former metal ceil- 
ing. 

As regards the tenant, the insurance of 
his interest in the betterments does not 
actually cover the replacement value of 
such improvements, but rather, the ten- 
ant’s leasehold interest in them, which 
would not exceed the amount of his out- 
lay, diminished or amortized from the 
time that the improvements were made to 
the expiration of the lease. 

Mortgagor’s Record of Insurance 


Question. When we insure a building 
which is mortgaged, the assured are quite 
often obliged to file the policies with the 
mortgagee. What form of memorandum 
do you suggest that we give the assured 
so that they may have a record of the 
policy? 

Answer. We have prepared for use in 
such cases a certificate which carries no 
rights with it but is merely evidence that 
the policy to which it refers has been 
issued. 

Question. In the use and occupancy 
form mention is made that only such 
fixed charges are covered as would have 
been earned if no fire had occurred. What 
is the necesstty for this clause? 


Answer. We must not lose sight of the 


fact that a fire insurance policy is.a con-. 


tract of indemnity to reimburse the as- 
sured for loss, according to its terms. If 
the assured were not earning a profit, 
then he would have been out of pocket 
the amount of fixed charges, even if no 
fire had occurred. If he could collect for 
these fixed charges under the policy, he 


would then be that much better off than 
he would have been had there been no 
re. 

Question. Is the attachment of the usu- 
al loss payable clause to a policy cover- 
ing moveable property sufficient notice to 
a company of a chattel mortgage? 


Answer. The standard policy of your 
state provides, in part, “if with the con- 
sent of this company an interest under 
this policy shall exist in favor of a mort- 
gagee or of any person or corporation 
having an interest in the subject of in- 
surance, before obtained shall apply in 
the manner expressed in such provisions 
and conditions of insurance,” etc. 

You will observe from the foregoing 
that a loss payable clause may refer to 
a mortgagee interest, or to an interest 
other than a mortgagee. It would not 
necessarily mean that there was a chattel 
mortgage on the property. However, the 
loss payable clause would put the com- 
pany on notice so that if it cared to do 
so, it could make inquiry as to the nature 
of the interest. If no inquiry were made, 
the meaning of the clause would probably 
be construed in its broadest sense. 





AGREE ON FLOATER RISKS 





Fire, Marine and Casualty Groups List 
Risks Which Each May Cover; to 
End Complicated Competition 


Members of the American Institute of 
Marine Underwriters and the National 
Bureau of Casualty & Surety Underwrit- 
ers have reached an agreement on the 
writing of personal property floaters, 
which is hoped will remove much of the 


friction between these groups arising out 
of charges of invasions of one another’s 
fields. The agreement applies to all new 
business written after July 31 and re- 
newals attaching after August 31. 

Committees of the fire, marine and 
casualty organizations have been appoint- 
ed to handle complaints of any viola- 
tions of the agreement. The members 
of the permanent fire and marine com- 
mittee are: J. Russell Parsons of Chubb 

Son; H. H. Reed of Platt, Fuller & 
Co.; F. M. Cox of Appleton & Cox; 
Vincent Gallagher of the America Fore 
group, and E. J. Perrin, Jr., of the Auto- 
mobile of Hartford. The permanent 
casualty group consists of: Russell A. Al- 
gire of the National Surety; Gilbert Ash- 
ley of the Aetna Casualty; F. S. Garri- 
son of the Travelers Indemnity; John J. 
Iago of the Fidelity & Deposit, and H. 
B. Montgomery of the Indemnity Insur- 
ance Co. of North America. 

The fire and marine companies will 
not write theft or theft due to forcible 
entry or burglary of merchandise with 
certain exceptions. These are jewelry, 
jewelers’ goods, fine art, articles of value 
and personal effects and other spec’fic 
property of a floating nature under trans- 
portation policies in specifically described 
locations. By the terms of this agree- 
ment the underwriting fields for the re- 
spective groups of companies are clearly 
defined and each group is now expected 
to keep definitely within its own bounda- 
ries. The definitions leave no room for 
doubt as to the classification of practic- 
ally all risks which may be offered, the 
definition of marine insurance used be- 
ing that as drawn up‘by the Interstate 
Underwriters’ Board. 





KENTUCKY INVESTMENTS 


In sending to companies copies of the 
recently enacted Kentucky insurance 
laws Commissioner Allin calls attention 
to the investment section (625). The new 
act does not permit investment in stocks 
or bonds of street railway or other trac- 
tion companies. No investment can be 
made in a corporation which has not paid 
dividends regularly of at least 5% over 
a five year period preceding the invest- 
ment. 





ENTERS CANADA 


The Chicago Fire & Marine has en- 
tered Canada. Thibaudeau & Co., Ltd, 


are managers. 


DO COUNTRY-WIDE BINDING 


Crehore & Richardson, Inc., of New 
York City have been appointed binding 
agents of the Citizens’ of New Jersey on 
risks located anywhere in the United 
States. This company is a member of 
the Hartford Fire group. The agency 
has represented the Citizens’ for auto 
lines for several years and also writes 
fire lines in the Twin City Fire of the 
Hartford group. 





FIPP OHIO STATE AGENT 

The Allemania Fire has appointed Au- 
gust B. Fipp as state agent for Ohio, 
effective August 15. Mr. Fipp is well 
known in the Ohio field, having traveled 
there for the Hanover and the Automo- 
bile of Hartford. He will report in his 
new work to the head office of the Alle- 
mania at Pittsburgh. 





Loss Committee’s Work 
(Continued from Page 1) 


filed when an investigation disclosed that 
streamers of paper and cotton went from 
one floor to the other and that the fire 
was of incendiary origin. 


More Claims Abandoned 


In the Mirabelli case, $100,000 of claims 
were abandoned. 

In the Dachis case in excess cf $140,- 
000 of claims were dropped after the con- 
viction of all of the defendants. 

In the Empire Tinware case, although 
the claims were upwards of $46,000, not 
only was nothing paid to the assured, 
but the assured paid the companies $13,- 
500 as partial retribution for past fires. 

In three of the cases not specifically 
mentioned above, in spite of the fact 
that the assured was indicted and sub- 
sequently acquitted, in the civil trials 
verdicts were obtained for the defendant 
insurance companies. 

All of these cases were handled by 
Abraham Kaplan, counsel for the New 
York Board of Fire Underwriters, who 
had associated with him in most of the 
cases Samuel A. Berger. In all of these 
cases the company adjusters did excel- 
lent work in co-operation with the pub- 
lic authorities and with counsel for the 
Loss Committee. 

The Committees 

The results achieved, could not have 
been accomplished, however, without the 
splendid co-operation of the members 
not only of the Loss Committee, but of 
the special committee, which included 
among others Otto E. Schaeffer, Henry 
J. Wyatt, C. R. Pitcher, Allen E-. 
Clough (secretary of the Loss Commit- 
tee), Herbert E. Maxson and latterly, 
William A. Riordan, present chairman 
of the Loss Committee. 

Of even greater importance, however, 
than the wiping out of the claims above 
set forth, is the far reaching effect upon 
other potentially crooked claimants that 
these prosecutions had. The deterrent 
effect of a prosecution for arson or mail 
fraud against a _bucketeering arson 
racketeer upon others in a similar line 
of business and upon others who read 
and hear of these prosecutions, it is 
difficult to estimate. But there is no 
doubt of the fact that millions have, been 
saved to the underwriting fraternity in 
the metropolitan district by these prose- 
cutions. 

Fine Work by Brophy 
* Chief Fire Marshal Brophy, whose 
work was invaluable in these prosecu- 
tions and who co-operated to the full- 
est extent with counsel for the Under- 
writers and with the governmental prose- 
cuting authorities, stated that there had 
been a reduction of arson in his jurisdic- 
tion as the result of the vigorous prose- 
cutions initiated as above stated and car- 
ried to a successful conclusion. 

So while it is hard to estimate just 
what has been saved to the underwriters, 
the result has been to show a profit in- 
stead of a loss on the uncerwriting bal- 
ance sheets of the companies doing busi- 
ness in the metropolitan district. 
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MARINE & AUTOMOBILE 











U. S. Blocks Collision 
Proposal At Antwerp 


JONES ACTS FOR AMERICANS 





New York Lawyer Firm in Stand Against 
Proportional Responsibility; Says It 
Would Increase Rates 





T. Catesby Jones, a member of Big- 
ham, Englar, Jones & Houston, marine 
insurance and admiralty lawyers in New 
York City, and chairman of the Ameri- 
can Bar Association’s Admiralty Com- 
mittee, last Saturday blocked a British 
resolution for proportional responsibility 
of ship owners for cargoes in collisions 
at sea at the opening meeting of the 
International Maritime Conference in 
Antwerp. Representatives from all the 
world’s maritime countries as well as ma- 
rine insurance underwriters and experts 
in international law are attending this 
meeting. 

The discussion opened with the ques- 
tion of the responsibility of carrying 
ships for cargoes lost as the result of 
collisions at sea, and soon developed into 
a heated debate between the American 
delegate and the strong British delega- 
tion headed by Sir Leslie Scott, a mem- 
ber of the Privy Council. Sir Leslie of- 
fered a resolution providing that the 
Belgian Foreign Office should send a 
verbatim account of the present proceed- 
ings to all the nations represented, in 
order to strengthen the hands of the 
various national committees in regard to 
proportional responsibility for cargoes 
and in supporting the ratification of the 
Brussels convention. He said he hoped 
the American delegates would not op- 
pose the resolution, 

Mr. Jones then explained that as the 
United States had failed to ratify the 
1910 convention ‘regarding this question 
he was compelled to vote against the 
resolution. Divided responsibility for 
damages, he said, meant higher insur- 
ance, in turn resulting in higher freight 
rates. Americans, he said, are ship pas- 
sengers and cargo owners rather than 
ship owners and thus have a different 
viewpoint from that of the carrying na- 
tions. 

Neville Dixey of Lloyd’s Underwrit- 
ers in London said the adoption of the 
divided responsibility system by Britain 
had not resulted in a rise in insurance 
rates, but Mr. Jones maintained his point 
of view and the resolution was not placed 
before the meeting. 

The president of the conference, Louis 
Franck, director of the National Bank 
of Belgium, the British delegates and 
others thanked Mr. Jones for his frank- 
ness, declaring that difficulties could best 
be settled by facing them squarely. 

In the afternoon session the conference 
discussed obligatory insurance for pas- 
sengers. Mr. Franck said steamship 
companies now engaged in fierce compe- 
tition wanted to reduce fares, and to do 
this must lower costs, and that this was 
the reason why tickets contained a print- 
ed notice by the companies disclaiming 
responsibility for loss of life or injury 
to passengers. 

Sir Norman Hill, vice-president of the 
British Chamber of Shipping, said too 
much time had been wasted at previous 
conferences discussing generalities, per- 
haps for the purpose of sidetracking main 
issues. He declared ship owners wanted 
a clear-cut scheme and desired to know 
the exact figure proposed for compensa- 
tion for loss of life or injury. Unless 
the conference could agree on figures, 
he said, he believed no action possible. 

Various delegations reported progress 
in their countries on ratification of the 
accords made at Brussels in 1910, 1924 
and 1926 concerning bills of lading, mort- 
gages and ’fhe hability for cargoes lost 
in collision's. 

Some states, including Italy, Germany 


TO COVER 75,000 TON LINERS 








British Government Agrees to Insure 
Values Not Placed in Regular Mar- 
kets; Ships to Cost $30,000,000 
Reluctance of the Cunard Line to con- 
struct contemplated 75,000 ton liners be- 
cause of inability to secure sufficient 
builders’ risk insurance in the marine 
markets of the world has been overcome 
by an agreement of the British govern- 
ment itself to issue whatever excess in- 
surance may be necessary. The agree- 
ment is designed not only to cover the 
ship that is to be built soon at the yards 
of John Brown & Co. on the Clyde, but 
also a second super liner which is still 

in the blue print stage. 

As each vessel is expected to cost about 
$30,000,000 the London insurance market 
was unable to place the whole value in 
British, American and other companies, 
the marine markets’ facilities on a sin- 
gle risk not being in excess of $10,000,000 
at the maximum. No details of the new 
liner have been announced but there is 
a general understanding that she will 
have accommodations for about 4,000 pas- 
sengers. ‘The government’s action in 
providing all the extra insurance needed 
is not a direct subsidy, as was the case 
with the “Mauretania” and the “Lusi- 
tania,” but is intended as a step to re- 
lieve unemployment. The Cunard Co. 
will pay premiums for this insurance. 





SHIP LOSSES FOR JUNE 


The Liverpool Underwriters’ Associa- 
tion has issued a classified return of cas- 
ualties to vessels of 500 tons gross reg- 
ister and upwards, which have been post- 
ed in the loss book during the month 
ended June 30. This shows that there 
were six total and 451 partial losses in 
the month, compared with eight and 458 
respectively in June, 1929; fifteen and 
418 in June, 1928, and seven and 482 in 
June, 1927. The nature of last June’s 
casualties is as follows: Weather dam- 
age, fifteen vessels; stranding, ninety; 
collisions, 114; fires and explosions, twen- 
ty-eight; damage to machinery shafts 
and propellers, ninety-nine; miscellane- 
ous, 1ll. Of the five steam and motor 
vessels posted in the loss book during 
June, and of an aggregate gross tonnage 
of 6,896, one was a United States ship 
of 1,111 tons, one French of 569 tons, 
two German of 3,759 tons, and one Swed- 
ish of 1,457. The total figures for June, 
1928, and June, 1929, were respectively 
fourteen vessels of 25,038 tons and six 


of 18,546 tons. 








and the Scandinavian countries, said they 
were awaiting action by Britain before 
ratifying the accords. Others, including 
Japan, reported that difficulties in the 
exact translation of these conventions 
were causing delay. 


Lloyd’s Raises Rates 
For Egyptian Covers 


FEARFUL OF DISTURBANCES 





Big Demand for Insurance Right Now; 
Fire and Marine Dispute Over Cot- 
ton Coverage Appears Settled 





The possibility of serious disturbances 
in Egypt with consequent damage to 
public and private property is reflected 
in the increased demand for insurance 
cover against riots and civil commotions 
at Lloyd’s and in the rates London un- 
derwriters are quoting. Most insurances 
are being effected for three months’ prior 
cover, and the premiums required are in 
the neighborhood of sixty cents for ware- 
houses, dwelling-houses and contents. 
For a month’s insurance on the former 
thirty-six cents has been paid. There 
is a far greater demand for cover than 
during the recent outbreak of rioting in 
India, and one firm of brokers alone is 
reputed to have placed insurances for 
upwards of $5,000,000. 

Regarding Egyptian cotton coverage, 
the Manchester “Commercial,” a lead- 
ing textile authority, says: 

“The protracted negotiations between 
the fire offices committee and marine un- 
derwriters regarding the double insurance 
of Egyptian cotton by fire and marine 
policies seem at last to have been brought 
to a successful conclusion. Hitherto, the 
insurance position of cotton merchants 
has often been most unsatisfactory, for 
while the Egyptian cotton marine policy 
expressly excluded all liability for fire 
damage before shipment or after dis- 
charge when fire policies were also in 
existence, the fire underwriters countered 
with a ‘marine clause’ repudiating lia- 
bility for any damage which would have 
been covered by the marine policy. So 
the unfortunate assured with double fire 
and marine insurance could find himself 
with no insurance, although it is pretty 
certain the courts would never allow him 
to fall between two insurance stools in 
the event of loss. ; 

“After discussions lasting over four 
years the position has now been clarified 
by the marine underwriters withdrawing 
their clause excluding shore fire risk pro- 
tection for cotton in transit when fire 
policies overlap, and the marine and fire 
underwriters have now agreed to con- 
tribute rateably in the event of loss in 
such circumstances. 4 

“The new agreement comes into force 
as from September 1 next for all poli- 
cies covering cotton from Egypt to the 
United Kingdom, whether issued here 
or in Egypt.” 





There are many men today who are 
not nearly so confident as to their abil- 
ity to invest their money more profitably 
and safely than could an insurance com- 
pany, as they were a year ago at this 
time.—‘“Travelers Protection.” 








APPLETON & COX, Inc. 
8 South William Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $7,289,004.71 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $12,994,064.64 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,394,635.82 











WRITE FOR OUR AGENCY PROPOSITION 





Agent Finds Few 
Carry Auto Coverage 


SOME SELLING SUGGESTIONS 





America Fore Companies Give Producers 
Some Worthwhile Pointers to 
Increase Auto Premiums 





Selling suggestions containing some value 
are always welcomed by the producing 
forces of insurance. That the business of 
insurance has not reached the saturation 
point in automobile coverage at least is 
proved by an anecdote related by the 
“Auto-Graph” of the America Fore auto- 
mobile department in the course of a 
sales story for auto agents. Following 
are some of the production suggestions 
given: 

1. Keep your present and prospective 
clients constantly reminded of your will- 
ingness to advise them on their insurance 
needs. Keep them “agency conscious” 
of your own agency by a definite plan 
of maintaining contact with them. 

2. Always follow through on news- 
paper or direct mail advertising by per- 
sonal visits. The personal contact is 
what clinches a sale and makes a client 
out of an interested but undecided pros- 
pect. 

3. Be on the alert to present some- 
thing new to your prospective customers, 
convincing them your agency is right 
up-to-date and well equipped to take 
care of their insurance requirements in 
any line. 

Many Prospects Yet Unsold 


It is often surprising to learn how 
many property owners have never been 
approached regarding certain kinds of 
insurance which they should carry. A 
good illustration is the Saturday after- 
noon test made some time ago by a New 
Jersey agent. Employing a score of 
bright high school students, he had them 
secure information from the owners or 
drivers of each car parked in a certain 
section between the hours of 2 to 7 

: . Out of several hundred cars 
checked, he learned that approximately 
30% had never been approached for any 
kind of automobile insurance, over 50% 
carried only fire and theft’ protection 
without any liability or property damage, 
only about 10% carried more than mini- 
mum limits of public liability and not 
one car in twenty was insured against 
collision. Needless to say, this agent se- 
cured names and addresses of several 
hundred valuable prospects, for various 
kinds of automobile insurance, and at 
least one in four had no insurance con- 
nection to provide competition for the 
business, There is a lot of such virgin 
territory available for automobile insur- 
ance in every town. 

The “Cheap Insurance” Problem 


Mutual and reciprocal competition has 
long been an annoying problem for many 
agents, but on the other hand, many 
agents have successfully conquered this 
competition. A great many people are 
prone to buy solely by price alone, re- 
gardless of the article, and this is equal- 
ly true in many lines besides automo- 
bile insurance, yet the makers of the high 
class, reliable articles do not lack for a 
market. Whether it is clothing or in- 
surance, someone can usually cut the 
costs to produce a “similar” article, but 
when the tests are applied the “quality 
and service” usually prove to be radically 
different. Know your goods sufficiently 
well and you can sell the top notch- 
standard article in the face of .cut rate 
competition, and while you may not sell 
every customer, the ones you do sell will 
stay sold. . 

There are only one hundred cents in 
a dollar and if you can put the same 
values behind a prettily engraved recip- 
rocal policy contract that sells for 40% 
of the premium charge for a standard 
form contract backed by half a century 
of experience, good reputation and the 
many millions of a high class stock com- 
pany; you can just as easily make $50 
suits to sell for $30. You know it cant 
be done, 
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CASUALTY AND SURETY 





Form New Bail Bond Bureau; 
Has Strong List Of Companies 


Tomlins of American Surety, Chairman; Griffin of Fidelity & 
Deposit, Vice-Chairman; Will Put An End To Bad 
Situation In Courts 


The newest organization of insurance 
companies is the Bail Bond Bureau 
which has been formed with headquarters 
at 103 Lafayette street, New York. The 
manager is Robert M. Nugent of the 
National Surety. Bail bonds will be 
written at $20 a thousand. Statutory 
bonds will be written at $30 a thousand. 
Companies in the Bureau are the Ameri- 
can Surety, Fidelity & Deposit, Commer- 
cial Casualty, Franklin Surety, General 
Surety, Globe, Great American, Hart- 
ford, Lloyds Casualty, Massachusetts 
Bonding & Indemnity, Metropolitan Cas- 
ualty, National Surety, Southern Surety, 
Standard Accident, Union Indemnity and 


United States Casualty. ; 
Chairman of the executive committee 

is William M. Tomlins, vice-president 

American Surety; vice-chairman is John 


A. Griffin of the Fidelity & Deposit; Ar- 
thur F. Lafrentz, Jr., American Surety, 
is treasurer, and L. S. Moore of that 
company is secretary. Other members of 
the executive committee are Joel Rath- 
bone, National Surety; Wells Allen, 
Standard Accident, E. J. Donegan, Gen- 
eral Surety, and Thomas J.. Grahame, 
Globe. 

The organization of this Bureau is a 
fine constructive piece of work in surs- 
ty insurance. It follows a most un- 
satisfactory condition that existed in 
this city relative to writing bail bonds, 
two of which had very undesirable pub- 
licity in the daily papers, one feature of 
which was a campaign against bail bond 
sharks by the New York “Evening 
World.” The Bureau will give accessi- 
bility, reasonable rates, a strong list of 
companies to furnish protection while 
prominent figures in the business are 
backing the Bureau with co-operation 
and influence. 








PROMOTE C. E. VAN ALLEN 





Union Indemnity and N. Y. Indemnity 
Make Him Assistant Secretary in 
Charge of Compensation-Liability 
C. E. Van Allen has been advanced 
from manager of the liability department 
of the Union Indemnity and the New 


York Indemnity in the eastern. depart- 
ment of the Insurance Securities Group 
to the position of assistant secretary in 
charge of compensation and liability in 
the New York territory. 

Mr. Van Allen entered the casualty in- 
surance business in 1906 with the Fidel- 
ity & Casualty and soon rose to the 
position of cashier in the New York 
branch office. In 1911 he joined forces 
with the United States F. & G. in its 
Jersey City office, where he gained much 
experience in underwriting. Later he 
entered the employ of the Globe Indem- 
nity, serving it successively in New 
York City and Chicago, where he had 
charge of the liability underwriting de- 
partment, returning to the home office in 
1917. When the Globe moved their home 
office to Newark Mr. Van Allen joined 
the Union Indemnity as assistant super- 
intendent to Norman Hoag, who at that 
time was in charge of the liability, in- 
Spection and auditing departments. 





WALL GOES WITH MANN 


The Central West Casualty announces 
the appointment of Edward F. Wall to 
€ supervisor of agencies in its home 
office territory and in the field East. 
Mr. Wall has for more than fifteen 
years been actively associated with the 
field development work of the Ocean and 
Columbia Casualty companies. 


Cc. C. PERRY WITH STANDARD 





Made Superintendent Of Inspection And 
Engineering Department; Long 
Experience In Scientific Side 
Clarence C. Perry has been made su- 
perintendent of the inspection and en- 
gineering department of the Standard 
Surety & Casualty. A graduate in elec- 
trical engineering from Sheffield Scien- 
tific School, Yale, Class of 1904, he re- 
mained for a time at Yale as instructor 
in physics, steam engine and electrical 
engineering subjects. In 1912 he went 
with the Hartford Steam Boiler Insnec- 
tion & Insurance Co. to edit its publica- 
tion, “The Locomotive.” Also he did 
engineering work, mostly investigating. 
In 1919 he went with the Aetna Casualty 
& Surety, to supervise the writing of 
machinery insurance. After some ex- 
perience with the Ocean as superintend- 
ent of its boiler and machinery depart- 
ment he went with Pilcer & Frank, 
brokers. handling insurance largely in 

connection with public utilities. 





UNIVERSITY VICE-PRESIDENT 


F. W. Lafrentz. chairman of the board 
of the American Surety, has been elected 
first vice-president of the Lincoln Mem- 
orial University at Harrogate, Tenn. He 
will also continue to serve the university 
as a trustee. 





JOHN A. ARNOLD RESIGNS 
Tohn A. Arnold. vice-president of the 
Llovds Casualty, has resigned. Mr. Ar- 
nold was formerly with the Associated 
Companies. 
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John A. Griffin to Wed 
Mrs. George Ehret, Jr. 


WILL SAIL SOON ON S.S. ‘BREMEN’ 





Surety Man Guest of Honor at Dinner 
Last Night Given by His Associates 
in Fidelity & Deposit 





The secret of why John A. Griffin, 
vice-president of the Fidelity & Deposit, 
has been walking out so early on so 
many insurance dinners in recent weeks 
was disclosed this week when it became 





JOHN A. GRIFFIN 


known that Mr. Griffin is about to be- 
come a benedict, His excuse for leav- 
ing early had been, “I have another en- 
gagement; imperative.” Next week Mr. 
Griffin is to marry Mrs. George Ehret, 
Jr., well known in New York social cir- 
cles and widely traveled. The wedding 
will be a family affair and on August 
20 the bride and groom will sail for Eu- 
rope on the “Bremen.” 

When news of the engagement spread 
to William street on Monday the tele- 
phone at 55 Liberty St.—F. & D. offices 
was pretty busy with the congratula- 
tory messages which flew over the wire. 
Associates of Mr. Griffin arranged for 
a dinner in his honor which was held 





Royal and Eagle Make 
Production Changes 


NAME DEPARTMENT MANAGERS 





John F. O’Loughlin Production Manager 
of Royal and C. H. Pritchard Man- 
ager for Eagle 





Two important changes in the staff of 
the Royal Indemnity and the Eagle In- 
demnity were announced by President 
F. J. O’Neill this week, John F. O’Lough- 
lin having been made manager of pro- 
duction for the Royal and Charles H. 
Pritchard being appointed to a similar 
post with the Eagle. In both instances 
the name of the agency departments of 
the companies have been changed to 
“production department.” It is intended 
that the change will be more than a 
change in name as the departments will 
be developed intensively along service 
lines. 

Mr. O’Loughlin is known throughout 
the Royal organization as he has been 
a member of it since 1921, when he joined 
the Royal as assistant superintendent of 
the burglary department. He was made 
manager of the department in 1922, where 
he remained until last year when he was 
transferred to the Eagle Indemnity as 
agency superintendent. He entered the 
insurance business in 1907 with the Trav- 
elers, went through various departments 
and when he joined the Royal he was 
assistant to the manager of the burglary 
and plate glass departments. 

Mr. Pritchard comes to the Eagle In- 
demnity from the Independence Indem- 
nity, where he has been assistant man- 
ager of the New York office. He began 
his insurance career with the Travelers 
in 1916 underwriting steam boiler, bur- 
glary and plate glass lines. In 1923 he 
joined the Independence Indemnity as 
assistant vice-president in charge of bur- 
glary, plate glass and check forgery. Be- 
fore coming to the New York office he 
spent a large part of the time in the field. 








last night at the New York Athletic 
Club. A number of managers of other 
companies, including Vincent L. Cullen 
of the National Surety Co. joined the 
F. & D. men at the dinner and Deputy 
Superintendent Ward of the New York 
Insurance Department and a number of 
prominent brokers also attended. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


a 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. sets 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 _ 
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State Officials On 
Casualty Reserves 


NO RELIABLE DATA AVAILABLE 


Reactions to Clyde B. Smith’s Comments 
on Casualty Co. Failures; Discuss 
Reserves on Coverage Basis 


The suggestion of Clyde B. Smith, 
president of the National Association of 
Insurance Agents, that weak 
provisions relative to reserve require- 





statutory 


ments for casualty carriers may be par- 
tially responsible for the frequent fail- 
ures among those carriers in this class 
which resort to rate cutting to build up 
volume, is greeted with assent in Michi- 
gan departmental circles, but the depart- 
ment officials ask the pertinent question, 
“What can be done about it?” 

Horace B. Corell, deputy insurance 
commissioner, points out that the casu- 
alty Ines affected by Mr. Smith’s in- 
dictment, particularly automobile public 
liability, do not present complete or re- 
liable experience data upon which to 
base adequate reserve requirements. In 
Mr. Smith’s statement, based on an an- 
alysis by a company executive, he sug- 
gested that the reserve provisions should 
be based on the coverage contained in 
the policy and not on a percentage of 
the premium charged. It was pointed 
out that the life insurance business has 
reached a state of great stability by this 
means. 

Mr. Corell points out, however, that 
the life insurance business has mortality 
experience extending over scores of years 
while the auto insurance business has 
experience extending not farther back 
than 1910 and of an extremely fragmen- 
tary and contradictory character. Rates 
in this field, he points out, have not been 
standardized as they have, to a great 
extent, in life and fire lines and experi- 
ence of the various carriers in the field 
has varied widely. 

Under such circumstances he believes 
it would be extremely difficult for state 
legislatures to set up reserve require- 
ments for this business other than on a 
premium basis. Even if such standards 
were established, factors now unforeseen 
could easily influence and perahps com- 
pletely upset them, he contends, citing 
as an instance the adoption of financial 
responsibility and compulsory insurance 
laws by some states. When auto rates 
are subject to review by the states and 
they become as well standard‘zed as fire 
rates he believes that the problem of an 
adequate reserve law will be compara- 
tively easy of solution. The present sit- 
uation, he admits, is not satisfactory but 
he fears that it cannot be corrected with- 
out comprehensive study and auxiliary 
reforms. 





NASH HEADS TICKET DEP’T 





New Manager of Travelers Railway Ac- 
cident Division; H. E. Palmer 
Made Assistant 

Henry T. Nash, assistant manager of 
the railway and ticket division of the 
Travelers, has been named manager of 
the division, succeeding George S. Pen- 
field who died recently. Harry E. Palm- 
er, chief clerk of the ticket department 
of the division, has been made assistant 
manager. 

Mr. Nash has been connected with the 
Travelers about twenty years, having 
joined the division in 1908. He has been 
assistant manager of the division for the 
last several years. Before coming with 
the Travelers he was connected with the 
St. Louis-San Francisco Railroad, 

Mr. Palmer has been connected with 
the company since 1910. A native of 
Danielson, Conn., he was once in the real 
estate and insurance business there with 
his father. Just before coming with the 
Travelers he served a year as assistant 
cashier of the Connecticut branch office 
of the New England Mutual Life. He 
was appointed chief clerk of the ticket 
department in 1916. 


CANADIAN COMMISSIONERS 





To Discuss Auto Insurance Legislation 
and Credit Evils at Annual Con- 
vention at Edmonton 
The Association of Superintendents of 
Insurance of the Provinces of Canada 
will give attention to automobile legis- 
lation and the credit evils among other 
subjects at the annual convention to be 


held at Edmonton, Alberta, on Monday, 
Tuesday and Wednesday, August 25-27. 
Superintendents R. Leighton Foster of 
Ontario and Charles Heath of Manitoba 


will discuss the following phases of -au- 
tomobile insurance legislation: 

Consideration of amendments to uni- 
form provincial insurance legislation re- 
specting contracts of automobile insur- 
ance, consequent upon enactment of 
amendments to motor vehicle laws (so- 
called safety responsibility legislation) 
by Ontario and Manitoba. 

Consideration of rights of third-party 
claimants against insurers. 

Presentation of forms of modified writ- 
ten application for garage and sales agen- 
cy policies promulgated by association. 

Review of proceedings before Ontario 


automobile insurance rates enquiry com- 
mission. 

A special committee of the superin- 
tendents of Quebec and Manitoba on 
credit evils and free insurance will be 
presented. There will also be a general 
review of provincial fire legislation with 
particular reference to the newly-enact- 
ed Nova Scotia fire insurance laws. 





1931 THRIFT WEEK 
National Thrift Week for 1931 has been 
set for January 17-23. Leaders in the 
business feel that general business wil! 
be in a more sound condition by then. 











at the home office of any surety company. 
As a matter of fact, exact character analy- 


sis is just as much a dream as tabloid air. 


AN you tell which, if any, of these 

men is hiding behind a counter- 
feit face, qualities that will some day 
mean a large loss to his employer? If you 
can, there’s a good job waiting for you 


WHICH 
of these 
men is a 


potential 
CROOK 
? 





Years ago, the best that Mr. John Em- 
ployer could do was to hope that all of his 
employees would remain honest. Now- 
adays, he reinforces his belief in the in- 
tegrity of his employees with adequate 
Fidelity Bonds and thereby acquires the 
comfort of knowing that even if the unex- 
pected should happen, his funds are safe. 


An effective mailing campaign and other tested forms of 
direct advertising make it easier for FeD representatives 
to develop a profitable volume of this desirable business. 


FIDELITY and DEPOSIT 
COMPANY of MARYLAND 


Baltimore 
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Carl M. Hansen’s Guests Return 
Enthusiastic About Ranch Party 


Saw Special Rodeo Put On in Honor of Governor of Montana; 
Numerous Insurance Men at Gary Cooper Ranch Affair 


Members of the party given by Carl 
M. Hansen, president of the Interna- 
tional Re-Insurance Corporation, Los 
Angeles, have returned to their homes 
following the remarkable party which 
Mr. Hansen gave at the official opening 
of his Gary Cooper Guest Ranches, Gary, 
Mont. He is president of the ranches 
and the motion picture actor is chair- 
man of the board. 

The guests of the party included many 
insurance men, railroad officials, bankers, 
advertising and business men. Among 
the insurance men were D. E. C. Moore, 
executive vice-president and assistant 
general counsel, Stanley McClung, secre- 
tary, and D. C. McEwen, vice-president 
of the Pacific Mutual Life; J. V. H. 
Challis, vice-president International Re- 
Insurance Co., and De Lancey Lewis, 
president Pacific Associates. 

John E. Ericson, governor of Montana, 
and Harley Herrin, prominent stock and 
ranch man, attended a special rodeo 
staged by the Gary Cooper cowboys in 
honor of the Governor. 

Returning to Los Angeles .with his 
guests Hansen put in some intensive 
work at his desk and then flew back to 
Montana on a Western Air Express air 
liner for a stay which will carry him 
into the last week of August. With him 
at the ranch, in addition to guests from 
various parts of the world, are Mrs. 
Hansen, his two daughters and his two 
boys. The family will return to their 
Beverly Hills home in time for the Sep- 
tember 2 wedding of their oldest daugh- 
ter, May, who will marry Dr. Robert 
Nicholas Warren of Maywood, N. J. Dr. 
John Williams of All Saints Church, At- 
lantic City, will make a special trip to 
California to officiate at the ceremony. 


Description of the Ranches 
The ranches themselves are located on 
the main line of the Great Northern 
Railway at Gary, Mont., the halfway 
point between Helena and Great Falls. 
More than seven miles of the Missouri 


e joa mappneseu 





Mr. and Mrs. Carl M. Hansen 


Without an exception every guest who 
has come and gone speaks highly of the 
ranches. The equipment is similar to 
that found at some great Eastern hostel- 
ry yet the surroundings are of the most 
primitive type possible. Montana to a 
great extent is still the old West—the 
last stronghold of the cowboy and the 
gold miner—every city and town, hamlet 
and way station has its miner-scarred 
hills, grim specter of the past, in many 
cases still being worked. Cowboys roam 
its great open spaces as of yesterday— 
tourists are only just beginning to dis- 
cover its virgin scenery, unmatched else- 
where in the world. 
International Growing 

The International Re-Insurance Cor- 

poration, of which Carl M. Hansen is 





Mr. Hansen (wearing cap) Surrounded by His Guests 


River runs directly through the Main 
Ranch and, it is said, it is teeming with 
trout ready and willing to bite. Mr. 
Hansen has some fifty head of trained 
Western saddle horses and most modern 
and new equipment for them for his 
guests. The main ranch house and its 


subsidiary cabins are located about 100. 


yards from the Missouri River in a quiet 


a -peaceful little valley. The altitude 
Tine feet with the surrounding Rocky 
Ountains going up to 6,000 or 7,000 feet. 


president, continues its remarkable 
growth. Its field includes workmen’s 
compensation, automobile and public lia- 
bility, surety and fidelity bonds and all 
other miscellaneous lines of ‘reinsurance 
excepting life, fire and marine. In its 
first six months’ statement for this year 
the corporation has shown a gross in- 
come for the period of $2,721,000 with an 
excess of income over disbursements for 
the six months of well over $1,000,000. 
According to Mr. Hansen, revised pre- 


H. G. Magargal Made 
Resident V.-P. Bankers 


IN CHARGE OF WESTERN DEP’T 





P. R. Mills Heads New Jersey Agency 
With Headquarters in 
Newark 





Harold P. Jackson, president of the 
Bankers Indemnity, has announced the 
appointment of H. G. Magargal, Jr., as 
resident vice-president in charge of the 
western department of the company. 
Mr. Margargal’s insurance experience 
started in 1912 when he entered the em- 
ploy of the claim department of the 
Royal Indemnity in New York. He re- 
mained with that company for about two 
years when he left that company to take 
up similar duties with the Hartford Ac- 
cident in Philadelphia. 

About a year later he took charge of 
the company’s coal mine claim office at 
Patton, Pa. A short time later he went 
to the home office and took charge of 
the underwriting for the Pacific depart- 
ment and New England states. 

In 1918 he was transferred to the west- 
ern department at Chicago where he re- 
mained for about three years at the end 
of that time being transferred to the 
Pittsburgh office of the company. Four 
months later he resigned and joined the 
Norwich Union Indemnity where he 
acted as special agent, traveling through- 
out the entire country. When the Nor- 
wich Union and the Phoenix established 
a branch office in Chicago, he was placed 
in charge of the office. 

In 1925 he was appointed head of the 
Chicago casualty business office of the 
Metropolitan Casualty which pos:tion he 
held for about four years. He entered 
the general agency business in 1928 for 
a short time. He was induced to return 
to his old post as branch manager of 
the Chicago office of the Norwich Union 
which position he held at the time of his 
resignation to accept his new post with 
the Bankers Indemnity. 

Opens New Jersey Department 

It has also been announced by the 
Bankers Indemnity that the company is 
opening a New Jersey department which 
will be under the supervision of Percy R. 
Mills, formerly agency superintendent of 
the Aetna’s New Jersey office. He will 
have entire supervision of New Jersey, 
north of Trenton and will have as as- 
s stants George H. McKelvey, to super- 
vise the field work; Ray McGee in 
charge of underwriting, and four special 
agents—Frank Cornish, Fred C. Palmer, 
Joseph Unworth and J. E. Ward. 

Mr. McKelvey has been engaged in 
produgtion work in New Jersey for many 
years while Mr. McGee has served in 
New York and Jacksonville branches of 
other companies. Mr. Mills, who will 
have full supervision of the department 
has had more than twenty years’ experi- 


“ence in the field. He was manager of 


the office of the Ocean Accident Guar- 
anty for many years and more recently 
Hartford manager for the Bankers In- 
demnity. The appointments become ef- 
fective immediately. 





H. & A. U. C. COMMITTEES 


J. R. Neal, president, Health & Acci- 
dent Underwriters Conference, has ap- 
pointed his committees for 1930-31. Chair- 
men of the various committees follow: 
E. St. Clair, legal; J. W. Scherr, legis- 
lative and public relations: R. S. Hills. 
manual; F. P. Proper, membership; E. C. 
Budlong, program and press; A. J. Al- 
win, resolutions; F. R. Parks, statistics: 
Dr. W. A. Granville, educational and 
publicity: V. M. Ray, entertainment; 
George Kendall, grievance. 








vious estimates of $5,500,000 to $6,000.000 
gross income for the entire year of 1930 
will show better than $6,000,000. In the 
twenty-three months of operation to May 
31 last gross assets increased from 
$3,000,000 to $8,195,135. 








Methods for reduction and 
control of 


ACQUISITION AND 
OTHER COSTS 
are outlined in the booklet 
“BUDGETARY CONTROL 
FOR INSURANCE 
COMPANIES” 


Copies will be sent to interested 
executives 


Scovell, 
Wellington 


and Company 
Accountants—Engineers 


10 East 40th Street, New York City 


ston Cleveland 
_ Philadelphia OO - es 
Syracuse Kansas City San Francisco 























acini J 


INTER-OCEAN GETS BUSINESS 














Takes Over Commercial Health and Ac- 
cident Lines of Business Men’s of 
Greensboro, N. C. 

The Inter-Ocean Casualty of Cincin- 
nati last week purchased the commercial 
and monthly health and accident busi- 
ness of the Business Men’s Insurance 
Co. of Greensboro, N. C. 

The Business Men’s was recently con- 
solidated with the Durham Life of Ral- 
eigh, which confines its business to in- 
dustrial life, health and accident and 
ordinary life. 

. G. Jones, who has been in charge 
of the commercial health and accident 
department of the Business Men’s since 
its establishment, will continue in charge 
of the business as state agent for the 
Inter-Ocean. Active development of the 
state is the purpose of Mr. Jones, who 


will maintain headquarters in Greens- 
boro. 





JOIN HOME ACCIDENT 





Number of Former Officials and Em- 
ployes of Southern Surety Join Frank 
A. Ungles, New Home President 


A number of former officials and em- 
ployes of the Southern Surety Co. have 
joined Frank A. Ungles, who resigned 
recently as vice-president of the South- 
ern Surety to become the president of 
the Home Accident of Little Rock. 

Among these are W. J. Broderick, for 
thirteen years in the automobile, liabil- 
ity and compensation departments of the 
Southern Surety as underwriting assis- 
tant; J. A. Armstrong, at one time with 
the National Bureau of Casualty & 
Surety Underwriters and later with the 
Southern Surety; Paul G. Risher, with 
the claim department of the Southern as 
supervisor; N. P. Jensen, formerly super- 
vising special agent; and H. B.- Randall, 
assistant to Mr. Ungles. 





COUNTY OFFICAL SHORTAGES 


With a view of putting a stop to short- 
ages occurring in the offices of county 
treasurers in Virginia, State Auditor Lee 
Moore is planning to have a modern sys- 


- tem of accounting installed in each of 


these offices. The state auditing com- 
mittee gave its approval of the plan after 
being reminded by Auditor Moore that 
seven shortages among treasurers had 
occurred since March 1, 1928. Under 
the approved plan, each treasurer will 
be required to submit a statement every 
month, the board of supervisors in his 
county showing in detail the status of 
funds in his custody. 
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Two Appointed Vice-Presidents 


H. B. Woodcock Superintendent of Agencies and Sherman G. 
Drake Production Manager of National Surety Co. 





SHERMAN G. DRAKE 
H. B. Woodcock has been appointed 


vice-president and _ superintendent of 
agencies of the National Surety, and will 
continue handling the administrative af- 


fairs of the agency department. Sher- 
man G. Drake has been appointed vice- 
president and production manager, and 
will direct the production activities of all 
out of town departments (except for the 
specialties) in co-operation with depart- 
ment heads and for the purpose of cen- 
tralizing and co-ordinating production 
activities. President St. John and Ex- 
ecutive Vice-President Allen will con- 
tinue to exercise general supervision over 
both departments. 

Mr. Woodcock was graduated from the 





H. B. WOODCOCK 


University of Michigan, class of ’14. For 
several years before and after the World 
War he was connected with security com- 
panies. He came to New York in 1921 
where he joined the National Surety’s 
credit insurance division as a salesman. 
He entered the agency department Au- 
gust 1, 1924, as field representative and 
later became assistant superintendent of 
agencies, 

Mr. Drake joined the National Surety 
in March, 1921, starting as an adjuster 
for the burglary department in Iowa, and 
has been at the home office since Octo- 
ber, 1924. He had charge of burglary 
production until February 1, 1929, after 
which he was transferred to the agency 
department. 








STANDARD ACCIDENT CHANGES 





Paul M. Bowen To Take Charge Of 
Executive Work; Platts To Develop 
Agencies And Underwriting 
The Standard Accident announced 
Wednesday that Paul M. Bowen, vice- 
president and assistant treasurer, will 
take charge of the executive work in 
connection with agencies and branches. 
Assisting him, Ralph Platts, assistant 
secretary ,is to devote his time to agency 
work and development in addition to 
supervising the underwriting of the cas- 
ualty lines. A. J. Crockett, assistant sec- 
retary, will be engaged in supervising the 
branch offices of the company. E. A. 
Warnica has been promoted to super- 

intendent of the liability department. 
Mr. Bowen, in addition to broad home 
office experience in which he has served 
and qualified in every position from mail 
room clerk to underwriter and executive, 
brings to his new work a deep knowl- 
edge of agency problems derived from 


active contact with the company’s agency 
plant and especially from his intimate 
experience with producers acquired as 
manager of the company’s branch in 
New York city. Mr. Bowen was born in 
Detroit in 1892 and is a graduate of the 
University of Michigan. After an ap- 
prenticeship with the Standard he en- 
tered the United States Army, returning 
from overseas and active service at the 
front as a captain in the field artillery. 
Since that time he has been an execu- 
tive of the Standard engaged in agency 
work. 


CONTINENTAL CASUALTY GAINS 





Profits From All Sources In First Six 
Months Were $664,733; Net Pre- 
miums Increased $180,000 
The report of the Continental Casualty 
of Chicago for the first half of 1930 
shows good progress made. Profits from 
insurance operations, interest, dividends 
and rents were $664,733. Of this amount 
$187,000 represents a gain from under- 
writing after all insurance charge offs, 
but without allowance for Federal tax. 
Last year the Continental Casualty de- 
clared a $500,000 stock dividend, and 
after paying dividends of $280,000 on in- 
creased capital stock, marking down -se- 
curity values $142,263, and increasing its 
unearned premium reserve $142,928, add- 
ed $185,000 to its voluntary contingent 
reserve. Capital is now $3,500,000, sur- 
plus arbitrarily fixed at $3,500,000 and 
voluntary reserve $1,031,128, making a 
surplus to policyholders of $8,031,128. 
Net premiums for the first six months’ 
period were $8,782,156, an increase of 
$180,000 over the similar and peak period 

of 1929. 

Because the Continental Casualty is 
so large a stockholder of its life insur- 
ance affiliate, the Continental Assurance 
Co., President Behrens made reference 
to it in his report to the directors cov- 
ering the six months’ operations of the 
latter company. 





URGING STATE FUND INSURANCE 


The Missouri State Federation of 
Labor is urging state fund insurance. 
Workers for that organization circulated 
the initiative petitions for the statewide 
vote in November. 


E. J. Schofield Resigns 
To Go With Globe Ind. 


WAS WITH STANDARD 24 YEARS 
To Be Vice-President of Newark Com- 
pany; Specializing in Develop- 
ment of Agencies 





Emerson J. Schofield, vice-president 
and assistant secretary of the Standard 
Accident, and well known in the casualty 
field as a speaker and writer, has re- 
signed to join the Globe Indemnity, of 
which he has been elected a vice-presi- 
dent. He is expected to assume his new 
duties about the first of September, and 
will devote most of his time to the de- 
velopment of agencies for the Globe. 

Mr. Schofield has been with the Stand- 
ard Accident for the past twenty-four 
years. H's first important position ther~ 
was as superintendent of the Personal 
Accident claim department and superin- 
tendent of the accident department. Ir 
1919 he became superintendent of agents, 
and three years later was made assist- 
ant secretary. In 1925 he was promoted 
to a vice-presidency. 

For a while Mr. Schofield was editor 
of the “Standard Cog,” and he has had 
charge of the advertising affairs of the 
company. He has written many articles 
on insurance and other matters, signing 
some of them just “Scho.” 

Mr. Schofield has been president of 
the Insurance Federation of Michigan, 
and at last year’s convention of the Na- 
tional Association of Insurance Agents 
in Detroit the Michigan association pre- 
sented him a gift in recognition of his 
assistance to them. 

Mr. Schofield was born in Littleboro, 
Lancashire, England, in 1883. His par- 
ents came to America when he was 
three. The father was a home mission- 
ary, who over here worked among the 
Wisconsin lumber jacks and Indians. 
Mr. Schofield was graduated from the 
University of Indiana and from the De- 
troit College of Law with an LL.B. 


FOUND IN PARIS 








E. J. Whitney, Formerly of Los Angeles, 
Was Wanted on Charge of 
Embezzlement 

E. J. Whitney, former officer of the 

Consolidated Building & Loan Associa- 
tion of Los Angeles, Calif.. who disap- 
peared from that city last October after 
having been indicted for embezzling the 
company’s funds, is being held in the 
Tersey City jail until he can be extradited 
by the California authorities. 
_ Whitney, well dressed and impressive 
in appearance, was located. by National 
Surety Co, detectives in Paris and was 
persuaded to return to this country vol- 
untarily. He is said to have told the 
Hoboken police that he was the scape- 
goat of seven Los Angeles politicians. 
The National Surety Co. paid $5,000 on 
a blanket bond with which it insured the 
Building & Loan Co. against embezzle- 
ment, but the total loss of the Building 
& Loan Co. is said to be $30,000. 


BRITISH COMPENSATION 








Labor Party Drafts New Bill Which 
Would Take Settlements Away 
From Courts of Law 
A comprehensive bill to revolutionize 
the whole system of workmen’s compen- 
sation is now being examined by the 
British Home Secretary and his legal and 
financial experts. The joint authors of 
the bill are the Labor Partv and Parlia- 
mentary Labor Party. Compensation 
matters would be removed entirely from 
the law courts and it is proposed to set 
up three sets of machinery: compensa- 
tion board, accident fund and local com- 
mittees and compensation officers to de- 
cide claims. Compensation to widows 


and denendents would be considerably 
increased. For total disability the amount 
of weekly compensation would be raised 
to 75% with a minimum weekly payment 
of $15 a week. 





E.. J. SCHOFIELD 








UNLICENSED CO. BROADCASTS 





Union Mutual Casualty Has Been Ad- 
vertising Over WLOE; Unlicensed 
in State 
The insurance department of Massa- 
whusetts has called the attention of radio 
station WLOE to the fact that it is 
proadcasting advertisements on _ behalf 
of a company which is not licensed to 
transact business in the state, the Union 

Mutual Casualty of Iowa. 

The department directed the station's 
attention to certain provisions of sections 
3 and 160 of chapter 175 of the general 
Jaws. Section 3 provides that no person 
shall solicit, negotiate or aid in any man- 
ner in the transaction of insurance not 
permitted by law and section 160 provides 
that no person shall negotiate or act or 
aid in any manner in the commonwealth 
in negotiating a policy of insurance in 
an unlicensed foreign company. 





CITY’S COMPENSATION BILL 
fEads, Colo., Wouldn’t Pay Premiums as 
Municipal Plant Had Been Leased; 
Court Holds Town Responsible 
The city of Eads, Colo., leased its mu- 
nicipal light and power plant for three 
months to the J. C. Roberts Public Serv- 
ice Co. The state industrial commission 
billed Eads for the insurance premiums 
covering the employes of the plant, but 
the city refused to pay, saying that the 
collection should be made from the Rob- 

erts concern. 

Assistant Attorney General Arthur L. 
Olson handed down an opinion base 
upon the statutes in which it is stated 
that a city is responsible for providing 
workmen’s compensation insurance for al 
employes, even those working on munict- 
pal property that is being operated by an 
individual or a corporation, under lease. 





E. T. McCELHONE APPOINTMENT 

Edward T. McElhone has been ap- 
pointed manager of the Brooklyn branch 
office of Lloyds Casualty with offices at 
No. 140 Montague street. Walter H 
Young continues as manager of the plate 
glass department. Mr. McElhone has 
been for the last three years manager 0 
the Brooklyn and Long Island depart 
ment of the Mass. Bonding & Insuranct 
Co. 





BACK FROM CAPE COD 
Claude Fairchild, assistant manager of 
the Casualty Chief Executives’ Associa 
tion, and Henry Swift Ives of that ass 
ciation returned from a motor trip 
Provincetown. With them were Mr 
Fairchild and Mrs, Ives. 





